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Here is a plan for fire and casualty 
agents that places the presentation 
on a level far above the ordinary. 
It not only takes a constructive, 
selling part in the interview, but it 
also has that special “something” 
that assures close study in pros- 
pect’s or customer’s easy chair 
after supper. 

Dignified and rich-looking, the 
Kardex Insurance Bookfold pro- 
vides an orderly and complete pic- 
ture of what the assured’s coverage 
ts and what it should be. Every 
angle is covered. Individual cards 
in Kardex “pockets” reveal, prop- 
erty by property, all details of 


present coverage, with recom- 
mended changes or increases. Pre- 
mium calendar cards, automobile 
policy and automobile fleet cards 
fill out the picture as required. 

On the left side, under a neat 
hinged cover, is the written pro- 
posal. 

This survey plan has been de- 
veloped as an aid in placing the 
selling of insurance on a higher serv- 
ice plane. It helps to make custom- 


ers more plan-minded. It strength- 
ens the relation between the agent 
and his customer, thus helping to 
protect the future of both. 


GET DETAILS NOW. Let us 
send you descriptive literature, in- 
cluding samples of standard “‘sur- 
vey” forms that have proved their 
value in both life and general in- 
surance selling. Ask our nearest 


Branch Office. 
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These highly sensitive USPM Mailroom Scales can 
save you as much as 10°% of your postage costs! 
They pay for themselves many times over because 
they tell you exactly how much postage your pack- 
ages and letters require. Excess postage payments 
are eliminated. The annoyances of postage-due 
mail are prevented. Deliveries are expedited. Cus- 
tomer goodwill is maintained. Fast, smooth mail- 
room operation is facilitated. USPM Mailroom 
Seales are now ready for delivery. Contact our 
nearest office or write Commercial Controls 
Corporation, Rochester 2, N. Y. 
PARCEL POST SCALE @ MODEL 970 (illustrated Above) 


A compact, low cylinder-type scale especially designed to weigh and 
indicate exact postage automatically on any package to the allowable 
limit of 70 pounds to any domestic zone. All-direction platform. U nob- 
structed, full-length, illuminated chart with magnifying reading lens. 


















LETTER SCALE e MODEL 100 (At Left) 


Fast action, accurate indication and sturdy 
construction characterize this pendulum- 
type scale. Extremely 
sensitive, it automatically 
weighs and indicates exact 
postage on various classes 
of mail. Two chart capaci- 


2 


ties: 20 ounces and 3 


pounds. 


Metered Mail Systems . . . Letter and Parcel Post Scales . . . Letter 
Openers . . . Envelope Sealers . . . Multipost Stamp Affixers . . . 
Mailroom Equipment . . . Endorsographs . . . Ticketograph Systems 


Our Plants A and B proudly fly the Army-Navy “E”’ 


Branches and Agencies 
in Principal Cities 


DIVISION 


Rochester 2, New York 


(OT @) 55 510) 57-4 BO), 





Save With USPM Mailroom Scales 


U.S. POSTAL METER 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporati 





1945 Range Augus 

High Low 31, 14. 
Aetna Casualty & Surety Company (new) st 71%, St 
Aetna Insurance Company . 4045 7) 
Aetna Life Insurance Company 7 +7 
Agricultural Insurance Company is 
| «American Alliance Ins. Company 20 
American Automobile Ins. Co. (from 4/1) 0 
American Casualty Company . , 11 

American Equitable Assurance Company 175, 
American Home Fire Assurance Company Ll 
American Insurance Company (Newark) 17 

American Re-Insurance Company. 585, 

American Reserve Insurance Company ty 
American Surety Company wa : OT 
Automobile Insurance Company . S 
Baltimore American Insurance Company 6 

Bunkers & Shippers Insurance Company. 747, 
Boston Insurance Company ; 660 





Camden Fire Insurance Association 
Carolina Insurance Company ; : 
City of New York Insurance Company 
Connecticut General Life Ins. Co 
Continental Casualty Company 
Continental Insurance Company 
Eagle Fire Insurance Company 
Kmployers’ Group Associates ..... 
Employers Reinsurance Corporation 
Ie 

I 
I 
I 


Dxcess Insurance Company of America 93 
‘ederal Insurance Company ..... is £3, 
‘idelity & Deposit Company of Md 1541 
idelity-Phenix Fire Insurance Co il 
Fire Association of Philadelphia ys! 
Fireman’s Fund Insurance Company 6 
Firemen’s Insurance Co. (Newark) 13 
Franklin Fire Insurance Company 21 
General Reinsurance Corporation “4 
Gibraltar Fire & Marine Ins. Co. 19) 
Glens Falls Insurance Company .... 17 
Globe & Republic Insurance Company oy 
Globe & Rutgers Fire Insurance Co. mn 
Great American Insurance Company 301 
Hanover Fire Insurance Company 29 
Hartford Fire Insurance Company a6 106 
Hartford Steam Boiler Inspec. & Ins. Co. £3 
Hlome Insurance Company ......... ; rf i 
Homestead Fire Insurance Company ..... 15 
Insurance Company of North America 98 
Jersey Insurance Company of New York.. 37 
Lincoln National Life Insurance Co, ..... a) 
Maryland Casualty Company .......... 101, 
Mass. Bonding & Insurance Company S21, 
Merchants Fire Assurance Corp 505. 
Merchants & Mfrs. Fire Insurance Co. 63% 
Monarch Fire Insurance Company 4% 
Monumental Life Ins. Co. (from 5/1) 3414 
National Casualty Company ...... 36 
National Fire Insurance Company 57 
National Liberty Insurance Company 64 
National Union Fire Insurance Company.. 174 
New Amsterdam Casualty Company : 2914 
New Brunswick Fire Insurance Company. 2914 
New Hampshire Fire Insurance Company. 46 
New York Fire Insurance Company 12% 
Northern Insurance Company eee 87 
North River Insurance Company ....... 23% 
Northeastern Insurance Co. of Hartford 556 
Northwestern National Insurance Co. ..... 13 
Ohio Casualty Insurance Company (The). 3114 
Pacific Fire Insurance Company 5o bw 98 
Pacific Indemnity Conipany ........... 5614 
Paul Revere Fire Insurance Company 21% 
Phoenix Insurance Company prea 86 
Preferred Accident Insurance Company 125% 
Providence Washington Insurance Co. .... 35 
Reinsurance Corporation of New York 54 
Republic Insurance Company—Dallas 27% 
Rhode Island Insurance Company 7 


St. Paul Fire & Marine Insurance Co 
Seaboard Surety Company .......... 
Security Insurance Co. (New Haven) 
Springfield Fire & Marine Ins. Co 
Standard Accident Insurance Company 
Travelers Insurance Company 





U.S. Fidelity & Guaranty Company 
U. S. Fire Insurance Company 
U. S. Guarantee Company 


Westchester Fire Insurance Company 








Pest's 
Insurance News 






PUBLICATION OFFICE, BOX 1259. ALBANY, N. Y. 
EXECUTIVE AND GENLRAL OFFICES 
BEST BUILDING, 75 FULTON STREET, NEW YORK, 7, N. Y. 


Entered as Second Class Matter at Post Office at Albany, N. Y. 
Under Act of March 3, 1879. Subscription Rates: $3.00 Pe 
Year in the United States. P-»blication Date: 10th of the Month 
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10-, 15-, and 20-pound extinguishers with this new valve will 
be ready for delivery October 1st. Place your order now. 
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Walter Kidde & Company, Inc. « 140 Cedar Street « New York 6, New York 





| are trade-marks of Walter Kidde & Company, Inc 
——— 

































THROUGH LATIN AMERICAN $P 


For insurance of a special type, you consult spe- 
cialists in that field. This procedure is no less 
logical for insurance in a special area. 

Latin American insurance is definitely a matter 
for on-the-ground specialists. Local conditions and 
regulations must be given meticulous consideration. 

ULTRAMAR specializes in Latin American insur- 
ance. It acts as Foreign Managers for leading U. S. 
and Latin American insurance companies handling 
practically every type of coverage. It is a thoroughly 
experienced and reliable international organization, 
with offices, agencies and correspondents through- 
out the Americas. 

Dealing with ULTRAMAR brings three basic ad- 
vantages: 1— Prompt, time-saving settlement. 2— 
Convenient, direct adjustment under uniform con- 
ditions and terms. 3— Payment in either U. S. or 
local currency, as desired. 

We invite queries from individuals, business 
houses, agents, brokers and insurance companies 
anywhere in this hemisphere. Address whichever 
office is most convenient to you. 


IN HAVANA: 
Oficinas de Ultramar S. A. Edificio 
La Metropolitana, Habana, Cuba. 
Phone: M-9869. 


IN NEW YORK: 
Oficinas de Ultramar S. A. of New 
York. 80 John Street, New York 7, 
N. Y. Phone: WHitehall 3-9690. 


IN MEXICO CITY: 
Oficinas de Ultramar de Mexico 
S: A. Isabel La Catolica, No. 45, 
Mexico, D. F. Phone: Mex. L-1063. 


INTERNATIONAL 
INSURANCE 
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* Based on Standard & Pour’s daily stock price indexes of 50 industrial, 

20 railroad and 20 public utility stocks combined. 

Casualty Fire 
1944 1945 1943 1944 
356.8 377.8 185.7 189.4 
352.4 389.5 189.0 189.5 
348.6 375.8 193.8 190.8 
344.7 386.4 193.5 188.4 
349.3 395.3 197.2 191.0 
347.9 402.9 201.1 192.1 
350.6 400.5 199.9 193.0 
351.1 403.5 201.8 197.6 
350.4 203.8 192.9 
354.1 202.0 197.7 
361.9 191.6 196.2 
363.4 192.9 195.0 


1945 
203.2 
re 
205.6 
211.0 
215.3 
213.1 
206.9 
207.6 


1943 
326.7 
327.5 
330.6 
331.2 
338.1 
347.5 
355.8 
356.1 
363.0 
359.2 
348.1 
349.6 


Jan. 
Feb. 
Mar. 
Apr. 
May 
June 
July 
Aug. 
Sept. 
Oct. 
Nov. 
Dec. 


HE end of the war and the 
statement figures had no appreciable effect during 
the month of August upon the price movement of 
insurance shares. Displaying a firm tone, our Index of 
twenty casualty stock advanced 2.99 points to reach 
403.50 while our Index of fifty fire stocks rose .64 to 


close at 207.57. 


release of mid-year 


Fire Stocks 

Hanover was an outstanding performer in the fire 
field, rising more than two points to 29. United States 
Fire also was strong, up two and one-half points to 52. 
American Reserve advanced more than a point to 191 
marking full recovery of reaction in July. Following 
a seven point drop to 75% in July, the bid for Agri- 
cultural gained renewed strength to close August at 78. 
Otf more than one point were Bankers & Shippers, 
Merchants and Pacific. 

Casualty Stocks 

In accord with the stock fire trend eight casualty 
stocks reacted, nine showed improvement and_ three 
developed no change. With National Casualty in de- 
mand because of proposed 50% stock dividend the bid 
price rose from 31% to 36, a net gain of 15%. Ohio 
Casualty moved from 30 to 31% to nearly match the 
one and three-quarter rise to 3634 bid price for Stand- 
ard Accident. Reactions during the month were very 
nominal. Only American Reinsurance dropped more 
than a point, from 60% to 5854. 


BEST'S FIRE AND CASUALTY NEWS 
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Copyright 1945, L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 N Y 


... which typewriter? 


These stroboscopic flash images prove that no human 
fingers can ever match the top speed of the SMITH-CORONA. 
Taken at 1/60,000 of a second, you will notice the clear, 
sharp movement of type-bars and carriage; while the 
hands of the speed typist appear blurred beyond recogni- 
tion. If it’s professional championship speed you 
want—or just everyday office speed...the SMITH-CORONA 
has it...to spare. Limited quantities now available 


Smith-Corona \% 
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--e because someone forgot to open a sprinkler valve 


THIS BLAZING INFERNO tells a story with a moral. Until 
April 6, 1945, the building was a busy manufacturing plant in 
Syracuse, N. Y., turning out goods for the U. S. Army. It was 
protected by a modern automatic sprinkler system, but when 
fire broke out at 5:40 A.M., the sprinklers couldn’t operate 
because someone had closed a shut-off valve. 

Closed shut-off valves are the most common cause of un- 
satisfactory sprinkler performance. No matter how frequently 
inspections are made, there is always the possibility that a 
valve may be closed accidentally or maliciously between inspec- 
tions. Often valves closed by well-intentioned workmen while 
making repairs are overlooked and left unopened. Whatever 
the cause, the sprinklers are useless in the event of fire. 

The most effective way to prevent closed shut-off valves 


and other conditions resulting from human failures is to safe. 
guard the sprinkler system with A.D.T. Sprinkler Supervisory 


and Waterflow Alarm Service which maintains a continuous | 


automatic watch over all points on the system controlling the 
water supply and its distribution. 


Through the installation of special detecting and reporting | 


devices, closed shut-off valves, low water in gravity and pres 


sure tanks, low air pressure, danger of frozen water supplies | 
and other abnormal conditions are reported to the A.DT.| 


Central Station for immediate corrective action. Waterflow 


alarms caused by fires or serious leaks are transmitted to the} 


fire department and other protective agencies. 
Let us tell you how you can apply this service to effect sub- 
stantial economies while obtaining increased protection. 


A. D. T. SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N.Y. 


CENTRAL 








STATIONS IN All 


PRINCIPAL CITIES OF THE UNITED STATES 
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MONTHLY FIRE LOSSES 


IRE losses during the month of 

July were the highest recorded 
for any July since 1930. The esti- 
mated property damage caused by 
fire according to the National Board 
of Fire Underwriters was $34,054,- 
000, an increase of $1,348,000 or 4% 
higher than in July, 1944. 

Last month’s losses placed prop- 
erty damage for the first seven 
months of this year at $267,445,000, 
an increase of $20,687,000 or 8.4% 
over losses of $246,758,000 for the 
same period of 1944 and $51,915.,- 
000, or 24.1%, above the total of 
$215,530,000 during the first seven 
months of 1943. 

Fire losses have now registered 
increases for sixteen consecutive 
months, accounting for estimated 
property damage of $444,225,000 in 
the twelve months ended July 31, 
1945 as against $411,466,000 for the 
year ended July 31, 1944 and $338,- 
887,000 for the same period ended 
July 30, 1943. 

The following table shows 
monthly losses, in thousands, back 
to August of 1942, 








1 1944 
re $19,680 $29,193 $30,618 
October ..... 22,621 26,488 31.448 
September .. 20,443 26,488 31,448 
November ... 24,144 31,647 33,847 
December ... 36,469 47.7 1¢ 48,694 

1943 1944 1945 
January oa 27,733 8.572 44,86 
February .... 33,175 38,280 41,45 
OS ee 39,214 39,084 40,87¢ 
ar 34,241 3 16 37,950 
SN uveuees.e 29,297 34,15 
| Saar 26,854 34,091 
| ae are 25,016 34,054 

Totals $338,88 $444,2 





AVIATION UNDERWRITING 
EXPERIENCE 


COMBINED country-wide ex- 
perience on direct business in 
the United States has been compiled 
by the Board of Aviation Under- 
writers for the following five 
groups: Aero Insurance Under- 
writers, Associated Aviation Under- 
writers, United States Aviation 
Underwriters, Employers Liability 
Group and Mutual Aircraft Confer- 
ence. Net premiums written and 
the incurred loss ratio for 1944 pol- 
icy year were $6,110,451 and 
44.13%, made up of: Hull, $3,110,- 
626 and 21.45%; public liability, 
$529,841 and 15.49%: passenger lia- 
bility, $1,289,642 and 123.19% 

property damage. $345,174 and 
13.47% ; personal accident, $835,168 
and 37.38% 
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gum it, ship it and sell it to you... 


|P-B - P-B- P-B + P-B + P-B + P-B« P-B » P-I 
Then you had to bay it, store it, 


pick it, wet it, stick it on a letter .. 


rz: B+ PBs P-B + P-§ 3+ PB ~P.Bs | 


A postage meter ee iin jel better, 










in your own office . . . prints on the 
envelope any value of stamp needed for 
any kind of mail, seals the flap at the 
same time, does its own accounting... 
Saves time, effort, and usually postage. 
— in any office, large or small . 


P-B - P-B + P-B « P-B + 


Pitney- < me es 1S making postage meters 





again... Call our nearest office, or 


write for illustrated booklet... today! 
.B« P >_f 3s PB» P- s PB « P. 
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pITNEY-sowes Postage Meter 


t PitnEy-BowEs, INc., 3089 Pacific St., Stamford, Conn. 





Originators of Metered Mail, largest makers of postage meters 
Offices in principal cities. In Canada: Canadian Postage Meters, Ltd. 











It never quite came to this... 
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Guests in Hotel Pennsylvania have never had to line up and 
run a race through lobbies and corridors to decide who gets 
the vacant room. 


Of course, it has been hard... at times, impossible .. . to 


accommodate all who wanted to stay with us. 

But you have helped mightily by being co-operative and 
understanding, even when the most difficult wartime condi- 
tions were placing a terrific strain on Statler service. 

And, the fact that you still find the really important Statler 
services in effect... in the midst of war... shows you that we'll 
be able to make you feel more at home than ever in the days of 
peace ahead. You'd be mighty enthusiastic if vou could get a 
glimpse of the gratifying services and conveniences we're 
planning for after the war! 

Meanwhile, thank you for your patience and consideration. 
Remember, we are always trying to do our best to make you 
feel as much at home as possible. 


HOTEL PENNSYLVANIA 


The Statler Hotel in New York 1c! 


James H. McCabe, General Manager «+ 
RATES BEGIN AT $3.85 


10 





COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 


ALABAMA 


Lice nsed 











’rogressive Fire Insurance Company .. Atlanta, Ga, 
Examined 
Stonewall Insurance Company : . Mobile, Ala, 
\RIZONA 
Licet sed 
\ut “ule Mutual Ins. ¢ \merica Providence, R. | 
lag vy Mutual Liab. Ins. Co. of America.. Providence, R. I. | 
United National Indemnity Compan) New York, N. Y, j 
Woodmen Accident Compa ; .. Lincoln, Neb, 
ARKANSAS 
Licensed 
\me in Indemnity Company ..Galveston, Texas 
\1 Casualty Company St. Paul, Minn, 
North \merican Accident Ins. Co. : Chicago, Ill 
Pennsylvania Millers Mut. Fire Ins. C Wilkes-Barre, Pa. 
COLORADO i 
Licensed | 
\utomobile Mut. Ins. Co. of America Providence, R. I. | 
Fac Mut. Liab. Ins. Co. of America .Providence, R. I. J 
CONNECTICUT 
Licensed t 
Atlantic Mutual Indemnity Co : New York, N. \ 
IDAHO 
Licet sed 
( 1 il Travelers Ins. Co Salt Lake City. Uta 
[LLINOIS 
Licensed 
( ( P Ins. ( I i¢ na, Wa 
MINNESOTA i 
Licensed 
\me States Insurance Co ndianapolis, Ind. | 
MISSOUR! 
Licensed 
Buckeve Union Casualty Company Columbus, Ohi 
Buckeve Union Fire Insurance Company Columbus, Ohi 
Examined 
\utomobile Club Inter-Insurance [xchange .St. Louis, Me 
Diocesan Inter-Insurance Exchange Webster Groves, Me 
Missour: Casualty (¢ \ Mutual Company Clayton, M 
NEW HAMPSHIRE 
Examined 
Giranite State Fire Insurance Co Portsmouth, N. H 
New Hampshire Fire Insurance Co Manchester, N. H 
NEW JERSEY 
Licensed 
Canners Exchange Sul Inter-Insurance 


scribers at Warner 
one ede aon Chicago, Ill. ¢ 

Chicago, Il] i 

.. Washington, Pa 


Bureau 
Warner Reciprocal In . 
Washington County Fire Ins. Co 
NEW MEXICO 
Licensed 
Co. 


surers 


.St. Louis, Mo 
..5t. Louis, 

.Keene, N. H 
Tacoma, W;% 


\uto. lire Ins 
\met \uto. Ins. Co. 
Peerless Casualty Company 
United Pacitie Ins. Ce 


\merican 


can 


NEW YORK 
Licensed 


\ssurance Company of America New York, N. Y. 
Examined 
Phe Homeland Ins. Co. of America .New York, N. Y. 
Phe Mercantile Ins. Co. of America New York, N.Y 
National Surety Corporation ; ... New York, N. 
\\ hester Fire Ins. Co .....-New York, N. Y. 
NORTH DAKOTA 
Licensed 
rwriters at Lloyds of Minneapolis Minneapolis, Minn. 
BEST'S FIRE AND CASUALTY NEWS 
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from “HITTING 


A way to maintain profits and employment while 
strengthening your competitive position 


rs AFTER reconversion and government price con- 
trols are eased...the problem of streamlining un- 
necessary expenses out of your business remains. 

Individual company profits, employment and the entire 
national economy seek a higher level only as costs seek 
a lower level. Only as more is offered for less. Only as 
more—and better products and services are put within 
reach of more pocketbooks. 

How can costs be trimmed further? 

New possibilities for savings were discovered by many 
companies (as well as by the Army, Navy and Govern- 
ment Agencies) in licking the critical problem of manu- 
facturing and moving war goods faster. In searching out 
road blocks to faster production and distribution, they 
found where and how to eliminate needless costs as well 
as needless delays. 

04) € € ‘ . oc 
Where? How? Scientific analyses of record systems 


f control conducted by Standard Register representa- 


Oi 





Minn. 


NEWS 





How to keep costs 
THE CEILING”... 


tives spotted useless motions, waste, inefficient use of men,, 








materials and machines. The savings, resulting from bet- 
ter control and less paperwork, were in many instances 
tremendous. 


Could you use such savings, today? 


Our technical facilities are available to help meet your 
problems of reconversion and postwar operations in the 
development of adequate and efficient Systems of Control. 
Call a Standard Register representative today. He will 
apply an exclusive, wartime tested, practical technique 
to simplify your paperwork problems. Without upsetting 
your office routine, he will show you how to obtain better 
business record control... giving you a saving in time 
and costs. 


WRITE for *‘A New Frontier In Business."’ 
It outlines in detail the services we offer. 
Send for your copy or ask for a represent- 
ative to call and discuss your problems. 


9993 9 OD 





rg@"6 090 a4 9 


THE STANDARD REGISTER COMPANY 


Manufacturer of Record Systems of Control for Business and Industry 
DAYTON 1, OHIO 


Pacific Coast: Sunset McKee-Stondard Register Sales Co., Oakland, California. Canada: R. L. Crain Limited, Ottawa. London: W.H. Smith & Son, Lid. 
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Businessmen want a quality product, built with 


WHEREVER YOU GO precision to operate with precision, and 


designed for long, dependable service. They 
YOU SEE know the importance of being able to select 


BURROUGHS MACHINES freely from a mes peel line of machines. brened 


want to be sure of having dependable, efficient 















maintenance service. They place importance on 
the technical help that can be given them in 


planning installations and applications. t 


Businessmen might buy Burroughs for any one 
of these reasons. Actually, they buy Burroughs 
for a/l of these reasons. For Burroughs leads on 
all counts—finer products... the most complete 
line of machines... the leading service organi- 
zation... experienced counsel. No wonder that 


in big business and small... wherever you go 


bf) IN COUNSEL ... you see Burroughs machines. 
j IN SERVICE 








BURROUGHS ADDING MACHINE CO., DETROIT 32, MICHIGAN 





FIGURING, ACCOUNTING AND STATISTICAL MACHINES * NATIONWIDE MAINTENANCE SERVICE © BUSINESS MACHINE SUPPLIES 
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MORE THAN INDEMNITY 


The Insurance Industry Serves The Community 


“For The Most Meritorious 


Public Service’ 





A. interesting story of newspaper cooperation 
in Fire Prevention is told by the citations accom- 
panying this year’s Awards of the National 
Board of Fire Underwriters. A Gold Medal was 
won by the Christian Science Monitor for con- 
ducting a five-year prevention crusade, using its 
news, feature and editorial columns. Part of the 
success achieved was the enactment in 1944 of a 
new building code by the City of Boston, the 


first since 1907. 


One newspaper in each circulation group re- 
ceived Honorable Mention. The  Inter-City 
News, Fairmount. Mo., (among weekly news- 
papers) was cited for spark-plugging a campaign 
which raised $13,000 for emergency protection in 
a vital war industry area. . . The Evening Lead- 


er, Staunton, Va., for conducting a successful 







A Comprehensive 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


campaign for safety in government buildings and 
hotels... The Daily Record, Long Branch, N. J.. 
for its editorials and news on cleanup campaigns, 
arson investigations, and appeals for forest fire- 


fighting volunteers. 


Also the Morning Call, Paterson, N. J., for 
campaigning for safety in circus tents, for exit 
safety in restaurants, and for automatic sprinkler 
systems in buildings in congested areas . . . The 
Gazette, Kalamazoo, Mich., for year round co- 
operation with its local Fire Department in 
safety work. 


Fire prevention remains an urgent and a con- 
stant national task—a task on which the Fire 
Industry has labored for more than 50 years 


with the utmost skill and devotion. 


»y 


| Reinsurance Service 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 





90 John Street, New York 7 + 200 Bush Street, San Francisco 4 
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*** This month we inaugurate an additional section in 
Best’s Insurance News which we believe will prove of 
particular interest to returning servicemen as well as 
ltomany of our regular readers. It is devoted to a series 
jof questions and answers prepared by the Educational 
Division of the National Association of Insurance 
Agents from the examinations in their 100-hour educa- 
tional curriculum. This new section is being run under 
the heading Quiz of the Month, on page 41. It rounds 
out a series of special sections which include Loss Logic, 
on page 93, devoted to answers to puzzling questions 
encountered by insurance adjusters and claims men; 
The Judge Says, on page 85, a review of two or three 
recent important or interesting court decisions; and 
| Selling Tips, on page 70, culled from insurance company 
| house organs. We wish to express our appreciation to 
'the individuals and organizations which have made 
| possible the presentation of this varied material to the 
| whole insurance business. 








kkk One of the most informative annual statistical 
studies published in the fire insurance field is that pre- 
pared by the New York Insurance Department dealing 
with the country-wide straight fire underwriting experi- 
ence of companies licensed to operate in the Empire 
State. Our analytical comment and the breakdown for 
the last five years appears on page 17 under the title 
Fire Underwriting. 


xxx Each year we review the operating records of a 
4 representative group of fire and casualty companies at 
the mid-term to ascertain the general trend of the busi- 
ness. This year we were fortunate in securing a larger- 
than-average number of statements so that our aggre- 
gates and averages are based on 150 companies, an 
excellent cross-section of the fire and casualty business. 
Earnings in the casualty field continue to be better than 
many anticipated, but in the fire field, rising losses have 
squeezed profits to the vanishing point and more than 
half of the companies report their operations in the red. 
Further particulars appear on page 19 under the title 
Semi-Annual Results with supporting figures by com- 
panies in tables beginning on page 68. 


*%k We have followed the now famous South-Eastern 
Underwriters Association case closely and given our 
readers the benefit of the full majority and minority 
opinions of the Supreme Court with additional back- 
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ground information. However, it was never entirely 
clear just why the Department of Justice took such an 
interest in insurance and why certain procedures were 
followed. The man who, as a special assistant to the 
U. S. Attorney-General, gave attention to the prepara- 
tion and prosecution of the case gives an inside play by 
play account in chronological order which is at once an 
authentic review and a revelation of the reasoning be- 
hind the important steps in the case in How Insurance 
Became Commerce, on page 21. 


***x Of particular interest to servicemen and others 
interested in the opportunities afforded by the insur- 
ance business is Insurance as a Career which is in two 
parts, An Agent’s Viewpoint, on page 22, and A Com- 
pany Man’s Viewpoint, on page 23. 


**x*x The woods must be full of people with minor 
children who are likely to drive friends’ cars whether 
they are adequately insured or not. It’s a case of the 
danger being remote but the possible loss being terrific. 
The parent who does not take care of this situation is 
taking a very long chance, according to Minor Drivers, 
on page 27. 


**x* Tf anyone were to try to review the many problems 
which currently confront the insurance business or to 
write a treatise on what should be done to adjust the 
confused situation, it would require a book of substantial 
proportions to cover all of the issues involved. Problems 
We Face, on page 29, is confined more or less to a 
summary of the highlights that should engage the atten- 
tion of the insurance business. 


*xx* Steering entirely clear of the field of predictions, 
there is plenty of room for discussion of aviation cover- 
age. There are many facts that affect this relatively new 
coverage and provide a basis for discussion of Aviation 
Insurance, on page 31. 


**x*x How many clients does an agent need to give him 
a good living? If an agent specializes on one or two 
lines, he may need from 500 to 1,000 clients, but if he 
gives a client all the forms of insurance protection 
needed, he can make a good living with a clientele of 250, 
according to Multiple Advantages, on page 33. 


**x*k One of the most common and troublesome prob- 
lems an agent has to face is the proper explanation of 
the coinsurance clause, as used in fire insurance policies. 
For a simple and understandable explanation, see Coin- 
surance, on page 37. 


k*xk Things are moving in the bond lines. The decks 
have been cleared for a postwar drive on fidelity and 
surety lines which should send the annual premium 
volume permanently well over $100,000,000. For a brief 
summary, see Bond Changes, on page 43. 


*&*k* Our Safety and Insurance section this month is de- 
voted to an explanation of the fire protection devices 
used in the Curtis-Wright Test Cells, the largest 
privately owned laboratory of its type in the world, 
under the title Firsts in Protection, on page 81. 
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This fire engine of the early 19th 
century was horse-drawn and man- 1940 
powered. A far cry from the stream- 1941 ; 
from the Bettmann Archive lined, fully mechanized equipment 1942 


: 1943 . 
of today. 044 




















1940 . 
Is the insurance coverage of your clients the “Last Word” Today? om ? 

1942 . 
Through many years National Fire Group Companies have made it te | 
their business to keep abreast of conditions .. . and to help agents 


render the LAST WORD in service to their communities. $1940 . 
1941 


The National Fire Group Companies have grown through this prin- oe 


ciple of modern SERVICE—service to agent and insured. The agents 1944 


have grown with them. 
1940 . 
1941 | 
1942 . 


The National Fite Gieoup ‘a 


1940 . 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK ol 
MECHANICS and TRADERS INSURANCE COMPANY TRANSCONTINENTAL INSURANCE COMPANY oof 
UNITED NATIONAL INDEMNITY COMPANY 1944 


EXECUTIVE AND ADMINISTRATIVE OFFICE, HARTFORD 15, CONN. — 


WESTERN DEPARTMENT PACIFIC DEPARTMENT TB 
175 W. JACKSON BLVD., CHICAGO 4, ILL. GD 234 BUSH STREET, SAN FRANCISCO 20, CAL. 
FOR 


MEMBER THE ASSOCIATED AVIATION UNDERWRITERS 











ERY informative statistics have been compiled by 
the New York Insurance Department dealing with 
the country-wide fire underwriting experience of 





companies licensed to operate in the Empire State. 
Covering returns on straight fire lines only, figures 


embrace the years 1940-1944 inclusive with separate 
\jJaggregates showing results reported by stock com- 
panies, general mutual companies, the Associated Fac- 
j{tory Mutuals, reciprocals, advance premium coopera- 
|)tives and reinsurance companies. 
The fire losses of the direct writing stock companies 
ngory to the highest level since 1932, raised claims 
j}in 1944 to 51.59% of $526,329,511 earned premiums 
11 following a jump in the loss ratio from 42.4% in 1942 
}ito 50.1% in 1943 as earned business increased from 
$463,277,000 to $497,382,755. un- 


Operations were 


FIRE UNDERWRITING 





profitable in 1944, developing a deficiency of 3.0% 
following a loss of 2.0% in 1943 in contrast with profit 
margins of 4.8% in 1942, 2.9% in 1941 and 4.4% in 
1940. No separate recording of Federal income taxes 
was made by the Insurance Department to reflect the 
effect such taxes had on underwriting returns. 

All revealing is the department’s breakdown of ac- 
quisition cost and operating expenses. The latter have 
dropped steadily since 1940 aided particularly by re- 
duced field supervision expenditures. The expense ratio 
of the stock fire companies worked out last year at 
51.5% as against 52.9% in 1941 but included are claim 
adjustment expenses which are generally combined with 
Exclusive of loss settlement costs, the expense 
ratio dropped from 50.2% to 48.9%. Actually, even 


{oe + + + | 
Cor seq on the next page) 


losses. 


Stock Companies 











COUNTRY-WIDE 


EXPERIENCE 


Underwriting Ratios— Incurred F + nse Analysis New York State 
Ex- Net Claim Com-_ Field Gen. Ad- Inspec- Taxes Experience 
Premiums pense Gain Adjust- mis-  Super- minis- tion & & Premiums Loss 
Calendar Year Earned Loss (7) (7) ments sions vision tration Bureau lees Earned Ratio 
SB Ns, oo ids Bde $418,835,000 43.4 522 4.4 | 27.4 49 10.5 28 3.9 $56,306,000 45.3 
eee 434,342,000 44.2 52.9 2.9 2.7 28.6 48 10.2 2.8 3.8 56,141,000 45.0 
RI pivin: da hseverateaiase 463,277,000 42.4 52.8 48 2.4 28.5 4.6 10.5 28 4.0 58,840,000 41.0 
ae re 497,382,755 50.1 51.9 -2.0 yf 27.9 $2 10.5 ca | 3.9 62,117,425 45.1 
Se ere 526,329,511 51.5 51.5 -3.0 2.6 28.4 4.0 10.1 2.6 3.8 04,174,434 48.0 
Mutual Companies 
(OTHER THAN FACTORY MU TU ALS) 
| RE ere $56,352,000 365 408 22.7 1.7 16.8 3.9 12.9 2.6 2.9 $5,364,000 37.6 
Lt woshiaheh, «tate o 60,412,000 40.6 40.2 19.2 1.8 16.1 3.7 13.1 26 29 5,636,000 47.2 
Sere ree 64,796,000 36.7 39.2 24.1 1.6 16.1 29 13.0 25 3.1 6,060,000 37.1 
een 65,988,900 42.0 38.2 19.8 1.9 15.7 28 i277 ud 2.8 6,434,928 42.1 
er er 67,580,351 43.4 38.2 18.4 1.8 15.7 28 12.8 FA 3.0 6,318,574 45.3 
Associated Factory Mutuals 
ors cs 5uitiaeh ae $21,280,000 14.6 15.9 69.5 te 1.0 6.3 7.0 is $3,079,000 5.6 
ee ere 25,858,000 15.3 13.6 LA ‘1 8 3.5 Be Pg 2,768,000 16.3 
CRSA RE Rene 33,807,000 9.9 12.9 tia a 6 | 48 | 4,353,000 10.3 
ee 38,955,683 11.5 10.9 77.6 a a 4.5 4.5 1.1 5,271,913 9.5 
BE inc. areas Sitewesai 38,108,294 14.8 12.1 73.1 1 8 5.6 4.4 4,368,393 12.7 
Reciprocals 
ee $4,694,000 256 356 388 6 3.6 2 174 8 3.0 $712,000 278 
rr 4,935,000 38.1 34.1 27.8 9 14.9 LZ 13.9 , 2.5 804,000 31.3 
RCE ORT 5,400,000 50.2 35.3 14.5 1.0 13.8 9 15.9 6 3.1 877,000 348 
, eee 5,165,153 47.6 32.6 19.8 8 12.2 La 14.6 i | be 4 759,655 68.5 
ee ee 5,046,166 40.9 32.1 27.0 8 12.6 13 14.6 5 ao 790,283 24.0 
Advance Premium Co-operatives 
eee $2,240,000 50.3 41.4 8.3 2.0 17.8 2.7 15.2 3.0 rs $2,043,000 47.0 
Naika ne tere wee 2,208,000 49.1 41.5 9.4 2.3 16.9 3.3 14.5 3.6 9 1,819,000 55.9 
a er 2,242,000 43.0 44.4 12.6 ae 17.6 28 17.1 3.6 1.1 1,975,000 43.0 
ae 2,431,998 51.0 45.9 3.1 ae 20.1 ya 16.9 3.4 1.1 2,205,207 50.8 
a [Ee 2,523,228 50.2 46.3 3.5 2.4 20.1 2.0 17.7 2.9 ie 2292/1 15 50.0 
Reinsurance Companies 
ee $25,246,000 57.0 49.5 6.5 2.0 41.9 3.8 a Ls $3,738,000 47.4 
ee 26,205,000 59.1 52.8 11.9 2.0 45.4 2 3.7 2 1.3 3,091,000 2.0 
ERE ane 30,640,000 54.1 49.4 —3.5 1.9 42.6 i 3.4 J 1.2 3,617,000 52.2 
eee 34,365,988 63.5 488 -12.3 1.9 42.3 1 ae 1 1.1 3,993,347 56.2 
__ ere ee 35,941,109 66.2 45.2 11.4 1.8 38.8 a 3.1 3 ie 4,462,837 52.3 
7 Before Federal Income Taxes. 
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Protect 
Today’s Increased Values 





Full coverage insurance-wise is of prime 
importance today, especially in view of in- 
creased and increasing replacement costs, 
which now average 50% to 60% higher 
than in 1932. Household goods and other 
contents costs likewise have advanced 25%, 
or more. 


You can do your policyholders a worth- 
while service today by seeing that they have 
full coverage so that, when a loss occurs, 
they will not suffer financially from under- 
insurance. At the same time you help 
maintain your premium volume, current 


rate trends to the contrary. 


Our Advertising Department will gladly 
suggest ways and means of presenting these 
facts to insured and of selling them on full 
coverage. 





North British and Mercantile 
Insurance Company Limited 


The Pennsylvania Fire Insurance Company 


The Commonwealth Insurance Company 
of New York 


The Mercantile Insurance Company 
of America 


The Homeland Insurance Company 
of America 


150 William Street 
New York 8, New York 


New York 
Boston 


Philadelphia 
Detroit Chicago 


San Francisco 























FIRE UNDERWRITING—Continued 


better progress in this direction has been made by the 
companies as the breakdown of expenses incurred j 
on the basis of net earned premiums which in recen 
years have lagged behind net written premiums. 


Compared with the experience of stock companies 
which had a combined loss and expense ratio of 103.0%} 


in 1940 as against 95.6% in 1940 to account for a dif. 
ference of 7.4 points, the mutual companies, other than 
the Factory Mutuals, reported an advance in the oper. 
ating ratio for the same years from 77.3% to 81.6% ?, 
a ditference of 4.3 points. The profit margin of the 
mutual companies dropped to 18.4% in 1944 from 
19.8% in 1943 and from 24.1% in 1942. 
ratio last year at 38.2% was the same as the year 
before, “a a decline from 40.8% in 1940 t 
39.2% in 1942. 

Of the six different groupings, the Associated Factory 
Mutuals were the only companies reporting an operation 
ratio for 1944 more favorable than in 1940. No group 
fared as badly as the reinsurance companies which have 
consistently lost money. Their underwriting deficit for| 
1944 was 11.4% after a loss of 12.3% in 1943 despite 
greatly reduced commission payments which brought 
about a 3.6 point improvement in the over-all expense 
ratio. Benefits accruing from a lower acquisition cost 
were almost completely — by a 2.7 point rise 
in the loss ratio to 66.2 The reinsurance companies 
had previously vetaleed | an underwriting loss of 3.5% 
in 1942, 11.9% in 1941 and 6.5% in 1940. 





COMPANY DEVELOPMENTS—Continued 


PENNSYLVANIA 
New Company 
Mutual Casualty Company ........ Philadelphia, Pa. 
Licensed 
Company 
Examined 
Bakerstown Mutual Fire Ins. Co. ........../ Allison Park, Pa 
Clearfield County Grange Mutual Fire Ins. Co...Clearfield, Pa. 
Elk County Mutual Fire Ins. Co. P. of H....... Ridgway, Pa. 
Freehold Mutual Fire Ins. Assn. .............. Pittsfield, Pa. 
Glade Mill Mutual Fire Ins. Co. .................. Butler, Pa. 
Examined 

Jamestown Mutual Windstorm Ins. Co. .......... Marble, Pa 
Millers Mutual Fire Insurance Co. ........... Harrisburg, Pa. 
National Accident & Health Ins. Co. 
Pennsylvania Fire Insurance Co. 
Pomona No. 


Colonial 


Atlantic Mutual Indemnity s.sce. New York, N. Y. 


see aa mene aria Philadelphia, Pa. 
3 Mutual Insurance Co. ...... West Chester, Pa. 
UTAH 
Incorporated 
National Farmers Union Auto. Cas. Co. ..S 
Licensed 
Automobile Mut. Ins. Co. of America ...... Providence, R. I. 
Columbia Insurance Co. of New York ..... New York, N. Y. 
Factory Mut. Liab. Ins. Co. of America ..... Providence, R. I 
United National Indemnity Co. ............ New York, N. Y. 
Withdrawal 
BOE ee ey London, England 
VERMONT 


Licensed 


alt Lake City, Utah 


Eagle Star Ins. Co., Ltd. 


cromagee PP. & OR Ee6. GO. osc ccesccssesecccs Dubuque, Iowa 
ALBERTA 
Licensed 
Rhode Island Insurance Co. ................ Providence, R. I. 
ONTARIO 
Licensed 
Canadian Home Assurance Company ....... Montreal, Quebec 
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Their expense/ 


aeceeioe Philadelphia, Pa. ¢ 
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SEMI-ANNUAL RESULTS 


Siech Zire 


HE first seventy stock fire insurance companies to 

file semi-annual statements underwrote about one- 
third of the total business in their field and afford a 
sufficient base to indicate general trends in the business 
for the first six months of 1945. Over-all volume is 
up 9%. Pure fire volume increased moderately as pre- 
miums on higher insurable values more than offset 
shrinkage due to lower rates. Automobile writings in- 
creased, augmented by higher collision rates and inland 
marine continued to climb. 

The adverse trend of experience on pure fire business 
which has been in evidence for some time continued 
due to a combination of rising losses and lower rates, 
while the generally unfavorable experience on collision 
business became worse in line with rising accidents and 
higher costs of labor and replacement parts. The over- 
all loss ratio of 59.9% for the first six months is more 
than three points higher than for the first half of last 
year and has not been so high since 1926. However, 
expenses declined fractionally to 40.7% (before federal 
taxes) and, except for 1942, have not been so low since 
1923. 

The statutory underwriting loss of 5% is due prin- 
cipally to the increase in unearned premium liability on 
the rising volume of business. Although the combined 
loss and expense ratio of 100.6% indicates only a nom- 
inal loss on the corrected basis, it is significant that 
just over half of the companies are in the red. 

The trend in countrywide fire losses has continued 
upward and it is significant that just over two-thirds 
of the companies in the group reported higher combined 
loss and expense ratios than last year. Net investment 
income rose moderately and other investment gains on 
the rising securities markets were substantial. The net 
result of total operations was an increase of better than 
10% in assets and surplus, the latter despite a 10% 
increase in unearned premium liability on the larger 
volume of business. 


** 70 STOCK FIRE COMPANIES 


6/30/44 12/31/44 6/30/45 
Total Admitted Assets ........ $1,073,303 $1,112,361 $1,184,862 
Policyholders' Surplus ........... 640,070 665,461 708,863 
hems Reserves ...........2.. 90,575 104,901 108,975 
Unearned Premiums .......... 319,822 330,320 350,946 
Net Premiums Written ..... 185,203 371,489 201,794 
Net Premiums Earned .......... 166,723 342,493 181,150 
SI 5 ec wvietedesaeas 56.5 57.8 59.9 
t Expense Ratio .. a ay 41.1 40.4 40.7 
Combined Loss & Expense Ratio 97.6 98.2 100.6 
Statutory Underwriting Results —4,386 4,714 -10,014 
Change Prem. Reserve Equity ... 7,353 11,472 8,441 
Net Investment Income . eee 15,425 34,668 15,852 
Other Invest. Gains or Losses .... 53,383 63,184 60,144 
Federal Taxes Incurred .......... 2,090 3,823 1,919 
Dividends Declared ...... 12,573 27,157 11,642 


** Last 000 omitted. *Incurred to premiums earned. 
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Stock Casually 


» JCK casualty companies continue to report remark- 
ably favorable underwriting experience. Statutory 
profits are on a level comparable with those of recent 
years which were the most profitable in the history of 
the business. Premium volume of 80 representative 
companies which transact about half of all stock cas- 
ualty business reflected a rise of better than 4%, while 
the incurred loss ratio rose less than one point to 49.8% 
and the expense ratio rose fractionally to 38.7%. Net 
investment income continued to rise due principally to 
9% larger assets, while surplus advanced 13% despite 
the increase in unearned premium liability. 

On the surface, the operating results of the first 
half of 1945 look almost as good as for the first half 
of 1944 and for the several immediately preceding 
record years. This is due to the work out of Schedule 
“P” liability loss reserves which are set up on a basis 
assuming a minimum loss ratio on this line of 60% for 
the three preceding policy years. Due to driving and 
gasoline restrictions, experience on policy year 1942 was 
far better than the minimum schedule requirement and 
earned premiums for that policy year did not reflect 
fully the voluntary reduction in automobile rates. The 
difference between schedule reserves and case reserves 
on policy year 1942 is being released during 1945 and is 
a credit to 1945 underwriting returns and loss ratio. 

Current experience on liability business is nowhere 
near so favorable as it was in 1942 as is amply borne 
out by federal tax figures, which are based on case 
rather than schedule reserves. Casualty companies en- 
joyed a fairly good tax base so that few of them were 
hit very hard by excess profits taxes. It is, therefore, 
significant that federal taxes incurred in the first half 
of 1945 were 21% less than were incurred in the first 
half of 1944. Casualty underwriting experience will be 
distorted by the release of reserves for the next two or 
three years and on the surface will give the appear- 
ance of better results than are actually the case. 


** 80 STOCK CASUALTY COMPANIES 


t Incurred to premiums written. 


6/30/44 12/31/44 6/30/45 

Total Admitted Assets .. ... $1,255,751 $1,292,895 $1,370,995 
Policyholders' Surplus fa 485,831 507,951 549,403 
Loss Reserves ........ 419,376 447,232 452,345 
Unearned Premiums 278,961 273,216 304,102 
Net Premiums Written . 322,367 608,486 336,570 
Net Premiums Earned .... 291,081 582,969 305,736 
* Loss Ratio ... 48.9 52.0 49.8 
t Expense Ratio ... 37.9 38.7 38.7 
Combined Loss & Expense Ratio 86.8 90.7 88.5 
Statutory Underwriting Results 24,485 44,605 21,729 
Change Prem. Reserve Equity ... 11,127 8,739 12,230 
Net Investment Income .. Ter 13,429 28,026 14,328 
Other Invest. Gains or Losses ... 23,417 28,881 27,594 
Federal Taxes Incurred ......... 14,793 26,207 11,814 
Dividends Declared . 13,422 27,316 11,830 
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EVENTY-FIVE years ago, in 

a case which became celebrated, 

the Supreme Court of the 
United States established what Mr. 
Justice Robert H. Jackson has 
termed “‘the fiction that insurance is 
not commerce.” The case was that 
of Paul v. Virginia, 8 Wall. 168 
(1869 ). 

After that decision was rendered, 
aCongress declined to exercise its 
@ power to regulate interstate insur- 
Hance transactions under the com- 
merce clause, leaving the problem of 
regulation entirely to the states. 
Domination by insurance interests 
of many state legislatures or insur- 
ance departments assured them of 
moderate, if not innocuous controls 
of premium rates. The facts emerge 
clearly from the record of the past 
seventy-five years that the insurance 
companies fought both state and 
federal regulation of premium rates 
and that they were, in the main, suc- 
cessful in this endeavor. There is 
nothing to support a belief, however, 
that federal regulation of rates, had 
it been attempted by Congress, 
would have been more efficient than 
~ {that of the states. 
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Scope of Insurance Business 


In 1869, when the Paul case was 
decided, the insurance — business 
amounted to but a small fraction of 
its present size, wealth, and impor- 
tance. “The modern insurance busi- 
ness holds a commanding position in 
the trade and commerce of our Na- 
tion,” said Mr. Justice Black in the 
opinion of the Court in the South- 

Eastern Underwriters case. “Built 
215k upon the sale of contracts of indem- 
nity, it has become one of the largest 
—— and most important branches of 
commerce. Its total assets exceed 
$37,000,000,000 or the approximate 
equivalent of the value of all the 
farm lands and buildings in the 
United States. Its annual premium 
receipts exceed $6,000,000,000, more 
than the average annual revenue re- 
ceipts of the United States Govern- 
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OW INSURANCE 
BECAME COMMERCE 


ment covering the last decade. Jn- 
cluded in the labor forces of insur- 
ance are 524,000 experienced work- 
ers, almost as many as seek their 
livings in coal mining or automobile 
manufacturing. Perhaps no modern 
commercial enterprise directly af- 
fects so many persons in all walks of 
life as does the insurance business. 
Insurance touches the home, the 
family, and the occupation or the 
business of almost every person in 
the United States.” 


EDITOR'S NOTE 


The author is a member of the District of 
Columbia and Florida Bars and was for three 
and one-half years a special assistant to the 
Attorney General of the United States. In 
this latter capacity, he gave attention to the 
preparation and prosecution of the South- 
Eastern Underwriters Association case and in 
this article, which we are reprinting through 
the courtesy of the Journal of American In- 
surance, gives an inside play by play record 
in chronological order which is at once an 
authentic review and a revelation of the 
reasoning behind the important steps in this 
now famous case. 


On June 5, 1944, the Supreme 
Court, in the South-Eastern Under- 
writers case, reversed its holding in 
the Paul case, ruling that the busi- 
ness of insurance, when conducted 
state lines, is in interstate 
commerce. This decision brought 
the constitutional status of insurance 
up-to-date. In the one short year 
since its announcement, the effects 
and implications of this ruling have 
been widespread. Several suits have 
been filed by insurance companies 
challenging state taxes 
against foreign insurance companies 
as unconstitutional burdens on inter- 
state commerce. Underpressure of 
this kind, and acting in fear of the 
possibility of depleted revenues, 


across 


assessed 





by FRANK H. ELMORE, JR. 


many states have revised or are 
studying proposals for modification 
of their insurance tax laws with the 
view of eliminating discriminations 
between foreign and domestic com- 
panies. A number of states are 
adopting or considering rate regula- 
tion statutes pursuant to the oppor- 
tunity given by Congress in the /n- 
surance Moratorium Act. 

The of the litigation 
which has resulted in creating these 
and other problems of universal con- 
cern to all connected with the great 
business of insurance or who are 
charged with its supervision was fol- 
lowed by many. But few are fa- 
miliar with its origin or comprehend 
the rationale of its prosecution. This 
interpretation is written that there 
may be an accurate record and in the 
hope that it may contribute to better 
understanding of the decision by 
placing it in proper perspective and 
clear focus against its true back- 
ground. It is based upon my actual 
experience in the case as a Special 
Assistant to the Attorney General. 


pre yPTeSS 


Complaints Filed 


The story properly commences 
just before our entry of the war 
after the Japanese attack on Pearl 
Harbor. About the first of Decem- 
ber, 1941, the Complaints Section 
of the Department of Justice’s Anti- 
trust Division, informed me that the 
Department was receiving numbers 
of complaints against organizations 
of capital stock fire insurance com- 
panies, charging that they had com- 
bined to fix premium rates, many of 
which were unreasonably high and 

(Continued on page 44) 
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An Agents Viewpoint 


NE of the greatest problems 
of the insurance business is 
the selection of good future 
producers. With any agency there 
is a continual need to fill the gaps 
left by the passing of older pro- 
ducers with younger men who will 
take up the reins and carry on. 
With but very few exceptions, the 
day has passed for the so-called 
“floater” to step into the insurance 
business and really go places. Keen 
competition has taught us very defi- 
nitely that we must eliminate the 
mediocre type of producer and we 
will be far better off to seek one or 
two good men rather than to open 
the door wide to just any one who 
thinks he will “have a try” at the 
insurance business. Due to this situ- 
ation, therefore, we must be most 
particular in selecting young men 
who are well-qualified to meet the 
rigid requirements of the present- 
day competition in the selling of in- 
surance. 


Employment Trends 


Each year we find more and more 
graduates pouring from our univer- 
sities and colleges into the business 
and professional worlds. Also there 
are scores of thousands of service 
men returning to civilian life and 
seeking a career. We know that rela- 
tively few of these men with the 
proper qualifications are considering 
a future in selling insurance. 

Why? 

For two reasons, it appears to us. 
First, young men perhaps do not 
appreciate the unlimited opportu- 
nities of this business, and secondly, 
the man fresh from college or the 
military services usually wants a 
good paying job immediately. 
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by FRANK COFFIN 
Partner, 
Moore, Case, Lyman & Hubbard 
kk 
We must point out to these men 
that in selling insurance today they 
are entering a dignified profession 
where “doorknob pulling” and “ped- 
dling” are a thing of the past. The 
modern agent must not only train 
himself properly during the first six 
months but every month and year he 
is in the business. 





EDITOR'S NOTE 


"Insurance as a Career" is the title of a 
pocket-size pamphlet just issued by the 
Hartford Accident and Indemnity Company. 
This has been printed in response to many 
requests being received by the company 
from servicemen and others interested in the 
opportunities afforded by the insurance busi- 
ness in both company and agency ranks. 

The booklet is in two parts. The first, 
"A Company Man's Viewpoint," is covered 
by A. W. Spaulding, vice president, and the 
second, "An Agent's Viewpoint," is written 
by Frank Coffin, partner, Moore, Case, 
Lyman & Hubbard, General Agents, Chi- 
cago, Illinois. 

Copies of this publication may be ob- 
tained from the Sales Promotion Department, 
Hartford Accident and Indemnity Company, 
Hartford 15, Connecticut. 





Likewise, the young man of today 
must be shown in no uncertain terms 
why it is to his advantage to pass up 
an immediate salary of $100 a month 
in some other business to average 
around $25 a month in his first year 
in the insurance business. 

Let us assume for a minute that 
one of these young men is in our 
office; he is undecided, so to speak, 
as to whether he will go to work for 
the nationally known Left-Handed 
Monkey Wrench Company, Inc., 


with an immediate salary of $1 
per month, or select the insurane 
vusiness where he finds that he wil 
have to work hard for a few year 
with comparatively little or no in- 
come. 


A Good Prospect 


Our prospect may be a senior it 
college or he may have graduated 
We find in checking his record that 
he was a good average student, out- 
standing in his student activities, has 
a number of good friends and the 
ability to meet people well. He is 
single and will live at home. The 
young man happens to be entirel) 
sold on the business of selling insur- 
ance; he is entirely enthusiastic on 
all points of the business except one, 
the financial problem. He asks: 

“T realize that the first few years 
of selling insurance are difficult 
financially, but what about the fu- 
ture?” 

At this point let us analyze the 
earnings record of a good Hartford 
agent who writes fire, marine, auto- 


mobile, personal accident, burglary,, 


compensation, and public liability in- 
surance and various forms of bonds. 
The conversation may develop along 
the following lines: 

“Bill, if you decide to cast your 
lot with our organization, we wil 
expect you to invest your first six 
months in the careful study of our 
numerous contracts so that you will 
know what to offer a very discrim:- 
nating insurance-buying public. At 
the same time you will be carefully 
schooled on the new approach t 


selling insurance—the personal 
and commercial Hartford  surve) 
method. 


(Continued on page 97) 
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ALTER is in Havana, Tom 
is expected back from Miami 
next week, and Howard 
leaves for the Mardi Gras in New 
Orleans on Saturday 
\ friend of mine was giving me 
the whereabouts and plans of cer- 
tain members of an insurance agency 
with which he is athliated. This 
agency is a fine organization—pro- 
gressive in every sense of the word, 
and equipped to handle every form 
of insurance that is written today: 
life, fire, marine, casualty and fidel- 
ity and surety bonds. It is an agency 
SO — organized that Walter's ab- 
sence in Havana or Tom’s in Mi mi 
in no way interferes with the 
smooth operation of the business. 


Earned Vacations 


\ career in the insurance business, 
however, is no guaranty of attrac- 
tive winter vacations. Walter, Tom 
and Howard earned these vacations 
by reason of having done a superla- 
tive job of retailing insurance pro- 


ection to hundreds of their fellow 
citizens in the city in which this 
agency is located. As a result of 
their efforts hardly a day passes 
when one or more of their clients 
does not receive money or service 
from an insurance company that 


that has been de- 
repairs an automo- 
bile damaged in a collision, gives 
peace of mind after an automobile 
accident that may threaten extensive 
damage payments, restores funds 
stolen by a defaulting employee, or 
allows retirement with an assured 
income built up by life insurance 
premiums. 

We received a letter the other day 
from a policyholder 


rebuilds a home 
stroved by fire, 
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A Company Mani Viewpoint 


by A. W. SPAULDING 


Vice President, 
Hartford Accident and Indemnity Co. 


= &® & 


the great service that one of our 
agents had rendered him in selling 
him an Automobile Liability policy. 
This man had an accident that might 


have cost him a lifetime of savings, 
and as he put it, he was “eternally 
grateful” to the agent who was a 


salesman to have 
his need for pro- 


sufficiently good 


convinced him of 





hadn't 
felt he required and didn’t want to 
pay for. 

Careers in insurance ? 


tection that at the time he 


They are 
as varied as the business itself. 
However, they are not available for 
the asking, but for the earning. 

Are you mathematically minded ? 
The business needs actuaries, statis- 
ticians and accountants. 


Are you studious and have you 
more than ordinarily good judg- 
ment? The business needs under- 
writers. 


Did you go to a technical school ? 
Casualty companies need accident 
prevention engineers. 

Do you like to meet people? Do 
you make friends easily? The busi- 
ness needs men in the field to service 
the thousands of agents throughout 
the country who retail protection in 


the form of policies to the insur- 
ance-buying public. 
Are you judicially minded—per- 


haps with some legal training and 
are you a likeable sort of a fellow? 
Companies need adjusters and claim 
representatives. 


Opportunities in Selling 


Do you think you have a happy 
combination of most of these qual- 
ities, and can also sell? Then there 
are opportunities for you in insur- 
agencies and insurance broker- 
age offices. And after you have ac- 
quired a knowledge of the business 
and served a sufficient apprenticeship 
there may be an opening for you 
in your own home town or else- 
where as an agent—as the owner of 
your own business. 

Of course these opportunities are 
not hanging on trees like ripe apples 
waiting to be picked. They mature 
from time to time depending upon 
many circumstances that affect the 
need of the business for replace- 


ance 


ments or additional personnel. How- 
ever, many opportunities, partic- 
ularly in the agency field, can be 


created by the man with ambition 

to build a business of his own or to 

associate himself as a producer with 
Continued on the next page) 
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Company Man's Viewpoint—Cont'd 


an established insurance agency. In 
spite of the great strides that have 
been accomplished in making the 
various forms of insurance avail- 
able to every individual and to every 
business concern that has a need for 
them, there is a great uncultivated 
market for every form of insurance 
that is not actually required by law. 


Selling Requires ''Know-How" 


It is said that selling is merely a 
matter of seeing a need and of know- 
ing how to fill that need. The day of 
the insurance agent who merely sold 
policies as such has passed. People 
today are not buying policies; they 
are buying insurance programs that 
fit their particular requirements. 
They are coming to realize that it 
makes no difference how a man 
loses $5,000. If it is lost, it is gone, 
whether the loss is occasioned by 
fire, an automobile accident, or by 
reason of injury done to some one 
on a golf course. Throughout insur- 
ance company and insurance agency 
ranks there is recognition today of 
the fact that insurance protection 
must be tailor-made to fit the re- 
quirements of the buyer. 


Importance of Education 


Education is the keynote of the 
insurance business today. There are 
insurance courses in many colleges. 
There are training schools and train- 
ing courses conducted by insurance 
companies. The various associations 
of insurance agents and brokers are 
conducting schools on their own ac- 
count. 

The other day I read a newspaper 
article which made me proud of the 
business in which I am engaged. It 
was captioned “Insurance Will Pay 
Employees While Burned Plant Is 
Repaired.” That particular kind of 
policy, to the initiated, is called Use 
and Occupancy or Business Inter- 
ruption Insurance. What impressed 
me was the fact that here were men 
with wives and children who would 
continue to receive their weekly pay 
checks, even though their jobs no 
longer existed—all because an em- 
ployer had been far-sighted enough 
to pay a moderate premium for a 
piece of paper on which some insur- 
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ance company had promised to pay 
not only these salaries and wages, 
but practically all other expenses 
necessary to keep the business alive 
during the rebuilding period. It 
wasn't just a case of a far-sighted 
employer either. Business Inter- 
ruption Insurance is a form of cover- 
age that has to be sold, and in this 
case evidently some insurance pro- 
ducer had done a good job of selling. 


No Lay-Offs in Insurance 


In considering insurance as a 
career, One very important fact 
should be kept in mind, and that is 
the stability of the business through- 
out periods of depression as well as 
prosperity. You will probably never 
hear of a “boom” in the insurance 
industry, but neither will you read 
headlines that thousands have been 
laid off due to lack of orders, etc. 
Insurance never reaches the heights 
or peaks of prosperity, nor the 
depths of any depression. Further- 
more, there is a minimum of sea- 
sonal activity. Spring, summer, fall 
and winter are all good times to sell 
or buy insurance. There are certain 
accident policies available for vaca- 
tionists; there are certain inland 
marine policies particularly suitable 
for travelers and tourists, but such 
contracts constitute only a small 
part of insurance companies’ regular 
business. 


You Can Start 'Anywhere” 


We are frequently approached by 
college graduates who want to know 
how to get started in the insurance 
business. The place to start is al- 
most anywhere that will put you on 
an insurance company’s payroll. 
Once you get on the inside, you can 
best determine for yourself the apti- 
tude you have for a particular type 
of work, although an officer or em- 
ployment manager can, after a con- 
ference with you, usually guide you 
along proper channels. 

Another question that is fre- 
quently asked : What will be my pro- 
gram of advancement—where can 
I expect to be—say five years from 
now? It is a rare employer who can 
answer that question in specific 
terms. Advancement in the business 
depends upon many things—the in- 
dividual, the general conditions in 


the business, and to a certain extent 
upon the “breaks.” A couple of 
young college men made a fine rec- 
ord with a certain company because 
they happened to join its staff the 
year that company started to write 
a new coverage called Rain Insur- 
ance. They were by their training 
particularly fitted to assume certain 
duties in this new department. 


New Fields to Conquer 


As new forms of insurance are 
developed, men are needed to handle 
them. As companies expand into 
new territory or develop their busi- 
ness more extensively, additional 
personnel is required. The layman 
has a very inadequate conception of 
the extent of the fire and casualty 
insurance business. There are scores 
of different forms of policies and 
bonds written by companies in this 
field. They can provide you with 
everything from “Damage Suit In- 
surance’ on your dog to an all-risk 
policy covering a million dollars of 
securities in a safe deposit box. You 
can buy insurance on an airplane, 
just as you can on your automobile. 

You can insure against rain inter- 
fering with the financial success of 
any special event, or against not 
having enough snow to hold a winter 
carnival. You can even buy a life 
insurance policy on a race horse, if 
you happen to have one. There is a 
wide field today for men—and 
women too—who enter the business 
in either company or agency ranks 
with the thought in mind of becom- 
ing reasonably proficient in all forms 
of insurance and not specializing in 
one or more lines. Constant study 
will develop such proficiency and it 
will place an individual in an envi- 
able position in insurance ranks. 
The insurance men who are advanc- 
ing most rapidly are those who have 
not been content to become proficient 
merely within the limits of their as- 


signed task. 


Insurance as a career may be made 
just as interesting, even as thrilling, 
as an individual may desire. It may 
not have the glamour of aviation or 
the army or the navy, but there is 
a great deal of real satisfaction to be 
derived by each and every one who 
plays a part in an industry that may 
well be described as “a business of 
helping people out of trouble.” 
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“Unforeseen events... need not change and shape the course of man’s affairs” 





This Maryland advertise- 
ment, appearing in national 
magazines, dramatizes the 
ability and dependability of 
Maryland agentsand brokers. 








NO PLACE FOR AN AMATEUR 


THE SURGEON is master of the situation. . . de- 
pendable in an emergency. He is one of those 
men upon whom other men must rely. Into this 
category, less dramatically, but no less truly, falls 
your insurance agent or broker. 

The insurance agent, too, must possess special 
knowledge. He must be thoroughly reliable. 
Clear-headed. Sound in judgment. Eternally 


vigilant for the changing conditions and pro- 


cedures affecting casualty and surety coverages 
that protect your home, your possessions, your 
business. 

To be sure of obtaining this high type of agent 
or broker, this type of service and dependability, 
call the Maryland representative in your commu- 
nity. Because he knows his business, it’s good bus- 
iness for you to know him. Maryland Casualty 


Company, Baltimore 3, Md. 


THE MARYLAND 


MARYLAND ADVERTISEMENTS APPEAR REGULARLY IN TIME—=NEWSWEEK—U.S. NEWS—BUSINESS WEEK 


There is a time of planting and a time 


of harvest. 

Now, in this autumnal season, we 
can see about us the full harvest—so 
important in the winning of victory. 
These crops, so carefully planted, were 
harvested only after they had reached 
their full maturity. 

This planting and harvesting process 
can be, indeed should be, applied to the 
purchase and holding of Victory Bonds. 

Most Americans have invested their 
funds in U. S. Government Bonds, ear- 


marking that money for a definite future 


purpose. To cash them prematurely, is 





to defeat the objectives for which they 
were purchased. 

When these bonds are cashed to make 
unnecessary purchases of goods under 
present conditions, the purchaser gets less 
for his money and dissipates funds 
intended for specific uses. 

Next time you think of cashing in your 
bonds—think of the day when you will 
get your money’s worth and more. Hold 


them and remember why you boughtthem. 


* THE HOME x 
SPrsurence Company 


NEW YORK 


FIRE * AUTOMOBILE * MARINE INSURANCE 
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VOR DRIVERS 


by R. V. AHERN 


Assistant Secretary, 
Hartford Accident and Indemnity Company 


| § policy trom coverage that ap- 
| § plied only to the insured’s own 
| private passenger car to the opera- 
tion by husband and wife of cars of 

that type owned by others outside 

the immediate family was well re- 
)ceived by our agents and policy- 
| holders. However, it has been our 
jobservation that in only a very 
| limited number of instances have we 

seen evidence of consideration being 
given to the further extension of the 
policy to protect the interests of 
other members of the household in 
connection with their use and opera- 
| tion of other private passenger cars. 
| When parents eventually yield 
}to the pleadings of their children 
that they be permitted to apply for 
|a driver’s license after they reach 
the eligible age, they are influenced 
usually by the arguments about the 
| convenience of John or Joan being 
able to use the car to go on house- 
hold errands or to drive Dad to the 
office or otherwise relieve him of 
duties from which he would be glad 
to escape. With this beginning, it 
is only natural that the immediate 
need so far as automobile insurance 
is concerned appears to revolve 
around the use of the insured’s own 
car. The standard policy covers the 
named insured and any one using 
the car with his permission. Thus, 
the interests of all members of the 
family in connection with the use 
of the family car are taken care of. 


| Te original broadening of our 


t Children Not Covered 


The use of OTHER private pas- 
senger cars, however, is covered for 
the named insured and spouse only. 
That there has been such a limited 
demand for similar protection for 
other members of the household 
indicates a very casual considera- 
tion, if any at all, of their exposing 
themselves to liability in connec- 
tion with the use of other private 
passenger cars. Having acquired 
the privilage of driving an auto- 
mobile, which permits them to drive 
any car, in many instances it would 
not be at all uncommon for a minor 
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child to operate cars which their as- 
sociates own or have use of, during 
vacation periods or while they are 
at summer resorts or away at 
schools, either with or without the 
parents’ approval. 

State laws are not uniform with 
respect to the parents’ responsibility 
for the acts of minor children, but 
whether the liability falls upon the 
parents or not in connection with 
injuries caused by the driving of an 
automobile by a minor child, a 
judgment can be secured against a 


EDITOR'S NOTE 


The woods must be full of people with 
minor children who are likely to drive 
friend's cars or to just up and drive any 
automobile that's handy. The automobile 
they drive may or may not be insured or it 
may be inadequately insured. The parent 
who doesn't take care of this situation is 
taking a very long chance. It's a case of 
the danger being remote but the possible 
loss being terrific. Even assuming that the 
minor has no estate to speak of, the average 
parent is going to feel quite a moral obli- 
gation in the matter if he sees his son or 
daughter starting out in life with a whacking 
big judgment hanging over his or her head. 


minor and kept alive by renewal to 
be collected with interest when the 
minor becomes of age. Hence, it is 
a matter of importance that this 
fact be brought to the attention of 
policyholders who have children 
driving cars, not only in the interest 
of the children themselves but for 
the parents too, as the Drive-Other- 
Car provision of the standard policy 
applies only to the use of such cars 
while they are being operated by 
the named insured or spouse or a 
private chauffeur. In consequence 
of this limitation, there is no pro- 
tection under the policy for the 
named insured or spouse with re- 
spect to their children’s use of other 
private passenger cars in those in- 
stances where the parents inherit 
the liability of their children. 

From the wunderwriter’s view- 
point, there is no desire to encourage 


promiscuous driving of other per- 
sons’ cars by minor children through 
the offer of insurance protection, 
and he would expect more careful 
recommendations from the agent 
where such a condition is known to 
exist as the driving hazard not under 
the surveillance of parents would 
obviously be increased. On the 
other hand, the acts of minor chil- 
dren are neither predictable nor al- 
ways controllable and they do things 
on impulse or out of contagious re- 
actions from an incident. It is in 
recognition of the responsibility of 
the parents and the effect of a law- 
suit on the future of their children 
that we suggest serious considera- 
tion be given to the rounding out 
of the coverage under our policy for 
the benefit of the driving members 
of the family other than the named 
insured or spouse where the other 
members do not have cars of their 
own. Where they DO have cars a 
standard policy including the Drive- 
Other-Car provision gives them the 
protection they need in this respect. 
It is quite evident from the lack of 
demand for general family coverage 
of this kind that many insured auto- 
mobile owners occupy a false sense 
of security in the misguided belief 
that their policy gives them all the 
protection they need. When realiza- 
tion of this cruel fact comes to them, 
the situation might react unfavor- 
ably upon the agent too for his 
failure to make proper recommenda- 
tions, especially when he knew there 
were children and other members 
of the family who had drivers’ 
licenses. 


Only a Dollar or Two 


The recent change in the Drive- 
Other-Car provision of the policy 
extends protection to the named in- 
sured and spouse for their opera- 
tion of a commercial or any other 
type of vehicle not owned by the 

(Continued on the next page) 
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Minor Drivers—Continued 

insured where the use is not in con- 
nection with the insured’s business 
or occupation. It also now covers 
the private non-ownership liability 
of the named insured and spouse 
with respect to the operation by 
any person of any type of automo- 
bile on their behalf where such use 
is not in connection with the busi- 
ness or occupation of the insured. 
By reason of these changes, the 
named insured and would 
be covered where a minor child or 


spouse 


any one else used a car owned by 
some one outside the family if the 
use was at the direction and for 
the benefit of the named insured or 
spouse, but where the child or others 
in the household made use of other 
cars for their own purposes there 
would be no insurance for them or 
for the named insured or spouse 
without the children or other mem- 
bers of the household being indi- 
vidually identified and covered by 
endorsement to the policy for the 
additional premium that is required 
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for limits of 5/10/5. 

In the case of insurance being 
written in the name of and to cove 
the an automobile owned 


which in most territories is only $f 


use of 


by a minor child, the policy now] 


protects the interests of parent or 
guardian in connection with the 
Drive-Other-Car coverage which 
the policy provides for the minor 
car owner. 

It will be seen from this review 
that the broadening of the policy 
provisions with the addition of 
protection for all members of the 
family who drive cars will take 
care of practically all normal needs 
except for use of cars owned by an 
employer for which separate insur- 
ance should be carried and the re- 
quirements of financial responsi- 
bility laws by reason of some offense 
where it would in some instances 
be necessary to have broader coy- 
erage to satisfy the law. 


Medical Payments 


The Medical Payments insurance 


—— 


as recently revised now follows the ' 


broadened Drive-Other-Car 
age as discussed above so far as it 
applies to private passenger cars, 
whereas previously it applied only 
to Medical Payments in connection 
with the use and operation of the 
insured’s own specific car. 

Both in the case of the Drive- 
Other-Car provision of the policy 
and the Medical Payments insur- 
ance applicable thereto, the insur- 
ance is excess coverage over other 
similar available insurance. 


cover- 


The revised Medical Payments 
coverage in fact even goes so far 
as to not only cover injuries to the 
named insured or spouse while 
operating or riding in other private 
passenger cars but also injuries to 
passengers in such cars where the 
passenger injuries result from action 
or direction by the named insured 
or spouse while an occupant of the 
automobile. In making the state- 
ment that the named insured and 


spouse are covered, it is to be 
understood, of course, that basic 
medical payments insurance must 


have been provided on the insured’s 
own car and that the premium for 
this insurance contemplates cover- 
age for himself as well as passengers 
in the car. 

The Hartford Agent 
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F ANYONE were to try 

view the many problems whic 

currently confront our business or 
to write a treatise on what should 
be done to adjust the confused posi- 
tion in which we find ourselves, it 
would require a book of substan- 
tial proportions to cover all the 
issues involved. These remarks 
therefore will be confined more or 
less to a summary of the highlights 
of some of the things that should 
engage our attention. Any opinions 
expressed in these remarks are 
purely my own personal views and 
are not to be construed as reflecting 
the views of the Western Insurance 
Bureau or that of the group of com- 
panies which I represent. 

These are indeed times that “Try 
men’s souls.” In the face of the 
very discouraging conditions brought 
about by the war the insurance in- 
dustry has gone along courageously 
and contributed its full share toward 
the war effort. Through the State 
War Inspection Service, known as 
SWIS, it has donated the services 
and paid the expenses of its fieldmen 
in inspecting all industries of every 
conceivable nature occupied in any 
way in war production work. This 
in itself has been no small contribu- 
tion to the Government war work. 


Fire Losses and Rate Reductions 


Despite an almost unprecedented 
rise in the fire loss ratio in 1944 we 
are compelled to undergo unwar- 
ranted rate reductions in many parts 
of the country, which it is estimated 
may in the aggregate well reach the 
forty million dollar mark. The loss 
ratio in 1944 was the highest in 
twelve years, and we think it safe 
to assume that we have not seen 
the worst of it yet since the full 
impact of these reductions will not 
be felt until 1945 and the years that 
follow. 

The broadening of the dwelling 
and household effects form, while 
constructive in its conception, has 
unquestionably made its adverse 
contribution to this excessive 


loss 
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ratio. Just how much 6 
it has been in that respect we Tt 
no way of knowing as we have no 
statistics by which this can be defi- 
nitely determined, but that it is an 
important factor no one can deny. 
We all know by actual experience 
that in the case of fires in laundries, 
cleaning and dyeing places, storage 
warehouses and in fact in any estab- 
lishment where property is left in 
the hands of a bailee, we have been 
suddenly apprized of coverage and 
liability theretofore entirely un- 
known to us. 


Off Premises Coverage 


As a concrete example, there was 
a very severe fire in a fur storage 
warehouse in a large midwestern 
city a short time ago, and many 
companies were called upon to pay 
substantial losses under the 10 per 
cent off premises coverage of their 
policies, although certain companies 
had K.O.’d that particular ware- 
house as an undesirable risk. These 
losses invariably involve disputes as 
to contribution with marine policies, 
although that feature has now been 
pretty well taken care of through a 
practical understanding or agree- 
ment between the fire and marine 
interests as to an equitable method 
of contribution in such cases. 

Claims are also being made under 
the 10 per cent off premises cover- 
age where an assured has moved 
and failed to notify the company or 
agent of such removal. While there 
is a disagreement among underwrit- 
ers as to whether the 10 per cent 
off premises clause affords coverage 
in such cases, it is hard to under- 
stand how this clause can be con- 
sidered as a roving coverage when 
insurance is suspended by removal 
and not applicable at the primary 
location. If a-policyholder has no 
insurance at force at the location 























stated in his policy then 
of no insurance would be jus 
insurance. 

[ apprehend that this new Dwell- 
ing and Household form is due for 
some very drastic and much needed 
overhauling. 


High Commissions Questioned 


In the light of all these factors, 
and particularly the excessive fire 
ratio for the year 1944, and 
that on a rising premium income, it 
would seem that this is a good time 
for high commission paying com- 
panies to take stock of themselves 
to determine just how long they can 
afford to continue to pay the high 
commissions that their business is 
costing them at the present time. I 
would add a word of caution to our 
own bureau members who might be 
tempted to pay excess commissions 
and contingents to influence busi- 
ness their way. 

Referring to contingent commis- 
sions I should like to make the fol- 
lowing observation, not being un- 
mindful of the fact that companies 
generally pay contingent commis- 
sions in the so-called “excepted 
cities. 

An entire state has always been 
the smallest unit accepted by under- 
writers as a basis for statistics and 
averages, while the contingent plan 
seeks to make the individual agency 
the unit. It is conceivable in case of 
a conflagration or other catastrophe, 
or in the event of an abnormally high 
loss ratio that a company could have 
an underwriting loss in a given state 
and still in the case of a single agent, 
or several individual agents in that 

(Continued on the next page) 
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Problems We Face—Continued 
state, pay a contingent commission, 
in other words, make a division of 
so-called profits with agents when 
there are no profits for the company. 

Based on the foregoing premise it 
is my opinion that contingent com- 
missions are attractive in theory only, 
and are utterly impractical and fun- 
damentally unsound. 

The loss ratio on windstorm busi- 
ness, as distinguished from extended 
coverage business, has shown a very 
decided increase in the past several 


years. For example, in 1940 the 
windstorm loss ratio was 49.3 per 
cent—in 1941 62.2 per cent—in 1942 
64.3 per cent—in 1943 64.4 per cent 
—and in 1944 80 per cent. In con- 
trast to this the extended coverage 
loss ratio for 1940 was 22.5 per cent 
—for 1941 25.6 per cent—for 1942 
26.5 per cent—for 1943 34.7 per 
cent and for 1944 41.2 per cent. 
Even conceding that the loading in 
the extended coverage rate helps the 
loss ratio on the latter coverage to 
a certain extent, the fact remains, 
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however, that there is still a suffi- 
ciently wide margin between the 
respective loss ratios on windstorm 
and extended coverage to prove con- 
clusively that there is something 
wrong with the way in which wind- 
storm business is being under- 
written. 

Leaving out of consideration the 
very probable inadequacy of the 
windstorm rate structure, in my 
opinion the answer is quite simple, 
and it is this—business that has 
heretofore been written in equal 
amounts of fire and windstorm under 
combined policies has gradually been 
channeled into fire and extended 
coverage, with the result that the 
windstorm business that has been 
left over to be written as a separate 





class has been extensively written | 


with the usual inadequate insurance 
to value, with the inevitable exces- 
sive loss ratio as a consequence. 


Companies that have made devia- | 
tion filings whereby they are per- | 
mitted to write unequal amounts of | 


fire and windstorm, would do well 
to ponder over these loss statistics, 
which clearly demonstrate the fal- 
lacy of making such deviation filings 
and thereby permitting the wind- 
storm insurance to be written with 
low insurance to value. These com- 
panies would be well advised to pur- 
sue the orthodox and prudent under- 


writing practice of obtaining an | 


equal amount of windstorm and fire 
insurance, and an adequate amount 
of insurance to value in all cases. 


Public Law 15 


With all of the trials and tribu- 
lations that beset our business at 
the present time company execu- 
tives have spent and are continuing 
to spend untold time and tireless 
effort in effectuating such changes 
in methods of practice as will bring 
the insurance business into con- 
formity with the United States Su- 
preme Court decision in the South- 
eastern Underwriters Association 
case, and the Act of Congress of 
March 9, 1945. A great responsi- 
bility rests upon us and upon the 
states to seek the necessary types of 
state enactment that will meet the 
situation. The problem is not less- 
ened to any degree when it is re- 
called that the attorney general's 
office has declined to express an 
opinion or offer any suggestions 

(Continued on page 100) 
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AVIATION INSURANCE 


F SOME smart insurance or in- 

spection man along about 1900 or 

1910 had written up his predictions 
with respect to automobile and truck 
insurance, it would probably make 
very humorous reading today. | 
don’t propose to lay myself open to 
such humor, either immediately 
in the future. 

Steering entirely clear of the field 
of predictions, there is plenty of 
room for discussion of aviation in- 
surance. There are many facts that 
affect this relatively new coverage, 
and provide a basis for discussion. 


Need for Coverage 


We know, for instance, that any 
new means of transportation of per- 
sons and property develops the need 
for insurance coverage. We have 
seen this happen with the automobile 
and with the airplane. We know 
that already we have for the airplane 
and for the people and property that 
it carries, coverages that compare 
with all of those for automobiles and 
trucks. 

This matter of rates and coverages 
for aviation insurance is entirely the 
province of insurance specialists. 
Also, engineering and physical in- 
spections of aviation risks are tech- 
nical matters requiring specialists’ 
handling. 

Then there is another and basic 
fact that will affect materially the 
underwriting of this new class of 
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by L. C. PERRY 


Chicago District Sales Manager, 
Retail Credit Company 


x * * 


coverage. Although aviation and 
aviation insurance are relatively 
new, and subject to constant change, 
we do know that airplanes will be 
owned and flown by humans, and 
humans will remain pretty much the 
same. We know there will be good, 
honest, capable, conscientious indi- 
viduals who need coverage and who 
are excellent risks, most worthy of 
the coverage. There will also be un- 
scrupulous, indifferent, incapable, 
careless, reckless individuals who 
need coverage but who are very 
questionable risks. This is where the 
inspection agencies enter the picture. 
I might say this is where inspection 
agencies entered the picture. The 
Retail Credit Company has had an 
aviation insurance report blank 
available since 1929. Since that 
time, it has been supplying basic in- 
formation with respect to individuals 
involved in many different types of 
aviation coverage. 

It is interesting to note that in July 
of 1930, our Home Office Standards 
Department made an analysis of 192 
aviation insurance reports. This 
analysis showed that slightly more 
than 5% of reports developed some 
protective personal facts. the un- 
favorable factor being about the 
same for aviation insurance as for 


almost any other type of vehicle 
insurance. There were individuals 
who drank excessively, thus im- 
pairing their ability to fly safely. 
There were individuals who were 


reckless or too young and inexperi- 
enced to be safe Still other 
individuals, by reason of their record 
of crashes had demonstrated their 
inability to operate airplanes con- 
servatively, 


risks. 


Application of Knowledge 


It seems to me that although the 
aviation insurance underwriter today 
and in the future may need to con- 
sider new coverages, new rates, and 
new classifications, still he can apply 
his present knowledge of humans to 
the underwriting of this class just as 
applied to underwriting other types 
of insurance. If he gets dependable 
information regarding the character, 
ability, and past record of the indi- 
viduals, he can handle this end of the 
underwriting. Mr. W. H. Rodda, 
Secretary of the Mutual Aircraft 
Conference, made this statement, “It 
is customary for insurance com- 
panies to make periodic inspections 
of insured airplanes. It would be 
much more effective if they would 
also make inspections of the pilots 
who operate the planes.” 

Our present services for reporting 
on aviation risks include the follow- 
ing: An aviation report for use in 

(Continued on the next page) 
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Aviation Insurance—Continued 

reporting on individuals in connec 
tion with any type of aviation cover- 
age other than 


personal accident. 


This report blank calls for character 
the 


and reputation information, 
habits of the individual, his employ 
ment, and information about his fly 
ing experience and record. There 
are questions to develop the length 
of time he has been flying, the type 
of ships he has flown, whether he 
has had any crashes, whether he has 
ever had his pilot’s license revoked, 
or had any other disciplinary action 
taken for violation of regulations. 
This report is made on the owners 


of airplanes when _ these indi- 
viduals, and on pilots. 

In reporting on firms and corpora- 
tions, flying clubs, or schools in con- 
nection with aviation insurance, we 
use our regular Character Credit 
Firm Report, and cover in a special 
paragraph information about the 
planes owned, their use and by 
whom flown ; also information about 
the care and storage of the airplanes. 
One aviation insurance group fol- 
lows the practice of requesting a 
separate aviation report on each per- 
son named in their application. This 
follows through on underwriting and 
inspecting the individual. 


are 
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We are at present experimenting 
with a more detailed report—an 
Amplified Aviation Insurance Re- 
port. This new type report will be 
used on individuals. It calls for in- 
formation with respect to character, 
business record, habits, etc. It em- 
phasizes finances. Then, it calls for 
a detailed investigation of the flying 
record of the individual. There is 
also a paragraph covering the uses 
of the planes, specifically, and an- 
other paragraph covering the air- 
ports most frequently used and the 
servicing and storage of the plane. 
It calls for a more extensive investi- 
gation through more informants 
than does our regular rate aviation 
report. 

For reporting on personal acci- 
dent coverage involving aviators, our 
regular Accident & Health 


also provide information covering 
the number of flights made, whether 
as passenger or in other connections, 
the approximate number of hours 
flown, the points to which trips are 
made, and other specific aviation 
data. 


Airport Coverage 


We have been asked to make some 
inspections for hangar keepers’ lia- 


Re- } 
port Blank is suggested. Inspectors | 





bility and airport liability which calls | 
not only for information on the indi- 


viduals involved, but also for inspec- 
tion of the premises. No _ report 
blanks for such inspections have as 
vet been developed. This type report 
would seem to fall largely with the 
where specialists may be 
needed. However, our practice is to 
obtain from the underwriter a clear 
outline of the information desired 
and then make the necessary inspec- 
tion. 


class 


We have made a start on inspec- 
tion of the individuals involved in 
aviation underwriting. Frankly, we 
feel the need for added development 
and change in our service. It is 
recognized that from here on avia- 
tion insurance will develop much 
more rapidly than it has in the past 
15 vears. We are anxious to have a 
part in this development, and want 
to work closely with all concerned 
in developing inspection reports and 
practices that will provide informa- 
tion needed on persons involved in 
aviation coverage. 

—Inspection News. 
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MULTIPLE ADVANTAGES 





OW many clients does an 

agent need to give him a good 

living?” one of the students 
in the Home Office School asked me 
recently. 

“That depends on how you con- 
duct your business,” I replied. “If 
you specialize on one or two lines, 
you'd probably need from 500 to 
1,000 clients unless you were lucky 
enough to have the entrée to a num- 
ber of big buyers. If, however, you 
train yourself as a multiple-line pro- 
ducer and endeavor to give each of 
your clients all the forms of insur- 
ance protection that he needs, you 
could make a good living with a 
clientele of 250, each of whom paid 
you an average of $100 in premiums 
on annual premium lines each year. 


Figure It Out 


“Let’s see how that would figure 
out. 250 x 100 is $25,000. Assum- 
ing that your average commission 
rate is approximately 20 percent, 
that would give you $5,000 a year. 
[In addition to this, you ought to be 
able to write at least $100,000 Life 
insurance a year on these 250 pros- 
pects. On that you should average 
at least $1, 000 a year in first year 
commissions. That would give you 
$6,000 a year.” 

“But does the average man pay 
as much as $100 a year in premiums 
on the annual premium lines of in- 
surance?” he asked. “Aren't you 
setting that figure a bit high?” 

“It might be a bit high if you 
restricted your solicitation to factory 
workers ; but not if you are work- 
ing among business, professional 
and salaried men. Let’s just stop 
a minute and figure out what lines 
of insurance such men need. 


Insurance Needed 


“First, there’s Fire insurance on 
his home and household possessions. 
That would probably average be- 
tween $5 and $25 a year, depending 
on what he owns and where he lives. 
Call it $15, for an average. Next, 
he needs Automobile. That would 
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Supervisor, 
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probably run between $20 and $60 
a year depending on the number 
of cars he owns, where he lives and 
what kinds and amounts of insur- 
ance he carries. Let’s take $30 as an 
average premium. 

“If he’s earning over $3,000 a 
year, he ought to have at least $50 
weekly indemnity Accident insur- 
ance. His wife should have at least 
$1,000 Reimbursement, and so 
should his kids, if they’re old enough 


to qualify. You ought to be able 
to collect at least $50 a year in Ac- 
cident premiums from him—and 





you might be able to make it as 
much as $150. But call it $50. He 
needs at least $1,000 Residence and 
Outside Theft. That’s another $10 
a year. If he owns his home, and 
even if he rents, he ought to have 
Comprehensive Personal Liability. 
That's still another $10. 

“Let's see what this adds up to. 


Fire: $15, Auto: $30, Accident : $50, 
Burglary: $10, Liability: $10. I 
call that $115—and that comes 


pretty close to the minimum a man 


needs. Your prosperous clients who 
own big homes and who need large 
amounts of Personal Property 
l‘loater, Accident and want the 
whole works on several cars, may 
pay you as much as a thousand dol- 
lars a year in premiums on these 
lines. No, | don't think $100 a year 
in annual premiums is too high a 
mark to set. Of 


course some of 
your clients won't pay you that 
much; but others will pay you con- 
siderably more.” 
One Agent 


“Do you think it is a good thing 
for one agent to attempt to handle 
all a man’s insurance needs?” he 
asked. 

“I certainly do. I think it, is 
highly advantageous for both the 
client and the agent. 

“If an insurance buyer has 
several agents looking after his in- 
surance interests, no one man is re- 
sponsible for the program as a 
whole. Important lines of insurance 
may be omitted, and each will hold 
the other responsible for the omis- 


sion; but meanwhile the client has 
to pay the loss out of his own 
pocket. 


“If you are solely responsible for 
a man’s insurance program, you 
know that there will be no one but 


you to blame for any uninsured 
losses, and as a consequence you 
make every effort to see that none 
occur. You look at his insurance 
picture as a whole, making certain 
that it is well balanced. You take 


care to see that he isn’t over insured 
against one hazard and uninsured 
against another. 


Importance of Life Insurance 


“The average man has only a 
limited amount of money that he 
can afford to devote to insurance. 
In spite of the fact that I’m a Casu- 
alty man, I firmly believe that you 
should arrange his program so that 
he can put as much as possible into 
Life insurance. Life insurance pro- 

(Continued on the next page) 
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Multiple Advantages—Continued 
tects his earning power for his 
family—and his earning power is 
both his and his family’s most valu- 
able possession. Accident insurance 
is important for the same reason. 

‘And he shouldn't take any 
chances with Liability because that’s 


an immeasurable hazard. It isn’t 
limited to the value of his auto- 
mobile or his home. It is often de- 
termined by the eloquence of the 


claimant’s lawyer or the emotions of 


the jury—and those are very un- 
certain factors, to say the least. It 
one agent is responsible for his 


whole insurance program, he can put 
first things first. He can make sure 
that the most costly and dangerous 
hazards are safeguarded, and if lack 
of money makes it impossible for 
him to buy as much insurance in as 
many lines as he ought to have, a 
good agent can make sure that those 
hazards which must remain unin 
sured are the least dangerous of the 
many that threaten him. 


Advantage to Agent 


“As far as the agent is concerned, 
the advantages of multiple line pro- 
duction are obvious. It enables you 
to get started quicker. It is much 
easier to sell a man a $10 Fire, 
Residence and Outside Theft or 
Comprehensive Liability policy than 
it is a $5,000 Life policy. Before a 
man will entrust you with a two 
or three hundred dollar Life pre- 
ium, he must have confidence in 
you. It takes time to build up that 
confidence. The multiple-line agent 
can build it up by a series of small 
sales ; by selling him Fire, Accident, 
Automobile and Burglary, thus giv- 
ing his client many opportunities to 


Miarsn « MCLENNAN 


get to know him—and equally im- 
portant, thus enabling the agent to 
get a good picture of his client’s 
Life insurance needs, before he ap- 
proaches him on the subject of Life 
insurance. 

“As you know there are certain 
critical periods in an _ insurance 
agent’s career. The first two years 
when he is getting started in the 
business are likely to be difficult. 
The later years of his business life, 
after most of his clients have moved 
out of their Life insurance buying 
periods of life may be very difficult 
tor the man who specializes in Life 
insurance alone. Then there are 
periods of depression such as we 
encountered in 1931, 32 and 33, 
when men haven’t much money 
available and are hesitant to add to 
their insurance holdings. 


All Lines Important 


“If you are in a position to write 
all the personal lines of insurance 
that a man needs, you can get on a 
self-supporting basis much quicker 
than if you restrict your efforts to 





N. C. RATING BUREAU 


NSURANCE men will meet Sep- 
tember 20-21 at Raleigh, to com- 
plete plans for the organization of 
the North Carolina Fire Insurance 
Rating Bureau. Casualty carriers 
writing any line of insurance author- 
ized to be written by a fire company 
are required by statute, according to 
oe Commissioner, William 
Hodges, to be a member of the 
hve and as such are entitled to 
representation at the organization 
meeting. 


INCORPORATED 


INSURANCE 


Federal Reserve Bank Building e 








164 West Jackson Blvd., Chicago 


one line. The commissions you earn 
on your Automobile, Accident, Bur- 
glary and Fire sales will help to 
keep the wolf from your door while 
you're building up a list of good 
Life prospects. 

“Men continue to renew most of 
the annual premium personal lines 
long after they have stopped buying 
new Life insurance. The renewal 
commissions on a substantial volume 
of annual premium business is as 
good as an annuity; but unlike an 
annuity, instead of you having to 
pay for it years before you need 
it, it starts paying you from your 
first day in the business. During the 
last depression, the agent who had a 
nice renewal account enjoyed a more 
dependable income than the man 
who was dependent on dividends, 
business profits, or salary or wages. 
Only incomes derived from high 
grade bonds proved to be more de- 
pendable than the renewal commis- 
sions from well balanced multiple- 
line accounts. During those years it 
was not easy to write new business; 
but only under the greatest strain 
did men throw overboard the insur- 
ance they already owned. Not only 
will a well balanced multiple- line 
account pay you a good income dur- | 
ing your entire business career, but 
it is also one of the most valuable 
assets that you can leave to your 
son, wife or daughter. Today, hun- 
dreds of Travelers agents are con- 
ducting prosperous businesses that 
were started by their fathers or 
grandfathers, fifty, sixty or seventy 
years ago. The multiple-line busi- 
ness you start today may still be 
prospering, giving your grand- 
children a good living a hundred 
years from now.” 


The Travelers Protection. 
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Memphis Agents Discus 


Few recent events in insurance 
and banking circles have made 
as many headlines as the Bank- 
Agent Automobile Finance Plan. 
And it’s only the beginning. We anticipate a steady 
increase in interest and activity as the time for new- 
car sales draws closer. 





Right now is the time for every banker and 
every insurance agent to familiarize himself with 
all the details of this forward-looking project. The 
American Insurance Group, a nation-wide sponsor 
of the plan, is anxious to lend full assistance to all 
who are interested. 


We have prepared five helpful bulletins, out- 
lining the facts about Banker-Agent Plans which 
have already proved successful, and plans which 
are now under way for future programs. Clip and 














Birmingham Agents Survey 
Auto Financing Field 


mail the coupon for FREE copies of these valuable 
bulletins today. 





Newark 1, New Jersey 


The American Insurance Company e Bankers Indemnity Insurance Company e The Columbia 
Fire Insurance Company « Dixie Fire Insurance Company « The Jersey Fire Underwriters 


m-—-—CLIP AND MAIL THIS COUPON TODAY — FREE BULLETINS-—=— 











| | 
| THE AMERICAN INSURANCE GROUP, Dept. 145, Newark 1,N. J. | 
| | want to read your helpful bulletins on Bank-Agent Auto ! 
Financing. Please send all five—FREE and without obligation. 
| Name | 
| Address 
City — State | 
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ACCIDENTS, LOSSES, leave a trail of with an Agent or Broker. Our companies 
worry that can only be satisfactorily re- have more than 10,000 agents throughout 
lieved by the helpful assistance of a friend- the United States, any one of whom is 
ly, efficient Insurance Agent or Broker. ready and eager to help you when trouble 


In insurance matters, it pays to deal strikes. 








AMERICAN SURETY COMPANY NEW YORK CASUALTY COMPANY | 
100 BROADWAY « NEW YORK AGENTS AND BROKERS EVERYWHERE 


This is one of a series of monthly messages in business magazines designed to help tell the story of the services of insurance agents end bro 7 








NE of the most common 

and troublesome problems an 

agent has to tace 1s the proper 
explanation of the  co-insurance 
dause, as used in fire policies. The 
fact that most fire policies on mer- 
cantile and industrial properties are 
written with a co-insurance clause 
makes it necessary for the agent to 
have a simple and understandable 
explanation as to its purpose and 
operation if he wants to do his a 
properly and retain the goodwill « 
his client after a loss. 

In all too many cases the co-insur- 
ance clause is attached to a policy 
without any explanation at all, or 
with a mere statement to the effect 
that “the amount appears to be suffi- 
cient to comply with the co-insurance 
clause, so we will use it and cut the 
cost of your policy considerably.” 

















Not Easily Understood 


Even when a real attempt is made 
to explain co-insurance properly the 
average insured does not understand 
it thoroughly, but consents to its use 
because he can see one definite ad- 
vantage-—a lower cost for his insur- 
ance. Then along comes a fire, and 
instead of collecting the full loss 
your client collects, say, 80% of the 
loss. The adjuster tells him that he 
isa “co-insurer” due to the terms of 
the co-insurance clause, and conse- 
quently must stand the remaining 
20% of the loss himself. Your client 
is then convinced that insurance is a 
“racket,” and that the co-insurance 
clause is just another one of those 
“fine print clauses” about which he 
} has heard so much. 
| How can this most important 
clause be explained so that the aver- 
age layman, unfamiliar with insur- 
ance, can understand its purpose and 
its operations clearly? Many ex- 
planations have been offered and 
tried, but for the most effective ex- 
planation I offer the following : 

Insurance companies know that if 
the amount of insurance on the aver- 
age risk is high in relation to the full 
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insurable value, they can write such 
a risk at a lower rate than if the 
amount of insurance were only a 
small percentage of the value. The 
co-isurance clause is the method by 
which the companies give a policy- 
holder the opportunity of taking ad- 
vantage of this known fact and thus 
obtaining a lower rate for his insur- 


ance. A co-insurance clause is, in 
effect, a simple agreement between 


two parties, the insured and the com- 
pany, whereby the — policyholder 
agrees to maintain his insurance up 
to a specified percentage of insur- 
ance to value in consideration for 
which the company agrees to charge 
a lower rate. 


Matter of Agreement 


The company carries out its part 
of the agreement when the policy is 
issued at the lower rate. Therefore 
the remaining obligation rests upon 
the insured. If the insured fails to 
live up to his part of the agreement 
in full, the co-insurance clause says 
that his loss will be paid to the extent 
that he did comply with his agree- 
ment; (his failure to live up to his 
part of the agreement does not void 
the policy ). If he lives up to his 


agreement in full he will be paid in 
If his insurance 


full. is only 80% 








‘ Impartial Valuations * 
of Industrial and 
Commercial Property .. . 
over 35 years of factual 
appraisal service to Ameri- 
¢a’s more conservative 
business institutions. 
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4411-15 RAVENSWOOD AVE., 


f what he agreed to carry has 
lived up to his agreement to the 
extent of 8067 ; he will therefore be 
paid 80° of his loss. 


Advance Inspection Impossible 


Obviously, it would be impossible 
for the company to inspect every 
risk in order to determine whether 
or not the insured is complying with 


his agreement. Therefore the only 
remaining alternative is to accept 


whatever amount the policyholder 
names and not attempt to check it 
until a occurs. Values are 
checked at time of loss, and the in- 
sured is paid in direct proportion to 
the extent that he lived up to his 
agreement as outlined above. When 
this method is understood by both 
parties it is recognized as fair and 
equitable to both sides. 

This explanation clearly shows 
that the co-insurance clause is not a 
fine print clause designed to penalize 
a client unfairly ; it is a fair and just 
agreement voluntarily entered into 
by both parties, and is available to 
anyone who desires to take advan- 
tage of the reduced rates allowable 
for its use. If the producer explains 
the clause in this manner, no fatr- 
minded person would howl “racket” 
if he became a co-insurer because he 
failed to live up to his part of the 
agreement. 


loss 


Other Designations 


The co-insurance clause is known 
by various names in different parts 
of the country, the most common 
designation being the average clause 
and also the reduced rate co-insur- 
ance clause. In spite of slightly dif- 
ferent wording, the effect of all 
clauses is identical. For this reason 
the explanation given in this article 
will apply regardless of the designa- 
tion used in any given territory. The 
term co-insurance clause has been 
used because it most accurately de- 
scribes the purpose and operation 
of the clause. 
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Sizing up the possibilities of a disaster 
is one of the most difficult problems 


for the casualty. underwriter. 

Our casualty department, which spe- 
cializes in drafting catastrophe covers, 
is always available for cogsultation. 
We invite. you to benefit from the ex- 
perience they have acquired in these 


changing times. 


™ BACESS 


INSURANCE COMPANY OF AMERICA 
99 JOHN STREET,-NEW YORK CITY 


SURETY REINSURANCI 
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AGENTS’ STATEMENT 


DWARD L. WILLIAMS, 

president of the Insurance Exec- 
tives Association, while on vacation 
in California, made an extemporane- 
ous address which was disturbing to 
agents, and the officers of the Na- 
tional Association of Insurance 
Agents announced their intention to 
investigate the reported remarks and 
advise the membership. 

Mr. Williams was reported to 
have made six main points which 
together with his statement on July 
20 appeared in Best’s INSURANCE 
News for August on page 56. Fol- 
lowing is the full statement of the 
oficers of the National Association 
of Insurance Agents: 

“The officers of the National As- 
sociation of Insurance Agents have 
been carefully investigating the press 
account of the remarks recently ap- 
pearing in the Journal of Commerce 
of New York, alleged to have been 
made by Mr. E. L. Williams, Presi- 
dent of the Insurance Executives 
Association, before the Board of 
Fire Underwriters of the Pacific in 
San Francisco, on July 10th, 1945. 
On July 20th, Mr. Williams issued 
a statement to that paper to the effect 
that in his appearance before the 
Pacific Board he was merely calling 
to the attention of these company 
managers that a study of the ques- 
tions arising out of the Supreme 
Court decision and Congressional 
Public Law 15 was under way, but 
in no wise was he forecasting what 
conclusions would be reached. 

“Efforts on the part of the officers 
of the National Association to secure 
a copy of the remarks have been un- 
successful because it has been stated 
that Mr. Williams spoke extempo- 
raneously. Likewise, efforts to as- 
certain accurately what was said by 
Mr. Williams on that occasion have 
resulted unsuccessfully. Therefore, 
the only conclusion to be arrived at 
by the officers of the National Asso- 
ciation in their endeavor to ascertain 
the true facts of the situation is 
that, in the absence of a specific 
denial from Mr. Williams, he did 
discuss the question of agency limi- 
tation and the subject of agents’ 
commissions to some greater or 
lesser degree. 
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“The incident is regrettable be- 
cause of the various interpretations 
which these alleged remarks have 
produced, both in and out of the 
press, thus adding to the general 
confusion. The incident also is de- 
plorable because it constituted an 
ill-timed action. In our opinion, dis- 
cussion of these subjects should be 
deferred to a later date, if for no 
other reason than because the entire 
industry is now seeking to arrive at 
practical conclusions on the basic 
problems confronting it as a result 
of the Supreme Court decision and 
the enactment of Public Law 15. 

“Since the important meeting held 
in Philadelphia, in November, 1944, 
at which time the agents of the 
country met with the executives of 
the companies, the National Associa- 
tion has, in its study and considera- 
tion of the problems facing the 
industry, proceeded in an orderly 
way. Putting first things first, the 
officers have kept in mind that at 
the proper time and in cooperation 
with the companies, serious con- 
sideration would be given and treat- 
ment by negotiation applied, to the 
several issues, wherein the com- 
panies and the producers are jointly 
and vitally interested. The officers 
of the National Association have 
conferred with the officers of the 
Insurance Executives Association on 
various occasions since last Novem- 
ber, having in mind constantly the 
importance of a proper and complete 
relationship in understanding, be- 
tween the several parties. 

“Just previous to Mr. Williams’ 
departure for vacation late in June, 
the officers of the National Associa- 
tion of Insurance Agents had a 
meeting with him. Several ques- 
tions were discussed then, among 
them the subject of commissions. It 
was agreed then that, after Septem- 
ber Ist, the companies’ committee 
would meet with the producers’ 
liaison committee to discuss fully 
and at length the several questions 
recognized as needing attention. In 
the meantime, things were to remain 
in abeyance. Upon learning of the 
remarks alleged to have been made 
by Mr. Williams at San Francisco 
on July 10th, the officers of the Na- 


tional Association consulted, in Mr. 
Williams’ absence, other ranking 
officers of the Insurance Executives 
Association. For the information of 
our membership, we are glad to re- 
port that sincere assurances have 
been made that it is and will be the 
policy of the Insurance Executives 
Association to cooperate and confer 
with representatives of the National 
Association of Insurance Agents on 
all matters in which the agents have 
an interest, and that meetings would 
be held for discussion of these ques- 
tions after September Ist. 

“The National Association is em- 
phatic in its desire to maintain a 
cordial relationship with the com- 
panies. It asserts wholeheartedly its 
belief, in view of the difficulties in- 
volving the insurance industry at 
present, that in the resort to fair and 
diplomatic negotiation lies the great 
hope for a solution of these impor- 
tant problems. The National Asso- 
ciation, because of its sincere pur- 
pose to put forth every effort in 
bringing about order in the present 
condition of disorder and because it 
believes in a planned and dignified 
approach to the movement of solving 
the questions before the industry, is 
deeply disappointed and decries the 
San Francisco incident of July 10th. 
It recommends also that no more 
public reference be made on these 
issues by the several parties con- 
cerned until negotiations have been 
concluded as agreed upon. 

“It is embarrassing that this state- 
ment is necessary. It is made, never- 
theless, because we feel that what 
has occurred makes it essential that 
it be given. The administration of 
the National Association of Insur- 
ance Agents re-emphasizes its desire 
to contribute forcefully to all efforts 
to improve conditions in the insur- 
ance industry. It recognizes its re- 
sponsibility to the public—the citi- 
zens of this country who buy insur- 
ance through the medium of the 
American Agency System. It 
pledges the support of this Associa- 
tion to the preservation of those 
principles which have maintained it 
as a stabilizing influence in the In- 
surance Business for a half cen- 
tury.” 
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you have behind you a company 
which maintains underwriting and 
service offices in 43 cities to assure 
you and your clients prompt, 
decisive action, to handle your 
business efficiently and to provide 
expert point-of-sale assistance in 
the production of new business. 


FIDELITY AND SURETY BONDS—BURGLARY, ROBBERY, 
FORGERY, GLASS AND OTHER NEEDED FORMS OF INSURANCE 
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QUIZ oF the MONTEL 


EDITOR'S NOTE 





During the 1944-1945 school year, the Educational Division of the 
National Association of Insurance Agents based its written examina- 
tion for the Automobile Material Damage and Liability Insurance 
course on the following ten questions. The answers shown, judged by 
the graders to be correct, have all been taken from papers turned in 


by NAIA students. 


HAT are some of the many 
advantages to the policyholder 
the Material Damage (Comprehen- 
sive) contract of insurance offers 
over the “Stated Perils” forms? 
Comprehensive coverage protects 
the insured from all perils except 
loss caused by collision. The Stated 
Perils form affords protection only 
for so many as are_ specifically 
enumerated, and stated perils cov- 
erage is generally more expensive. 
To insure against windstorm, earth- 
quake, and rising waters would re- 
quire three rates, but under the 
comprehensive form all hazards 
including windstorm, hail, earth- 
quake, falling missiles, glass break- 
age and anything not covered by 
collision would be covered. 


Valued Policy 


Explain the difference between 
“stated amount” and “actual value” 
fire and theft polictes. 

“Stated Amount” is an amount 
requested by the insured and ac- 
cepted by the company. It is 
maximum amount that will be paid 
regardless of inflated values. 

“Actyal Value” is the 
price at the time of the loss. 


market 


Suspension of Coverage 


What is meant by Suspension of 


Coverage Endorsement in Automo- 
bile Insurance? How does it affect 
the premium ? 

A policy not subject to Financial 
Responsibility laws or state or fed- 
eral regulation, may be suspended 
for a period of more than 30 days. 
The return ‘premium is figured pro 
Tata subject to a maximum reten- 
tion premium (of sixty days’ short 
rate) held by the company. The in- 


FOR SEPTEMBER, 1945 


the 


sured must give notice of intention 
to lay-up the insured vehicle, and 
return premium is payable upon re- 
instatement of the policy. Suspen- 
sion of the policy does not act to 
extend the expiration date of the 
contract. 


Commercial Auto Defined 


Ihat is a “Commercial Automo- 
hile” in accordance with the defini- 
tion provided by the automobile 
liability insurance manual? 

A commercial automobile is an 
automobile of the truck type, or a 
private passenger automobile which 
has been altered or a pickup or 
sedan as panel delivery type which 
is used for wholesale or retail de- 
livery. 


Auto Liability Coverage 


Who ts covered by an automobile 
liability policy written to insure a 
private passenger automobile? 

The name insured, or any person 
or organization legally responsible 
for the use thereof, provided the use 
of the automobile is with the per- 
mission of the named insured. 
There are a few exceptions. 


Deductible Collision 


IVhat is meant by Deductible Col- 
lision insurance? What are tts ad- 
vantages—(a) to the Insured, (b) 
to the Companv? 

A certain stipulated sum is de- 
ducted -from each and every claim 
or loss under the Collision coverage, 
the Company paying all over that 
sum. 

(a) Insured will save on the pre- 
mium, if no’ losses during policy 
period. 


a Pe 









































one 


(b) Company has fewer claims to 
adjust, and may save considerable 
in event of one or more claims under 
policy. A deductible will lend moral 
support in tending to make insured 
a better and more careful driver if 
he has to pay for first part of his 


losses. 


Loss of Car Use 


The automobile of X who carries 
theft insurance is stolen. In addi- 
tion to the value of the car. X claims 
reimbursement for loss of use. May 
he collect? Explain briefly 

Yes. He may collect expenses for 
loss of use not to exceed $5.00 per 
day or a total of $150.00 or the 
actual cash value of the car, which- 
ever is less. Payment begins 72 
hours after car is stolen and ceases 
when insured or company is notified 
that car has been recovered. 


Accidental Upset 


Is damage to the car caused by 
an accidental upset—no collision 
with any other car or fixed object, 
but merely an overturn on the road 

covered by collision insurance? 
Why? 

Yes—Insuring Agreement covers 
loss or damage by Collision or upset. 


Negligence of Employee 


May an employer be held liable 
for damages as a result of injuries 
caused by the negligence of one of 
his salesmen who is operating his 
own automobile while on the busi- 
ness of the employer? Why? 

Yes. Master-servant relationship 
makes employer liable for acts of 
persons working for his benefit. 

(Continued on the next page) 
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Quiz of the Month—Continued 
Injuries to Two Persons 


An accident involving injuries to 
wo persons occurs under an auto- 
mobile policy with $5,000/10,000 
bodily injury liability limits. Judg- 
ments of $10,000 and $1,000 are 
rendered and the case is appealed to 
a higher court, which upholds the 
lower court’s judgment, a year later. 
Interest on the unsatisfied judg- 
ments amounts to $600 and $60 re- 
spectively. What does the insur- 
ance company pay under the policy? 

The policy specifies a $5,000 limit 
for each person. ‘Therefore, the 
judgment of $10,000 would not be 
paid in full, but the company would 
pay the limit of $5,000 to one indi- 
vidual and $1,000 to the other, mak- 
ing a total of $6,000. All interest, 
costs and expenses of the suit are 
paid by the company under the 
terms of the policy. Payments would 
be: 





$5,000 $1,000 

600 60 

$5,600 $1,060 
Total paid by 

company ...... $6,060 


TAFT URGES W.D.C. 
FUNDS FOR PHILIPPINES 


ENATOR Tait of Ohio, in a 

speech before the Senate, urged 
that funds of War Damage Cor- 
poration amounting to an estimated 
$200,000,000 be made applicable to 
private and commonwealth govern- 
ment property “just as if insurance 
had been taken out.” Senator Taft, 
some time ago, introduced a resolu- 
tion seeking the transfer of War 
Damage Corporation’s surplus for 
the payment of Philippine war dam- 
age incurred after July 1, 1942 and 
now advocates that additional funds 
be made available should losses ex- 
ceed $200,000,000. Initial war dam- 
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age in the Philippine area was cov- 
ered free of charge under the public 
announcement following the creation 
of War Damage Corporation. The 
Secretary of Commerce exercised his 
authority not to extend war damage # 
coverage to the Philippines when the § 





United States lost control of the} 
area and War Damage Corporation } 








did not accept any business covering J HI 
property in the area after the period | 4!" 
of free insurance expired. j have 
§ mont 
with 
} “clea: 
POST-WAR CONSTRUCTION | on F 
shoul 
ESIDENTIAL building, pro- — ume 
hibited during the war (except (00,0 
for low cost war worker housing), | these 
is expected for many reasons to be | futur 
one of the country’s first and major | a sum 
peace-time activities. 
The estimate for postwar residen- 
tial building is an average of 820,000 
new non-farm dwelling units a year Th 
for the ten years following the war. | pjsh 
This is three times the average an- ane 
nual volume of the decade 1930- Apri 
1939 and 16% greater than the aver- chan 
age annual volume for the 1920- ing | 
1929 period. os I 
It seems obvious that the kind of } only 
houses now banned by war restric- } jad 
tions will be built first. Those will | yith 
consist mainly of houses built on plific 
owners’ order and for owners’ occu- | “wh, 
pancy. Many prospective owners al- } gory 
ready own lots, many have ear- | turn 
marked savings for down payments. TI 
Some have accumulated cash. Many | . | 
savings institutions are effectively No. 
promoting home planning among No 
their depositors. Avo 
Following victory, the potentiali- rag 
ties of a great economic expansion vole 
and prosperity for the United States | | 41 
are enormous. But whether or not ‘ re ~ 
you participate in this prosperity de- No : 
pends upon the action you take right ve 
now. Many of these prospective | 4... 
home owners will be purchasers of For, 
many different kinds of insurance Big 
coverages. Certainly some portion | .... 
of your post-war planning should be | ° 
devoted to the cultivation of these 
prospective home owners. 
Contact your local banks, Cham- 
ber of Commerce, architects and TI 
builders. They can supply you with | pern 
the names of many of these pros- | Fide 
pective home owners: A little extra | on | 
effort right now will pay big divi- | clud 
dends in the postwar era. 
—The Employers’ Pioneer. FOR 
BEST'S FIRE AND CASUALTY NEWS 
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BOND CHANGES a 


by L. V. IRVINE 


Agency Assistant, The Travelers 


HINGS are moving in the Bond 

lines. Various matters which 
have been under consideration for 
months are now being announced 
with amazing rapidity, no doubt to 
“clear the decks”’ for a postwar drive 
on Fidelity and Surety lines which 
should send the annual premium vol- 
ume permanently well over $100,- 
000,000. The details and effects of 
these changes will be discussed in 
future articles. Meanwhile, here is 
a summary. 


Three D Policy 


The revision of the Comprehensive 
Dishonesty, Disappearance and De- 
struction policy was announced 

April second. Most notable in that 
change was the provisions for writ- 
ing B lanket Position bond coverage 
as Insuring Agreement I, where 
only the Primary Commercial form 
had been available before. This, 
with a few other changes and sim- 
plifications, has injected enough 
“whole blood” into the veins of the 
dormant CD to bring about its re- 
turn to popularity with producers. 

The next change was a reduction 
in rates on Bankers Blanket bonds 
No. 2, No. 5, No. 8 Revised and 
No. 24. All the forms are for Com- 
mercial banks, but No. 5, which is 
for Savings banks. The reduction 
amounted to 10% of the basic rate 
onall the forms except No. 24 where 
the amount was even greater, since 
No. 24 ( when it contains the ‘ ‘tellers 
shorts exclusion”) now can be pur- 
chased for the same price as No. 8. 
For all practical purposes, Form No. 
8 is now obsolete. This change was 
announced May first. 


Three Year Term 


Three weeks later, on May 19, 
permission was granted to write all 
Fidelity, Forgery and Blanket forms 
on a three-year term basis. In- 
cluced is the Public Employees 
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Blanket bond. This is probably the 
most important change. It has been 
thought difficult to handle Fidelity 
bonds on a three-year basis because 
of the fluctuation in coverage and 
in the factors on which premiums 
were based. This change therefore 


should result in the sale of much 
new business. 
On the same day, May 19, the 


Restoration Premium charge on all 
Blanket and Forgery forms was 
eliminated and the _ Retroactive 
Restoration Rider heretofore avail- 
able with the Primary Commercial 
Blanket bond for an additional pre- 
mium was likewise made free of 
charge. Both of these changes are 
important in that they represent im- 
proved coverage to the Insured at 
no additional cost. 

On May 25 the cost of Building 
and Loan Blanket Bonds Nos. 16 
and 22 was reduced by 20%. When 


Forgery is included with Form 22, 
the surcharge is reduced from 20% 


to 10% 


Surety Rates Lower 


Likewise, on May 25, a change 
on Surety rates came through. Con- 
struction Class B, previously rated 
at $15 per thousand on the contract 
price, was reduced to $10 per thou- 
sand. Highway and paving con- 
tracts, previously rated at $10, are 
now written for $7.50 per thousand 
on the contract price. 

Not a single one of these changes 
is likely to have any effect except to 
promote increased production in the 
Fidelity and Surety lines. It seems 
logical to ask those Producers who 
are already familiar with Bond lines 
to put on the steam and make use of 
these changes. It is also logical that 
other Producers enroll quickly for 
an Agents’ School where Bond lines 
are studied. 

Yes, things are stirring in the 
Bond business. If you stir along 
with them, you won’t be sorry. 
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Ins. Became Commerce—Cont d investigation we found that this was 
substantially true. Most states either 
discriminatory, and were engaging could not or would not act to curb 


in coercive practices and boycotts. the power of the great insurance 
resulting in the elimination of com- company combinations, which were 
petition in that business. permitted to operate virtually with- 


It was further charged that state out let or hindrance from. state 
regulation of insurance was, in the authorities. For example, we found 
main, ineffective in protecting the that the Attorney General of 
public against the results of monop- Georgia had given a written opinion 
olistic practices. In our subsequent that the practice of “separation” was 
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in violation of the state anti-compaq 
law and that an agreement by stock 


fire insurance companies to write in? 


surance only at rates promulgated by 
the South-Eastern Underwriters As. 
sociation was illegal. When thi 
opinion was rendered the Insurane 
Commissioner of Georgia issued an} 
order in the form of a letter to the} 
manager of the Underwriters Asso- 
ciation informing him of the Attor-| 
ney General's ruling. But he did] 
not follow up the order to deter.' 





ished 

reauls. 

was the 
ciation, 
sion an 
ance bt 
This be 
unify 

the for 
tions © 
panies. 


mine whether it had been obeyed, derwrit 
nor did he concern himself further a 
with compliance in any respect.) the . 
And, of course, the order was ig. =, < 
nored. writers 
"Separation" 

: cas ? Char 
_ “Separation” was one of the great! ment t! 
instruments of control by which the organiz 
stock fire insurance monopolies requirit 
flourished. It was employed when-| the rate 
ever a member company wrote a risk subordi 
at a lower rate than that prescribed ‘zation. 
by the company-operated rating} gaily re 
bureau, paid a commission to at} amount 
agent different from that prescribed,} i) pe ¢ 
re-insured a non-member company) sbmitt 
or permitted an agent also to repre gstablis 
sent non-member companies. Sepa-| jurisdic 
ration meant that the offending com-} ations 
pany would be excluded from the} gure 
organization, refused the use of rate} throyol 
schedules, and that every member- og 
company would promptly _ retire} ¢yeq | 
from any agency which represented] from ¢] 
it. Another aspect of separation, 00] the con 


the agency level, was the practice 
employed by bureau companies, of 
confiscating or “taking up” the sup- 
plies of such companies issued to 
an agent who represented mutual 
or other non-member companies. 
Agents were also threatened with 
loss of representation of stock con- 
panies if they continued to repre-t 
sent non-affiliated companies as well 





The complaints received by the 
Department included charges that 
the stock fire insurance companies, 
excepting a few independents, had, 
by concerted action, created a vast 
network of associations and bureaus 
through which premium rates wert 
established and enforced. The intri- 
cate system was said to include over 
one thousand organizations and t 
embrace even local associations in 
virtually every city and town, which 
bound their members’ agents to ob- 
serve the rates and regulations estab- 
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shed by the company-owned bu- 
reaus. Surmounting this pyramid 
was the Insurance Executives Asso- 
cation, exercising general supervi- 
sion and control over the fire insur- 
ance business of the entire country. 
This body was organized in 1931 to 
wify and support the actions of 
the four major regional organiza- 
tions of stock fire insurance com- 
panies. These are the Eastern Un- 
derwriters Association, the South- 


} Eastern Underwriters Association, 


the Western Underwriters Associ- 
ation, and the Board of Fire Under- 


| writers of the Pacific. 


Organization Rules 


Charges were made to the Depart- 
ment that the rules of each of these 
organizations contained provisions 
requiring the members to maintain 
the rates fixed and approved by each 
subordinate rating bureau or organ- 
ization. Complaints alleged that 
daily reports describing the rates and 
amounts of premiums were required 
to be executed by local agents and 


| submitted to local audit bureaus 


established in each state under the 
jurisdiction of the regional asso- 
cations. The purpose of this proce- 
dure was to provide a medium 
through which the several associ- 
ations might police the observance of 
fixed premium rates. Deviations 
from those rates might subject both 
the company and its agents to penal- 
ties, including fines and expulsion in 
aggravated instances. 

We knew, of course, that whether 
or not the complaints were merito- 
rious, the Government, if it elected 
to attack insurance trusts, would be 
confronted by decisions of the Su- 
preme Court holding that the busi- 
ness of insurance was not commerce. 
In fact, in previous years on occa- 
sion both the Justice Department 
and the Federal Trade Commission 
had informed complainants that, in 
view of these decisions, they were 
without jurisdiction to proceed. 


Jurisdictional Obstacle 


The outlook was not promising, 
but we felt that if the jurisdictional 
obstacle could be hurdled, the subject 
was an appropriate one for action 
under the anti-trust laws in the 
public interest. Accordingly, I was 


| assigned the responsibility of study- 


(Continued on the next page) 
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Ins. Became Commerce—Cont'd 
ing the complaints and the law with 
the view of determining whether or 
not to recommend to Thurman 
Arnold, the Assistant Attorney Gen- 
eral in charge of the Anti-trust Divi- 
sion, that the Department take action 
against the stock fire insurance com- 
panies. 

Protests against the practices of 
the stock fire insurance companies 


had been received from policyhold- 
ers, insurance agents, and even offi- 
cials of insurance companies in vir- 
tually every section of the country. 

Excerpts from many of those 
complaints were given by Attorney 
General Francis Biddle in his testi- 
mony before the Joint Sub-Com- 
mittee of the Senate and House 
Judiciary Committees on October 
27, 1943. 
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Principal Complainant j 
The principal complainant, hoy. 
ever, was a state official, the At 


y General of Missouri, Ro 
Mckittrick, who was engaged jp 
prosecuting a number of stock fir 
insurance companies doing busines 
in Missouri for violation of the 
state’s anti-trust laws in combining 
to fix premium rates for fire insur. 
ance and engaging in other illega 
practices. This prosecution was 3 
direct outgrowth of a sordid episode 
which was characterized by the? 
Supreme Court of the United States 
as “a nefarious scheme in fraud oi 
the Federal District Court and ir 
corruption of the administration of 
justice,” and which has since becony 
justly known as the * Missouri Insur- 
ance Scandal.’”’ The history of this 
base and unprincipaled cabal has 
been tersely related by Judge Merrill 
E. Otis, of the United States Distric: 
Court for the Western District of 
Missouri. Judge Otis’ condign ex- 
position, which may be found in 39 
Federal Supplement at pages 1% 
191, follows : 

1. On May 28, 1930, one hundred 
and thirty-nine insurance companies| 
filed one hundred and thirty-seven| 
separate injunction suits against the 
Superintendent of Insurance and the| 
Attorney General of Missouri to pro-| 
tect proposed increase of premium 
rates for fire, windstorm and hail 
insurance filed by the companies 
with the superintendent. There. 
upon this three-judge court was con- 
stituted. Temporary injunctions 
thereafter were entered upon con- 
ditions, one of which was that the 
companies might collect the in- 
creased rates pendente lite but must 
deposit the amount of the increase s0 
collected with a custodian of thef 
court to await the ultimate outcome 
of the suits. Deposits were made 
aggregating $10,000,000. 


torney 





Principals Involved 


2. One Charles R. Street, now de- 
ceased, was the agent of the com- 
panies. Thomas J. Pendergast wa: 
a political “Boss” with almost dic- 
tatorial power residing in Kansas 
City. R. Emmet O'Malley, a crea- 
ture of Pendergast, was Superin- 
tendent of Insurance and a party- 


defendant in the suits. A. L. Me 
Cormack was an insurance 


agent 


residing in St. J.ouis 
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3. Before final determination of 
uy of the suits Street, Pendergast, 
O'Malley and McCormack conspired 
and agreed together that the insur- 
ance companies (acting through 
Street) and ©’Malley would enter 
into a pretended or fake settlement 
of the suits, whereby the interest of 
policvholders would be sacrificed 
and 80% of the impounded fund 
would be paid to the companies. It 
was a part of the conspiracy—and it 
was effected by Street, Pendergast, 
O'Malley and McCormack—that 
Street, as agent of the companies, 
would pay Pendergast for his in- 
fluence with and _ control over 
O'Malley the total sum of $750,000 
($440,000 actually was paid to Pen- 
dergast), with a portion of which 
O'Malley should be bribed to betray 
the policyholders ($62,500 was paid 
O'Malley) and with another portion 
of which McCormack was to be 
compensated for his services as mes- 
senger between Street, Pendergast 
and O'Malley (McCormack was 
paid $62,500). It was a part of the 
conspiracv—and it was effected by 
Street, Pendergast, O'Malley and 
McCormack—that when the fake 
settlement of the suits finally was 
agreed on by Superintendent O’Mal- 
ley and Street, (the fake settlement 
was reached in the Muehlebach 
Hotel in Kansas City, about six 
blocks from the United States Court 
House where the suits were pend- 
ing) the attorneys for the Superin- 
tendent and the companies (the at- 
tornevs being ignorant of the cor- 
ruption and fraud) would present to 
the court, in open court, as a basis 
for motions for decrees, the fake set- 
tlement, as a genuine, good-faith 
settlement by antagonistic litigants 
The fake settlement was presented 
tothe court June 22, 1935, by Street. 
Pendergast, O’Malley and McCor- 
mack through and by their mes- 
sengers. The court, the members 
of which were grossly deceived bv 
the lying, false and fraudulent repre- 
sentation made in open court at the 
instance of Pendergast, O’Malley. 
Street and McCormack, entered the 
decrees February 1, 1936. The de- 
ception practiced on the court was 
vicious misbehavior, committed and 
consummated in the presence of the 
court and in open court. It was in- 
tended and calculated to mislead and 
deceive the court and to obtain fraud- 
ulent judgments and decrees. The 
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deception was a continuing decep- 
tion, was intended to exert its de- 
ceiving, pernicious and poisonous i1n- 
fluence indefinitely, and until and un- 
less discovered by the court. The 
deception was fortified and renewed 
by affirmative supplemental acts of 
deception committed as late as 
March, 1939. 


Resultant Court Action 


4. When the court discovered 
(early in 1939)—through investiga- 
tions of government agents into sus- 
pected income tax evasions and con- 
sequent grand jury inquisitions (the 
matter also was formally called to 
the court’s attention by motions filed 
May 29, 1939)—that it had been 
victimized and its decrees obtained 


1 


by gross unposture and fraud perpe- 
trated upon it in open court and in 
the presence of the court, it re- 
quested the United States Attorney 
to file an information in contempt. 
The information in this case, filed 
at last on July 13, 1940, resulted. 
On May 29, 1939, Attorney Gen- 
eral McKittrick had filed in the 
Supreme Court of Missouri an orig- 
inal proceeding in the nature of 
quo warranto against one hundred 
thirty-four capital stock fire insur- 
ance companies which the Attorney 
General alleged had contributed to 
the bribery fund. The purpose of 
the suit was to oust those companies 
from doing business in Missouri “on 
the ground that they had prior to 
May 18, 1935, entered into an agree- 
(Continued on the next page) 
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ment, conspiracy, combination, and 
confederation to cheat and defraud 
policyholders and the State of Mis- 
sour! by bribing O'Malley to agree 
to settle and compromise an_ in- 
crease in imsurance rates, and by 
paying large sums of money to T. J. 
Pendergast, for the purpose of hav- 
ing Pendergast influence O'Malley.” 


Petition Amended 


After much testimony had been 
taken in the ouster case, the Missouri 
Attorney General, on January 4, 
1941, had filed an amended petition 
“charging that the respondent com- 
panies, for the purpose of making, 
fixing and controlling the price and 
rate of premiums to be paid for fire, 
hail and windstorm insurance, en- 
tered into a pool, trust agreement, 
combination, confederation and un- 
dertaking by and through their 
agency, the Missouri Inspection Bu- 
reau, to prevent competition. 
After the case had proceeded for 
awhile, the State of Missouri 
amended its petition for the second 


time, charging that “the respondent 
companies in conjunction with vari- 
ous organizations, associations, bu- 
reaus and committees, including the 
Missouri Inspection Bureau 
had entered into combination 

with the view of lessening full 
and free competition between re- 
spondents.” 

As he uncovered the vast inter- 
state ramifications of the combina- 
tions of stock fire insurance com- 
panies, McKittrick began to doubt 
the power of any state, alone, to 
cope with the problem successfully. 
About the first of June, 1941, he 
brought the matter to the attention 
of the Department of Justice, fur- 
nishing transcripts of testimony 
taken in the Missouri litigation and 
inviting representatives of the De- 
partment to attend the hearings as 
observers. But the Department took 
no affirmative action at that time. 


Paul vs. Virginia 


Being convinced, after examining 
the complaints, that here was a tre- 
mendous matter in which the public 
interest, long inarticulate. was now 


crying for protection and_ relief 
which could only be afforded under 
the Federal anti-trust laws, I next 
made a thorough study of the so- 
called insurance cases which seemed 
to bar the way. 

The keynote of all the “insurance 
cases” is that of Paul v. Virginia. In 
1806, Paul, of Petersburg, Virginia, 
was appointed agent to carry on the 
general business of fire insurance for 
several New York companies. He 
was indicted and convicted for sell- 
ing insurance in Virginia without a 
license, since he refused to deposit 
certain securities which the statute 
required as a prerequisite to the 
granting of a license. The case in- 
volved a deliberate violation of the 
Virginia statute, at the behest of the 
companies represented by Paul, and 
the litigation was financed by the 
National Board of Fire Under- 
writers for the express purpose of 
determining the legal status of a 
corporation doing business in a state 
other than that of its creation. It is 
clear that the purpose of the insur- 
ance companies in this litigation was 
to avoid the strictures of objection- 
laws and this was the 
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object of the other “insurance cases,” 
as well. 

The petition filed by Paul in the 
Supreme Court contained only a 
passing reference to the contention 
that insurance was commerce. The 
Commonwealth of Virginia did not 
mention it at all but argued instead 
against the claim of constitutional 
immunity of corporations asserted 
by Paul. 


Virginia Statute Upheld 


The Supreme Court, speaking 
through Mr. Justice Field, decided 
the case against the contentions of 
Paul (and the insurance companies ) 
holding that a corporation was not a 
citizen within the meaning of Article 
IV, Section 2 of the United States 
Constitution and therefore was not 
entitled to the privileges and immu- 


nities of natural persons. The 
Court thus upheld the Virginia 
statute as a valid exercise of its 


police power but continued, stating 
that issuing a policy of insurance 
Was not a transaction of commerce. 
That statement was accepted with- 
out analysis by the Court in all of 
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the subsequent “insurance cases,” in 
which the Court expanded the 
dogma. 

On the authority of the Paul case, 
the Supreme Court decided two 
cases in 1870 and another in 1886. 
These were Ducat v. Chicago, 10 
Wall. 410 (1870), Liverpool Insur- 
ance Co. v. Massachusetts, 10 Wall. 
566 (1870), and Philadelphia Fire 
Association v. New York, 119 U.S. 
110 (1886). In each of those cases, 
like the Paul case, fire insurance 
companies challenged state statutes. 
As in the former case, in none of 
them were there any facts before the 
Court showing a course of inter- 
state business. 


Marine and Life Included 


The next case was that of 
Hooper v. California, 155 U.S. 648 
(1895). Here again a state statute 
was challenged and the facts as pre- 
sented to the court did not raise the 
question of interstate commerce. 
Virtually all that the court decided 
was that the dogma of the Paul case 
drew no distinction between fire and 


marine insurance. In this case, how- 
ever, the Supreme Court extended 
its pronouncement in the Paul case 
that “issuing a policy of insurance 
is not a transaction of commerce” 
to the sweeping statement that ‘the 
business of insurance is not com- 
merce.” This concept was reaffirmed 
in subsequent cases, commencing 
with that of New York Life Insur- 
ance Co. v. Cravens, 178 U.S. 389 
(1900) which involved an attack by 
a life insurance company upon a 
Missouri statute, and resulted in the 
extension of the authority of the 
Paul case to embrace life insurance. 


Nutting v. Massachusetts, 183 
U.S. 553 (1902) is interesting 
chiefly because in this case Mr. 


Justice Gray, who wrote the opinion, 
seemed to realize that the manner in 
which the insurance business was 
conducted involved interstate com- 
merce, being careful, in upholding a 
Massachusetts statute, to limit the 
power of the State over contracts of 
foreign insurance companies made 
within its borders to the imposition 
of conditions ‘“‘not interfering with 
interstate commerce.” 
(Continued on the next page) 
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The last important case in this 
line, as indeed it is the most explicit 
and comprehensive of all the insur- 
ance cases, is that of New York Life 
/nsurance Company v. Deer Lodge 
County, 231 U.S. 495 (1913). Like 
all of its predecessors, this case in- 
volved the validity of state legisla- 
tion. It differs from those previously 
discussed in that, for the first time, 
an attempt was made to present to 
the court an exposition of the inter- 
state character of the business in- 
volved, life insurance. While in its 
decision the court followed the pre- 
vious cases commencing with Paul 
v. Virginia, it is apparent that 
major concern was the preservation 
of existing state regulation of insur- 
ance companies. The Deer Lodge 
case was the culmination of a care- 
fully planned, deliberate attempt to 
accomplish the destruction of a state 
regulatory statute, that of Montana, 
but the attack was directed at all 
state insurance legislation of a sim- 
ilar character. 

In due course, after study and re- 
flection, it was concluded that the 
insurance cases were not necessarily 
a barrier to action against the fire 
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Insurance companies and their or- 
ganizations under the Federal anti- 
trust laws. Three elements were 
common to each these cases. 
First, each involved state, not ted- 
eral, legislation; second, there was 
no record of a course of interstate 
business in any but the Veer Lodge 
case and this the court disregarded 
in order to uphold state legislation 
directly attacked; and finally, all of 
the cases after Paul y. Virginia tol- 
lowed without reconsideration or 
reasoning, the basic fallacy estab- 
lished in the dogma of the Paul case. 
In none of those cases was any act 
ot Congress involved and, therefore, 
they should not stand as authority 
for the proposition that the business 
of insurance 1s not within the regula- 
tory power of Congress under the 
commerce clause. 


ot 


Memorandum to Arnold 


On January 21, 1942, I addressed 
a memorandum to Assistant Attor- 
ney General Arnold, reviewing the 
facts and the law, in which I said, 
in part: 
“The Government has never filed 

action against insurance com- 
panies under the Federal anti-trust 


an 
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laws. The issue of whether a com- 
bination of insurance companies, <o- 
ing interstate business, which fixes 
and entorces schedules of rates ap- 
plicable to insurance contracts, is 
virgin to the courts. 

Without exception, every case in 
the Paul v. Virginia line has been 
concerned with the efforts of insur- 
ance companies to escape the stric- 
ture of state legislation. That the 
hand of the United States 
now be stayed in the enforcement of 
the laws ot the land enacted for the 
protection of all its citizens, by dic- 


shi uld 


tum and dogma emanating from 
cases in which the present issues 
were never before the Court is 


shocking and unreasonable. 

The elements of interstate com- 
merce in the insurance business are 
plentiful. Realism compels this ad- 
mission. Fire insurance companies, 
in the main, are large corporations 
with tremendous assets, doing busi- 
ness through agents in many states. 
The very character of this business 
itself should be sufficient to consti- 
tute interstate commerce within the 
meaning of the Sherman Act. The 
agent and operates in one 
state, the company maintains head- 
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quarters in a different state. Every 
risk on which the agent issues a pol- 
icy is reported to the ‘Home Office’ 
of the company by sending a copy of 
the policy through the mail to the 
State Actuarial Bureau, which for- 
wards the copy to the ‘Home Office’ 
after ‘stamping’ and recording it. 
The agent collects premiums, for- 
wards the money to the ‘Home 
Office’ of the company, receives 
commissions from the company, in- 
vestigates claims of losses and makes 
reports thereof to the company, re- 
ceives funds for the payment of 
losses from the company and de- 
livers the same to the insured. The 
final effectuation of all these steps is 
through the medium of interstate 
transportation. Without this me- 
dium, the great network of the in- 
surance companies of this country 
would he compelled to cease opera- 
tion within twenty-four hours. 

We must not refrain because of 
apparent difficulties and uncharted 
seas. The opportunity to present the 
facts of this matter to the Court for 
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consideration de novo is a challenge 
and a privilege. On the panel in the 
Department of Justice building 
painted by Mr. George Biddle, 
brother of the Attorney General, ap- 
pear these memorable words of the 
late Justice Brandeis: ‘If we would 
guide by the light of reason, we must 
let our minds be bold.’ So be it.” 

The memorandum recommended a 
comprehensive field investigation 
and the empanelling of a Federal 
Grand Jury to aid in that investiga- 
tion. 


Memorandum to Biddle 


Thurman Arnold, brilliant and 
courageous chief of the Anti-trust 
Division, agreed with my conclu- 
sions. Without his imagination and 
daring, I am confident the case 
would never have been brought. On 
February 16, 1942, in a memoran- 
dum to the Attorney General, he 
recommended the institution of 
grand jury proceedings. 

In the meantime, Attorney Gen- 
eral McKittrick of Missouri had 


requested a conference with Attor- 
ney General Biddle to renew and em- 
phasize his plea for action under the 
Federal anti-trust laws. Mr. Biddle 
agreed to receive McKittrick and on 
February 12, 1942, a conference was 
held in the Attorney General’s of- 
fice, at which I was present. The 
Missouri official told the Attorney 
General that while he was unrelent- 
ing in his prosecution under the Mis- 
souri laws, his experience in that 
case had convinced him that the evil 
that he was attacking was one which 
no state could effectively remedy 
because the illegal activities charged 
by the State of Missouri were merely 
part of a vast interstate scheme 
operating as a unit. “Obviously,” he 
said, “no state could control activ- 
ities outside its own borders 4 
In his opinion the Department of 
Justice was the only agency possess- 
ing the power to reach such combi- 
nations of fire insurance companies. 
He was convinced that the best in- 
terests of the people, not only of his 
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state, but also of the entire country, 


demanded that action be taken by 
the Department of Justice to rectify 
many longstanding abuses. 


Grand Jury Proceedings 


On March 20, 1942, the Attorney 
General approved the recommenda 
tion of Thurman Arnold and author- 
ized the institution of Grand Jury 
proceedings. 

It was charged that the investiga- 
tion and prosecution of the stock fire 
insurance companies were under- 
taken at the direction of the Presi- 
dent, as initial steps in a program to 
bring the insurance business under 
Federal regulation and control. | do 
not believe that there 1s the slightest 
warrant of fact for that claim. 
There is no evidence that the White 
House had any hand whatsoever in 
the decision to launch this investiga- 
tion and prosecution. Indeed the 
weight of the facts alone, as here re- 
lated, is sufficient to refute this in- 
sinuation. 

Attorney General Biddle author- 
ized the investigation and prosecu- 
tion of the fire insurance companies, 
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that the government had 
jurisdiction to proceed under the 
federal anti-trust laws. He seemed 
to view the case as a routine Sher- 
man Act matter, or at least one 
having no extraordinary features. 


agrecing 


Testimony Before House Committee 

In the interim between the con- 
of Messrs. Biddle and 
\{icKittrick, the latter, with Robert 
LL. Hyder, an Assistant Attorney 
General = of Missouri, — testified 
(March 9 and 10, 1942) before the 
Special Committee on Small Busi- 
ness of the House of Represent- 
atives, concerning monopolistic prac- 


ference 


tices of fire insurance companies in 
Missouri and elsewhere. It was my 
privilege to conduct the examination 
ot these witnesses before that com- 
mittee. which was under the chair- 
Wright 
Patman of Texas, and included Rep- 
resentatives Bulwinkle of North 
Carolina, Kelly of Illinois, Fitz- 
gerald of Connecticut. Halleck of 
Indiana, Ploeser of Missouri, and 
Hall of New York. To prepare for 
the examination, Manual M. 
man, also of the staff of the Anti 
trust Division, and I spent several 


manship of Congressman 


( i iT- 


days with MecWittrick and Heyder at 
jeiterson Ciiy, Missouri. 
Representative Walter C. Ploeser 
was a stock insurance agent himself. 
being president of Ploeser, Watts & 
Company, a St. Louis insurance 
firm. tHe was sharply critical of 
MeWittrick’s testimony. Because of 
the tenor of his examination, which 
elicited from MeWittrick a plea for 


I 


Federal control of insurance as a 
panacea, | deemed it advisable to 
state for the record that, “The De- 


partment of Justice disclaims any 
interest in or advocacy of Federal 
regulation of the insurance busi- 
| did remark to representa- 
tives of the press present, that | 
thought anti-trust action might fol- 
low 


ness.” 


he hearings. 
Prosecution Authorized 
On June 25, 1942, I received an 
official letter from the Attorney Gen- 
eral authorizing and directing me 
to commence prosecution under the 
Federal anti-trust laws, in the north- 
ern District of Georgia, against the 
South-Eastern Underwriters Asso- 
ciation, its officers and members, and 
other persons unknown to the De- 
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partment of Justice, and to conduct 
civil or criminal proceedings, or 
both, including grand jury proceed- 
ings. Originally, it was planned to 
institute the proceedings in the 
Western District of Missouri, at 
Kansas City. That jurisdiction was 
selected in expectation that the in- 
quiry would be facilitated by access 
to the evidence in the Missouri State 
case, and the cooperation of Mckit- 
trick and his staff. However, when 
McKittrick agreed to lend the De- 
partment his assistant, Hyder, who 
had been with him throughout the 
Missouri litigation and was _ thor- 
oughly familiar with all the evidence, 
the decision was made to lay the 
venue elsewhere. 

The investigation, as originally 
planned, was to be nation-wide in 
scope, matching the far-flung ac- 
tivities of the stock fire insurance 
companies themselves. Thus, it was 
juridically possible to lay the venue 
virtually at will. Chief among the 
factors which influenced the choice 
of Atlanta in the Northern District 
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of Georgia was the fact that the 
South-Eastern Underwriters Asso- 
ciation, which has its headquarters 
in Atlanta, was said to be one of 
the most flagrant offenders in mo- 
nopolistic practices of the four re- 
gional bodies. The largest number 
of complaints against the fire insur- 
ance trust had come from persons 
residing in the southeastern states. 
Atlanta was conveniently located, be- 
ing well served by both rail and air 
transportation, so that witnesses and 
counsel would be placed at mini- 
mum disadvantages in this respect. 


Investigation Under Hyder 


About the first of July, 1942, 
Robert L. Hyder joined the staff ot 
the Anti-trust Division, having re- 
signed as Assistant Attorney Gen- 
eral of Missouri, with the full ap- 
probation of Attorney General Mc- 
Kittrick. Hyder was promptly sent 
to Atlanta, where the Anti-trust 
Division opened an office as head- 
quarters of ‘the Fire Insurance In- 


vestigation. He devoted his time 
largely to making an informal in- 
vestigation and obtained much val- 
uable evidence, some of which was 
subsequently presented to the grand 
Jury. Hyder left the Department’s 
service, however, before the indict- 
ment was returned, to accept a com- 
mission in the United States Naval 
Reserve. 

Subpoenas duces tecum of the 
United States District Court for the 
Northern District of Georgia, At- 
lanta Division, requiring the produc- 
tion of records and other documents, 
were issued on July 31, 1942, and 
served on the following organiza- 
tions of stock fire insurance com- 
panies: The National Board of Fire 
Underwriters ; Insurance Executives 
Association; Interstate Underwrit- 
ers Board; National Automobile 
Underwriters Association; Board of 
Fire Underwriters of the Pacific; 
Pacific Coast Uniformity Confer- 
ence; Western Insurance Bureau; 
Western Underwriters Association ; 

(Continued on the next page) 
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Eastern Underwriters Association: 
Middle Department Rating Asso- 
ciation; Stock Company Association 
and South-Eastern Underwriters 
Association. The subpoenas were 
returnable before a grand jury of 
the court on October 5, 1942. 


Amicable Civil Action Proposed 


Shortly after service of the sub- 
poenas had been effected, Mr. John 
T. Cahill, formerly United States 
District Attorney at New York City 
and then a member of the firm of 
Wright, Gordon, Zachry, Parlin & 
Cahill, of New York City, which had 
been retained by the fire insurance 
companies, called on me at my oftice 
in the Department of Justice Build- 
ing at Washington. He reminded me 
of the Supreme Court decisions 
holding that insurance was not com- 
merce and stated that his clients 
were willing and anxious for a 
judicial test of the constitutional 
basis of the Government’s power to 
proceed against insurance companies 
under the Federal anti-trust laws. | 
readily agreed with Mr. Cahill that 
there was a justifiable issue. He 
then proposed an amicable civil ac- 
tion as the vehicle for such a test. I 
replied that while the Department 
was not averse to testing the basis 
of its jurisdiction and, indeed, we 
were anticipating a contest, yet we 
had insufficient evidence at hand on 
which to draft a complaint; that we 
had made no field investigations nor 
had we yet examined the thousands 
of documents called for by the sub- 
poenas. 

Mr. Cahill’s rejoinder was, I am 
sure, given in the utmost good faith. 
He offered to stipulate with the De- 
partment as to the facts on which 
the action would be erected. I had 
no choice but to decline this offer, 
because as I told him, to have ac- 
cepted would have placed the De- 
partment entirely at the mercy of 
the insurance companies. Without 
thorough investigation and study of 
relevant documents, we would have 
had no means of verifying the accu- 
racy and completeness of the facts 
to be stipulated. This, I assured 
him, was not intended to reflect upon 
the integrity of his clients nor to 
belitule the generosity of his pro- 
posal, but was a position demanded 
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both by Department policy and good 
common sense. Consequently (al- 
though purposely | did not close the 
door to further discussions looking 
to the institution of civil action), | 
told Mr. Cahill that we would pro- 
ceed with the grand jury investiga- 
tion and insist upon compliance with 
the subpoenas. 

Efforts were made by several 
highly-placed persons to persuade 
the Department to drop the investi- 
gation entirely but without effect. 


Extension Granted 


Shortly before the date fixed for 
the return of the subpoenas duces 
tecum, October 5th, 1942, we stipu- 
lated with counsel for the fire insur- 
ance company organizations for a 
continuance to November 2nd. The 
purpose of the extension was to al- 
low these attorneys additional time 
in which to prepare and file mo- 
tions to quash the subpoenas. They 
infermed us that they intended to 
challenge the jurisdiction of the 
court on the ground that the Su- 
preme Court had held that the busi- 
ness of insurance was not commerce, 
and attack the language used in de- 
scribing the documents to be pro- 
duced as too broad and vague. 

The latter phase of the attack did 
not disturb us. The documents were 
necessarily described in broad terms 
which probably fell short of detailed 
particularity, but great latitude is 
permitted in such matters under de- 
cisions of the Supreme Court in 
Hale v. Henkel, 201 U.S. 43 (1906), 
Brown v. United States, 276 U.S. 
134 (1928) and other cases. The 
subpoenas were drafted to embrace 
as much material as possible since 
their scope could always be circum- 
scribed. 


Challenge to Jurisdiction 


The challenge to the jurisdiction 
of the court based on the ground 
that the Supreme Court had re- 
peatedly held that the business of in- 
surance was not commerce did give 
us pause. The Supreme Court had 
clearly and explicitly held in Blair v. 
United States, 250 U.S. 272 (1919) 
that a witness summoned to testify 
before a Federal grand jury had no 
standing to question the jurisdiction 
of the court over the subject-matter 
of the investigation. If the Court 
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followed the authority of this case 
the attack would fail. But we could 
envision the District Judge, the 
Honorable E. Marvin Underwood, 
when he had heard the argument, 
taking the position that the court had 
judicial knowledge of the decisions 
of the Supreme Court holding that 
insurance was not commerce. Should 
the Court have taken this position, 
he might have ignored the incapacity 
of the witnesses to challenge the 
jurisdiction and of his own motion 
ordered the subpoenas to be quashed. 
Such action of itself would not have 
impeded the Government’s case but 
for this: the Supreme Court had re- 
cently held, in Cobbledick v. United 
States, 309 U.S. 323 (1940) that, 
an order of a District Court denying 
a motion to quash a subpoena duces 
tecum directing a witness to produce 
documents betore a Federal grand 
jury was not a final decision and 
therefore could not be reviewed on 


appeal. 
It required no imagination to ap- 
prehend the predicament which 


might have fomented in a judicial 
caldron holding such a brew. If 
Judge Underwood should have re- 
acted as we feared, a non-reviewable 
adjudication against the Government 
on the constitutional issue of juris- 
diction, in the matter of the applica- 
tion of the Sherman Act to the busi- 
ness of insurance, would have re- 
sulted. That adjudication might well 
have given the stroke of death to the 
entire undertaking. 


Grand Jury Action 


We determined to avoid this con- 
tretemps, if possible. While we had 
been denied access to the documents 
on which we had hoped to build our 
case, yet we had made a thorough 
informal investigation and had ob- 
tained from other sources a number 
of documents of high evidentiary 
value. We decided to present these 
and other evidence to the grand jury 
and on that basis to seek an indict- 
ment. If we obtained an indictment, 
a demurrer attacking the jurisdiction 
on the ground that insurance was not 
commerce, would be welcomed. Un- 
der the Criminal Appeals Act an 
adverse decision could be reviewed 
promptly by the Supreme Court it- 
self, thus avoiding the delay which 
would have been occasioned by an 

(Continued on the next page) 
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appeal to the intermediate tribunal, 
the Circuit Court of Appeals for 
the Fifth Circuit. 

The grand jury began its con- 
sideration of the evidence on October 
19, 1942. Hyder, Gorman, H. 
Donald Leatherwood and I com- 
prised the staff of the Anti-trust 
Division in Atlanta at the time. We 
were ably assisted by J. Ellis 
Mundy, then Acting United States 
Attorney for the Northern District 
of Georgia. The proceedings of a 


Federal grand jury are cloaked in 
judicial secrecy, consequently 1 am 
not privileged to divulge the nature 
of the evidence presented, nor to 
comment on anything which took 
place in the grand jury room. How- 
ever, the membership of a grand 
jury is a matter of public record. 
The twenty-three grand jurors in- 
cluded citizens ranging from a direc- 
tor of the Atlanta Federal Reserve 
Bank to a night watchman and a 
Negro preacher. There was also an 
Atlanta insurance man who repre- 
sented, as agent, some of the com- 
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panies under investigation. The 
grand jury was a truly representa. 
tive cross-section of the citizenry) ol 
the District. 


Indictment Drafted 


After it had heard a number oj 





witnesses and received other eyj- 
dence of a documentary nature, the] 
grand jury was recessed on October} 
27, 1942, to reconvene on November } 
20, 1942. The recess was taken for] 
the purpose of drafting an indict-] 
ment. Work on the indictment was | 
done in Washington, where staff 
consultations could be held and the 
facilities of the library and files of 
the Department of Justice were 
available. 

The indictment was returned on 
November 20, naming as defendants 
the South-Eastern Underwriters As- 
sociation, an unincorporated associa- 
tion composed of stock fire insurance 
companies doing business in Ala- 
bama, Florida, Georgia, North Caro. 
lina, South Carolina and Virginia; 
nearly two hundred stock fire in- 
surance companies which were mem- 
bers of the South-Eastern Under- 
writers Association; and twenty- 
seven individuals who were officers 
or members of the executive com- 
mittee of the South-Eastern Under- 
writers Association. 

The indictment was in two counts. 
Count | charged that the defendants 
conspired to fix and maintain rates 
on fire insurance in restraint of in- | 
terstate trade and commerce de- 
scribed in the indictment and Count 
II charged that they conspired to 
monopolize trade and commerce in 
fire insurance in order to exclude 
others from engaging in the sale of 
fire insurance in interstate éom- 
merce. 





Additional Charges 


Each count charged that the con- 
spiracy consisted of agreements 
among the defendants to sell insur- 
ance and to pay commissions to 
agents at rates fixed by the Associa- 
tion, and to withhold re-insurance 
facilities from, and prevent access 
to such facilities by non-members of 
the Association. It was further 
charged that the defendants had 
threatened to refuse and actually re- 
fused to deal with any agency which 
represented companies not members 
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of the Association, had agreed to dis- 
parage and had disparaged the serv- 
yes and facilities of such companies, 
and had threatened to boycott and 
withhold patronage from 
purchasing fire insurance from such 
companies. It was averred that the 
defendants had agreed to maintain 
and had maintained inspection and 
rating bureaus and local boards in 
der to police, strengthen and fur- 
ther the agreements and practices 
described. 

The indictment stated that stock 
fire insurance companies received 
about 85 per cent of the fire insur- 
ance premiums in the United States, 
and that in 1941, the defendants had 
received approximately 90 per cent 
of the amounts received by such 
companies in the six southeastern 
states. In 1941, in those states, the 
premium income of the stock com- 
panies amounted to $52,000,000.00, 
of which only $18,000,000.00 was 
paid out in losses. 

It was alleged that the defendants 
insured all kinds of properties, in- 
cluding industrial establishments, in- 
strumentalities of interstate com- 
merce, and goods carried in com- 
merce; that goods valued at billions 
of dollars were constantly moving 
in interstate commerce ; and that fire 
insurance was essential in order to 
protect the shippers, consignees, 
warehousemen and common carriers 
of these goods against loss. 


perse ms 


Interstate Transactions 


The operation of the business 
through local and general agents was 
described. It was alleged that the 
companies supervised these agents 
and maintained communications 
with them by mail, telegraph and 
telephone; that the agents solicited 
and issued policies subject to the 
disapproval of the companies, col- 
lected premiums and transmitted the 
anounts due to the companies and 
reported losses ; that in case of loss, 
the companies mailed to the agents 
checks or drafts for delivery to pol- 
icyholders. 

The states in which the defendants 
had their home offices were listed; 
ninety-three of the companies main- 
tained their home offices in New 
York; eighteen in Pennsylvania; 
sixteen in Connecticut; ten in New 
Jersey; and the remainder in vari- 
ous other states, with only eighteen 
in the six southeastern states. Some 
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of the defendant companies were or- 
ganized to conduct a_ nation-wide 
business, and many did business in 
numerous states other than those 
containing their home offices. 

It was alleged that the six south- 
eastern states comprised the terri- 
tory of the Association and that it 
maintained inspection and rating bu- 
reaus in Alabama, Florida, Georgia, 
North Carolina and South Carolina. 

After the indictment was _re- 
turned, the subpoenas duces tecuim 
were withdrawn and since the issues 
raised by the motions to quash had 
then become moot. the court did not 
hear arguments thereon. 


Possible Legal Maneuver 


It was not known for several 
weeks whether the defendants would 
elect to stand trial or would file a 
demurrer or motion to quash the in- 
dictment. The Justice Department 
hoped that they would choose the 
latter course. But we were appre- 
hensive of a possible legal maneuver 


which might have resulted in an 
unfortunate denouement. The de- 
fendants might have gone to trial 
on the indictment and at the close 
of the Government’s case moved the 
court to enter a directed verdict of 
acquittal on the ground that since the 
Supreme Court had held that the 
business of insurance was not inter- 
state commerce, the court lacked 
jurisdiction to enter judgment. This 
strategem, had it been employed suc- 
cessfully, would have placed the 
Government in virtually the same 
position in which it would have 
found itself had our earlier fears of 
an adverse ruling on the challenge 
of the subpoenas materialized. In 
fact, it would have been more seri- 
ous, for our evidence would then 
have been heard and the court’s rul- 
ing would have amounted to an ad- 
judication, notwithstanding the 
weight of that evidence, that the de- 
fendants were not guilty. There 
would have been no appeal for the 
law makes no provision for an ap- 
(Continued on the next page) 
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peal by the Government from a 
judgment of acquittal in a criminal 
case. 

I have learned that such a course 
was strongly urged upon attorneys 
for the defendants but was rejected 
primarily because many officials of 
the defendant companies feared the 
adverse effect which the publication 
at the trial of the evidence support- 
ing the indictment might have upon 
their public standing and com- 
mercial relations. They probably as- 
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sumed the Government knew every- 
thing about the conduct of their 
business and that it could and would 
prove all the charges of the indict- 
ment. 


Demurrer to Indictment 


Therefore, when on January 13, 
1943, the defendants filed a demur- 
rer to the indictment, we were 
greatly relieved. The grounds of the 
demurrer were that the indictment 
did not state facts sufficient to con- 
stitute an offense against the United 
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The real test of an insurance company is not the number 


of years it has been in existence, but how it has conducted 


itself during its lifetime. 


The substantial progress we have shown during the past 
quarter-century has laid a solid foundation for the building 
of a promising future. The record thus far achieved is an in- 
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growth and development. 
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confidence and satisfaction of our policyholders 


. the 
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all others who have contributed to this record, we take this 
means of paying grateful tribute. 
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States; that the business of fire in- § 
surance was not commerce; and that 7 


the indictment was based upon an 
interpretation and application of the 
Sherman Act which would violate 
the Fifth, Sixth and Tenth Amend- 
ments to the Constitution. 

The defendants, in their brief in 
support of the demurrer, argued 
that fire insurance was not com- 
merce; that it was regulated solely 
by the states; that the indictment 
might be sustained only by holding 
that fire insurance is commerce and 
thus superseding state regulation, to 
the injury of the states, the fire in- 
surance companies and the policy- 
holders ; and that the indictment did 
not state facts sufficient to constitute 
an offense under the Sherman Acct. 


Government Brief 


In its reply brief, the Government 
argued that Paul v. Virginia and 
the so-called insurance cases were 
not applicable; that factual histor) 
and universal usage sustained the 
contention that insurance com- 
merce; that the business of fire in- 
surance 1s within the scope of the 
commerce clause and the Sherman 
Act; that the Tenth Amendment to 
the Constitution had no application 
to the case; that it did not follow 
that a holding that the business of 
fire insurance was embraced by the 
Sherman Act would displace state 
regulation ; that the indictment was 
sufficient in law to charge an of- 
fense against the United States and 
satisfied the requirements of the 
Fifth and Sixth Amendments; and 
that the court had jurisdiction of the 
subject matter of the indictment. 

The defendants filed a brief in 
rebuttal in which they argued that 
the Supreme Court had been pre- 
sented with the very arguments 
urged by the Government and had 
nevertheless held that fire insurance 
was not commerce; that Congress 
had accepted and approved the Su- 
preme Court decisions that fire in- 
surance was not commerce; and that 
the Government was asking the court 
to overrule the Supreme Court, 
Congress and the States. 

In an exposition of this character, 
space will not permit a reproduction 
or even a synthesis of the legal 
arguments. Those who wish to probe 
these matters are referred to the 
briefs themselves. But I think it is 
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worth mentioning that, in preparing 
the Government’s brief in the Dis- 


trict Court, our study of historical 


material disclosed that the holding 
that insurance was commerce had 
never been wholly accepted either by 
the insurance fraternity or the bar. 
Two major assaults in this century 
were directed against it. The first 
was by President Theodore Roose- 
velt, who, in his messages to Con- 
cress Of December 6, 1904, and 
December 5, 1905, urged that Con- 
oress legislate concerning interstate 
transactions in insurance “as the 
insurance business has outgrown in 
magnitude the possibility of ade- 
quate state supervision.”’ These rec- 
ommendations were supported by 
the Committee on Insurance Law 
of the American Bar Association 
which, in 1905 had taken a poll of 
the membership of the Association in 
which 71% otf the voters registered 
the belief that the business ot insur- 
ance Was commerce or indispensably 
related to commerce. The second 
attack was judicial, and has been re- 
ferred to above. That was the case 
of the New York Life Insurance 
Company v. Deer Lodge County, 
supra, decided by the Supreme Court 
in 1913. The appellant insurance 
company retained eminent counsel, 
including Dean Roscoe Pound of 
Harvard Law School, in its effort to 
upset the doctrine of Paul v. Vir- 
ginia, but succeeded instead only in 
driving the nail in more securely. 


Demurrer Argued 


The demurrer was argued before 
Judge Underwood in Atlanta on May 
25, 1943. There had been differences 
of opinion in the Department of Jus- 
tice as to the complexion which the 
Government’s argument should as- 
sume. Some thought that since it 
would be to the Government’s advan- 
tage if the District Court sustained 
the demurrer, thereby opening the 
way to a direct appeal to the Su- 
preme Court, we should not urge our 
case too strongly on Judge Under- 
wood. I was opposed to such an 
approach, feeling in duty bound and 
in fairness to the Court that we must 
present our contentions with the ut- 
most vigor and give him the full 
benefit of our research and analysis. 

Messrs. John T. Cahill of New 
York and Dan MacDougald of At- 
lanta, argued for the defendants 
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while I presented the Government’s 
case, assisted by Mr. Gorman, who 
argued the procedural points. Judge 
Underwood was most courteous and 
fair, but he gave me several uncom- 
fortable moments during the argu- 
ment. By his questions from the 
bench, he revealed that he thought 
the Government’s case was defective 
in that there was no tangible com- 


modity on which rates were fixed 
which was being transported or 
transmitted in interstate commerce. 
He did not seem to be impressed by 
my insistence that all of the things 
essential to the performance of a 
contract of insurance passed through 
the channels of interstate commerce 
and that if the customary courses of 
(Continued on the next page) 
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interstate 


transportation and com- 
munication were unavailable, the 
business itself could not operate. 
New Subpoenas 
Following the argument, we con- 


ferred with counsel for the defend- 
ants. The Justice Department had 
previously caused new subpoenas 





duces tecum to be served on the Na- 
tional Board Fire Underwriters. 
the Cotton Insurance Association, 
and the Cotton Fire & Marine Un- 
derwriters, requiring the production 
of certain documents before a Fed- 
eral Grand Jury of the Southern 
District of New York in New York 
City. Because we so strongly 
lieved that the public interest 
quired that this matter be brought 
before the court, this step, which was 


be- 


re- 





BONDS 


the drafting boards; 


CONTRACT BONDS « 
FIDELITY BONDS « 


READING, 


FIDELITY AND SURETY e 
INLAND MARINE e 









CONTRACT. 


Rife for Piching 


Until recently, the sale of contract bonds has been 
negligible because of necessary wartime restrictions 
on building construction, road-building and the 
like. In many areas, however, reconversion has al- 
ready started; blueprints for new buildings are on 
and new 
opening daily for the agent who is equipped to 
handle American Casualty CONTRACT BONDS. 

Our home office staff of bond specialists and 
our nation-wide field force are eager to do all in 
their power to help you secure your share of this 
business. Contract Bonds are a profitable ‘‘plum,” 
well worth any agent’s time and attention. 


FEDERAL AND PUBLIC OFFICIAL BONDS 
FIDUCIARY BONDS « 





American & oaull Company 


Capital $2,000,000 
CASUALTY 
ACCIDENT AND HEALTH e BURGLARY e 


opportunities are 


CourT BONDS 


PENNSYLVANIA 


e FIRE « AVIATION e AUTOMOBILE 


COMPENSATION 








60 


“hedge 


against 


the possibility that we nught lose in 


in the nature of a 


our attempt to establish jurisdiction 
on the ground tl the insurance 
business was In interstate 


lat 
COMM erce, 


Was an essential and logical on 

take. We wished to be prepared 
against that contingency, to bring 
another case asserting jurisdiction 
on the ground that insurance coy- 
erage was essential to and_ thus 
“atfected” the movement of goods 
and commodities in interstate com- 
merce. Cotton insurance, protecting 


the shipment of cotton in transit and 
without which no shipments are 
made, we thought to be a particularly 
good subject for such a test. Numer- 
ous others, such as petroleum prod- 
ucts, might also have 
The subpoena to the National Boar 
was solely for the purpose of obtain- 
ing information essential to the 
eral inquiry. 

The attorneys for the insurance 
Cc mpanies offered to pre luce the 
documents for our examination at 
their offices in New York if 
would withdraw the subpoenas with- 
out publicity. 


been select d 


en- 


I accepted this proposal for the 
Department and subsequently my 
colleagues and I made a thorough 
study of the material. The general 
public and the press were never 
informed that the documents had 
been produced. 


Polish National Alliance Case 


than two weeks after the 
argument in the District Court, the 
United States Circuit Court of Ap- 
peals for the Seventh Circuit, in the 
case of Polish National Alliance v. 
National Labor Relations Board, 136 
F. 2d, 175, ruled that where a large 
portion of a fraternal benefit associ- 
ation’s activities were in the nature 
of an insurance business and carried 
on by interstate communication, such 
business was “interstate commerce” 
within the power of Congress to 
regulate. This decision was promptly 
called to Judge Underwood's atten- 
tion because of its obvious bearing 
on the issues before him. 

Judge Underwood took the matter 
under advisement and on August 5. 
1943 handed down an opinion and 
order sustaining the demurrer upon 
the grounds that insurance was not 
commerce and the court had no jur- 
isdiction. He did not sustain the 
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objections to the indictment based 
Fifth, Sixth and Tenth 
Amenaiments. 


he 
on the 


Judge Underwood's Opinion 


In his opinion, reported in 51 
Federal Supplement, 712, et seq., he 
snored the Polish Alliance decision 
nd followed the reasoning which 
he had disclosed on the bench during 
the argument. Judge Underwood 
said : 

“Persons may be engaged in inter- 
state commerce, yet, if the restraint 
or conspiracy complained of is not 
itself a restraint or monopoly ot 
interstate trade or commerce, they 
may not be convicted of violation of 
the Sherman Act. The fact that they 
may use the mails and instrumental- 
ities Of Interstate commerce and com- 
munication, and be subject to Fed- 
eral regulations relating thereto, 
would not make applicable the Sher- 
man Act to intrastate commerce or 
to activities which were not com- 
merce at all. 

“The whole case, therefore, de- 
pends upon the question to 
whether or not the business of in- 
surance is interstate trade or com- 
merce, and if so, whether the trans- 
action alleged in the indictment 
constitutes interstate commerce. 
“The Supreme Court has repeat- 
edly held, during a period of 75 
years, that the business of insurance 
is not commerce, either intrastate or 
interstate. 

“They have done so unequivocally 
and unambiguously.” 


as 


Interstate Commerce 


While Judge Underwood conceded 
that “Under the extremely broad con- 
struction of the words ‘interstate 
commerce’ by the Supreme Court 
which had been so ably presented by 
counsel for the Government, it 1s 
difficult to conceive how the business 
of insurance could be interstate trade 
and vet not be interstate commerce”, 
yet, he concluded that: 

“The conspiracies charged in the 
indictment are not conspiracies in 
restraint of or to monopolize inter- 
state trade or commerce.” 

He added, very humanly and un- 
derstandingly for a District Judge 
confronted by a frontal attack upon 
long-standing judicial precedents : 

“Counsel for the Government con- 
cede that in the numerous decisions 
cited the Supreme Court has held 
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that the business of insurance is not 
commerce, yet, strangely enough, 
ask this Court to rule directly to 
the contrary. Of course the Su- 
preme Court decisions must be fol- 
lowed by this Court 

“Tf there is to be any overruling of 
the long line of clear and thoroughly 
considered decisions of the Supreme 
Court, acquiesced in for seventy- 
five years by Congress and adminis- 
trative agencies, it will have to be 
done by the Supreme Court itself, 
or by Congress.” 
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Appeal to Supreme Court 


Under the Criminal Appeals Act 
the Government was allowed thirty 
days from the date of the entry of 
the judgment of the District Court 
to perfect its appeal to the Supreme 
Court. The Criminal Appeals Act 
permits a direct review by the Su- 
preme Court from a final judgment 


of the District Court, where the de- 
cision is adverse to the United 
States, on a demurrer to an indict- 
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ment, where such decision is based 
upon the invalidity or construction 
ot the statute upon which the indict- 
ment is founded. It was therefore 
necessary to perfect the appeal by 
September 4, 1943. 

Contrary to what some may have 
assumed, although the way was 
open, it was by no means certain 
that an appeal would be taken. 
There were some members of the 
Department's legal staff who were 
either opposed to or lacked enthusi- 
asm for such an undertaking. Under 
Departmental procedure, decisions 
in such cases are made by the So- 
licitor General, usually upon the 
recommendation of the Assistant 
Attorney General in charge of the 
At this time Tom C. Clark 
was Assistant Attorney General in 
charge of the Anti-trust Division, 
having succeeded Thurman Arnold 
upon the latter’s appointment to the 
Court of Appeals of the District of 
Columbia. However, after thorough 
discussion by members of the staff, 
Clark addressed a memorandum to 
the Solicitor General on August 17 
recommending that an appeal be 
taken. 

The Solicitor General, after con- 
sultation with members of his staff, 
in which the objection that there 
had been no factual record built to 
aid the Supreme Court in its study 
of the case was considered and re- 
jected, authorized an appeal. The 
date was August 23, 1943. Accord- 
ingly, the appeal papers were filed 
in the Supreme Court, which in due 
course noted probable jurisdiction. 


case. 


Insurance Bills 


During the interim between the 
decision of the District Court and 
the filing of the appeal, rumors of 
what one editor termed “a second 
front” by the defendant insurance 
companies were heard. It was soon 
apparent that there was solid foun- 
dation for those rumors for on 
September 20 and 21, 1943, identical 
bills to exempt the business of in- 
surance and acts done in the course 
of that business completely from the 
application of the Sherman and 
Clayton Acts were introduced in the 
[louse and Senate. These bills were 
first known as the Walter-Hancock 
bills and the Bailey-Van Nuys bill, 


respectively, but, after the death oj 
Senator Van Nuys, were generally 
reterred to in the singular as t 
Bailey-Walter bill. 

The bills were introduced at the 
instance of the stock fire insurance 
companies, representatives of which 
had unsuccessfully 
members of Congress, including 
Senators Wheeler of Montana and 
O'Mahoney of Wyoming, to intro- 
duce legislation to protect the com- 
panies against the anti-trust prosecu- 
tion. The purposes of the bill were 
first, to secure complete exemption 
of the entire business of insurance 
from the Federal anti-trust laws: 
and, second, to oust the Supreme 
Court from jurisdiction to entertain 
the pending appeal in the South- 
Eastern Underwriters case. That 
the bill was drawn with the latter 
objective was admitted by Repre- 
sentative Hatton Sumners, Chair- 
man of the Judiciary Committee oj 
the House, who was 


urged several 


one ot it 


bs 
principal sponsors. On November 3, 
1943, at the joint hearing before the 


Sub-Committees on Judiciary on 
HR-3270 and its companion meas- 
ures, Mr. Sumners reterred to the 
case of Hollingsworth v. Virginia 
3 Dallas 378 (1798) in which the 
Supreme Court held that the effect 
of the adoption of the Eleventh 
Amendment was to deprive it im- 
mediately of the power to consider 
a pending case brought against the 
State of Virginia by Hollingsworth, 
a citizen of another state. Mr. Sum- 
ners, referring to the bill, said: 

“The language is almost identical 
with the language of the 
Amendment to the Constitution, and 
the Supreme Court in that case 
(Hollingsworth v. Virginia) held 
that the effect of it was to control 
the determination of the Supreme 
Court with reference to a pending 
case.” 

Indeed, it is apparent from deci- 
sions of the Supreme Court itself in 
many other cases that HR-3270, if 
it had been enacted in the form and 
language reported by the House Ju- 
diciary Committee on November 3, 
1943, would have precluded the Su- 
preme Court from deciding the issue 
raised by the appeal in the South- 
Eastern Underwriters the 
applicability to the fire insurance 
business of the Sherman Anti-trust 


Act. 


case of 
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Pressure on Congress 


The sub-committees of both the 
Senate and House Judiciary Com- 
mittees appointed to consider the 
bills were heavily weighted with 
members who were their ardent sup- 
porters. Members of both Houses 
of Congress were deluged with ap- 
peals in the form of letters and pam- 
phlets from executives and agents 
of fire insurance companies in every 
state and in virtually every city, 
town and hamlet where there were 
agents of stock fire insurance com- 
panies. They also received many 
resolutions from organized groups 
of such persons urging the passage 
of the bills. In some instances, the 
language used by correspondents 
was substantially identical, suggest- 
ing that such appeals resulted from 
a well organized and carefully in- 
spired campaign. 

The number of letters received by 
members of Congress from oppo- 
nents of the bills was negligible, a 
fact which is readily understood 
when one realizes that the press 
generally ignored the bill and that 
the public, lacking organized stim- 
ulus, is usually apathetic in such 
cases. 


Opposition to Bills 


However, a number of widely 
known editors and columnists op- 
posed this legislation. The Post-Dis- 
patch and the Star-Times of St. 
Louis, the Philadelphia Record, the 
Louisville Courier-Journal, P. M., 
the Chicago Sun, and the Raleigh 
News & Observer were outstanding, 
particularly in the constant drumfire 
of their editorial columns. The 
noted cartoonist, Fitzpatrick, of the 
Post-Dispatch, drew several search- 
ing and caustic cartoons. Sam 
O’Neal of the Chicago Sun and 
Nathan Robertson of P. M., wrote 
aseries of articles while Drew Pear- 
son was the first to give the story 
nation-wide publicity in his column, 
Washington Merry-Go-Round. 

Attorney General Biddle testified 
before the joint sub-committees in 
opposition to the bills as did a num- 
ber of others, including Assistant 
Attorney General Wendell Berge, 
who had succeeded Tom Clark in 
charge of the Anti-trust Division, 
and Attorney General McKittrick 
of Missouri. Virtually the only wit- 
ness besides members of Congress 
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who testified in support of the bills 
was Edward L. Williams, president 
of the Insurance Executives Asso- 
ciation, a former member of the 
New York firm which represented 
the defendants in the South-Eastern 
Underwriters case. 

Despite the opposition of the At- 
torney General, it was apparent that 
there was substantial congressional 
support of the bills. The strategy of 
the sponsors was to rush the bills 
to speedy enactment before the Su- 
preme Court could hear arguments 
in the case. There are some who be- 
lieved that this strategy would have 
succeeded had it not been for the 
opposition of Senator Joseph C. 
O’Mahoney, of Wyoming, who. vir- 
tually unaided, succeeded by shrewd 
Fabian tactics in delaying action on 
the bill. Others held to the view that 
passage of the bill by the Senate 
was doubtful once debate was com- 
menced. The majority view seemed 
to be that even if the bill had passed 
Congress it would not have been ap- 
proved by the President. 


Bailey-Walter Bill 


The bill was passed by the House 
on June 22, 1944 by a vote of 283 
to 54. But this was approximately 
three weeks after the decision of the 
Supreme Court in the South-Eastern 
Underwriters case. Once the court 
had heard arguments and had taken 
the case for consideration and deci- 
sion, the sponsors of the RBailev- 
Walter bill seemed reluctant to urge 
its enactment but as soon as the 
court had announced its decision, 
this inhibition was removed. 

T do not deem it appropriate to 
discuss the Bailev-Walter bill in 
further detail. The enisode is in- 
cluded because of its relation to the 

(Continued on the next paae) 
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Presentation of Case 


Ins. Became Commerce—C 


litigation against whicl juxta he importance of the case, the 
posed. Those interested in studying public interest manitested in it, as 
the legislative history will find ample well as the possibility that the deci- 


sion might become one of the 1m- 
portant land-marks of constitutional 
law, induced Attorney General Bid 
, dle 


several 


material in the Congressional Rec- 
ord, in the printed tr 
the hearings before the 
the 


1 


printed reports of both the 





joint sub ; ae 
to present the arguments of the 
Government the Supreme 
Court. It is seldom that an Attorney 
(reneral personally appears for the 
Government the Supreme 
Court. To the best of my informa- 
Homer Cummings appeared 


committees, and = in 


Senate before 
and House Judiciary Committees. 
The Bailey-Walter bill was never 
enacted. It died 
adjournment of 
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but once, in the celebrated Gold 
Clause case; Frank Murphy not at 
all; Robert H. Jackson, twice; and 
Diddle on only one other occasi 
that of the summary appeal in the 
matter of the trial by a military 
commission of the eight German sa- 
boteurs. 

The court granted permission to 
the attorneys general of thirty-five 
states to file briefs as amici curiae, 
urging the affirmance of the decision 
of the District Court. The Attorney 
General of Georgia, T. Grady Head, 
prepared the briet which was filed 
on behalf of the States of Alabama, 
Arizona, Arkansas, Colorado, Con- 
necticut, Delaware, Florida, Georgia, 
Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Min- 
nesota, Mississippi, Nebraska, Ne- 
vada, New Hampshire, New Jersey, 
New Mexico, New York, North Da- 
kota, Ohio, Oregon, Pennsylvania, 
South Dakota, Tennessee, Utah, 
Vermont, Washington, Wisconsin 
and West Virginia. The Common- 
wealth of Virginia did not join in 
this brief but filed a separate brief. 


Amicus Curiae 


While no opportunity was sought 
by the State Attorneys General to 
participate in the oral argument, the 
court did grant permission to the 
Chairman of the House Judiciary 
Committee, Representative Hatton 
Sumners, to argue for thirty min- 
utes as amicus curiae. When this 
fact became known, Senator O’Ma- 
honey and Representative Charles 
M. LaFollette of Indiana, who had 
been active in opposing the Bailey- 
Walter bill in the House, sought 
time from the Chief Justice to ap- 
pear as amici curiae and present the 
opposition views. The Chief Jus- 
tice then realized that, if in fairness 
he had granted their requests, it 
would have resulted in shifting a 
legislative debate to the forum of 
the Supreme Court. The Court 
thereupon rescinded its permission 
to Mr. Sumners. 

The Supreme Court heard the ar- 
guments of counsel on January 11, 
1944. Messrs. Cahill and MacDoug- 
ald appeared for the appellees. It 
also heard on that and the following 
day the arguments in a companion 
case, that of Polish National Alli- 
ance v. National Labor Relations 
Board, on writ of certiorari to the 
Seventh Circuit Court of Appeals, 
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in which the Attorney General also 
appeared for the Government. 

In their arguments, counsel for 
the fire insurance companies and for 
the Polish National Alliance vir- 
tually abandoned the constitutional 
issue, contending rather that Con- 
gress was aware of the decisions 
that the insurance business was not 
in commerce when it enacted the 
Sherman and National Labor Rela- 
tions Acts and therefore did not in- 
tend those laws to embrace insur- 
ance companies. In rebuttal, the 
Attorney General insisted that, al- 
though members of Congress might 
be presumed to have been aware of 
those decisions, the language and 
legislative history of the two acts 
proved that Congress intended to 
use its full power under the com- 
merce clause and did not legislate 
so as to prevent their expanded ap- 
plication if called for by economic 
development and judicial construc- 
tion. 


Supreme Court Decision 


Almost five months elapsed be- 
tween the argument and the an- 
nouncement of the court’s decision. 
On June 5, 1944, the Supreme 
Court, speaking through Mr. Justice 
Black, reversed the decision of the 
District Court and held that a fire 
insurance company which conducts 
a substantial part of its business 
transactions across state lines is en- 
gaged in interstate commerce and 
subject to regulation by Congress 
under the commerce clause; and 
that a conspiracy to restrain inter- 
state trade in commerce by fixing 
and maintaining arbitrary and non- 
competitive premium rates on fire 
and allied lines of insurance, and a 
conspiracy to monopolize interstate 
trade and commerce in such lines of 
insurance were violations of the 
Sherman Act. 

The decision in the Polish Alli- 
ance case was announced on the 
same day. The court held, in effect, 
that the commercial activities of a 
life insurance company. affected 
commerce within the meaning of 
the National Labor Relations Act 
and that the application of this act 
to the activities of a life insurance 
company was a valid exercise of the 
power of Congress under the com- 
merce clause. 


FOR SEPTEMBER, 1945 










Photo by Harold Orne, Melrose, Masa, 


HE FIRST Cog Railway in this country, long a familiar sight and 
welcome convenience to Mt. Washington visitors, suspended opera- 
tions in 1941. This single-track one-car train with engine pushing on the 
ascent and pulling on the descent, ran from the mountain’s base to summit 
—some of the grades being as much as 45 degrees. Many people will hail 
the restoration of this unique ride which afforded unsurpassed scenic views. 


Whether American business soared to high peaks of prosperity 
or descended to the valleys of depression, the New Hampshire 
and Granite State Fire Insurance Companies have, through 


FIRE INSURA 
Manchestet, Ft 43000.000 


Hampshire 
NCE COMPANy. 


tncorporated 1869 : 


the years, consistently maintained and improved their 
service to agents and the insuring public. 









“Uy 








S 
> 
> 


‘ Cc 
Granite Sa 
FIRE INSUR* ‘“ corporated 1885, 
900,000 ZA" “33 


My 













The decision in the Polish Alli- 
ance case was by a unanimous court, 
although Mr. Justice Roberts did 
not participate. The decision in the 
South-Eastern Underwriters case 
found Justices Douglas, Murphy 
and Rutledge, with Justice Black, 
comprising the majority, as two 
members of the court, Justices Rob- 
erts and Reed did not participate. 


Chief Justice Stone dissented, as 
did Justice Frankfurter, while Jus- 
tice Jackson dissented in part. 


Position of Justice Jackson 
The latter’s opinion has been 
widely discussed and differing con- 
structions have been placed upon 


(Continued on the next paae) 
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its language. Careful analysis of the 
views which he enunciated clearly 
indicates that Mr. Justice Jackson 
should be considered having 
aligned himself with the majority in 
his approach to the basic issue of 
this case, for he said: 

“T am unable to make any satisfac- 
tory distinction between insurance 
business as now conducted and other 
transactions that are held to consti- 
tute interstate commerce. Were we 
considering the question for the first 
time and writing upon a clean slate, 
I would have no misgivings about 
holding that insurance business is 
commerce and where conducted 
across state lines is interstate com- 
merce, and therefore that congres- 
sional power to regulate prevails 
over that of the states.” 

Justice Jackson did not differ with 
the Court on its reasoning in the 
fundamental issue. But he felt that 
the Court need not and ought not 
to overrule its decisions that insur- 
ance is not commerce, even though 
those decisions were predicated of 
a legal fiction, so long as Congress 
continued to acquiesce in the “doc- 


as 


trinal status” established by those 
decisions. He would have passed 
the responsibility for upsetting prec- 
edent to Congress, whose action in 
this respect, if taken, he would have 
had the Court support. Thus, he 
said: 

‘Any enactment by Congress either 
of partial or comprehensive regula- 
tion of the insurance business would 
come to us with the most forceful 
presumption of constitutional valid- 
ity. The fiction that insurance is 
not commerce could not be sustained 
against such a presumption, for re- 
sort to the facts would support the 
presumption in favor of this con- 
gressional action. The fiction there- 
fore must yield to congressional ac- 
tion and continue only at the suf- 
ferance of Congress.” 

He also felt that Congress could 
reach the business of insurance with- 
out requiring a change in the doc- 
trine that insurance is not commerce 
by basing its enactments on _ its 
power under the commerce clause 
to prohibit “any acts in the pursuit 
of the insurance business which sub- 
stantially affect or unduly burden or 
restrain interstate commerce.” In 
his view, the anti-trust laws should 
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have been construed to reach the 
business of insurance only under 
that power. 

A petition for rehearing was filed 
by the appellees but was denied by | 
the court. 


Criminal Indictment Dismissed 


The fundamental principal having 
been established, on the eve of his 
retirement as Attorney General, Mr. 
Biddle directed the dismissal of the 
indictment. A nolle prosequi was 
entered by the United States At- 
torney at Atlanta on June 26, 1945, 
In a statement announcing this ac- 
tion, the Attorney General said that 
he had done so “because of legisla- 
tion recently enacted bv Congress 
granting a limited exemption from 
the Sherman Act for the business 
of insurance until January 1, 1948. 
* * * In view of the purpose of 
Congress to provide a limited mora- 
torium period for the business of 
insurance from operation of the 
Sherman Act and to provide the 
states with an opportunity to enact 
regulatory legislation consistent 
with the purposes of the Sherman 
Act,” Mr. Biddle continued, “the 
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Saint Louis — Washington 
Underwriters 


ST. LOUIS FIRE & MARINE 


INSURANCE CO. 


WASHINGTON FIRE & MARINE 


INSURANCE CO. 
ST. LOUIS, MO. 
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Every Gulf policy outstanding was 
issued by or thru a licensed agent 
(or broker) who received full agen- 


cy commissions . . . no exceptions. 
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Every business that survives the test of time has that certain quality which 
builds confidence and brings the customer back again and again. 
twenty-five years, we have prepared for quality service on all lines of 





AND 
MARINE 


AUDIT 
FIRE AND 


ENGINEERING 


FOR CASUALTY, 





INSPECTION 


casualty, fire and marine insurance. 


The Responsible Service 


ATWELL, VOGEL & STERLING, INC. 


ESTABLISHED 1919 


SERVICE 


UNDERWRITERS CHARLES G. 


OFFICES IN 20 OTHER CITIES FROM COAST TO COAST 


GENERAL OFFICE: 
ATWELL. 


For 


60 JOHN STREET - NEW YORK, N. Y. 


PRESIDENT-TREASURER 














Department of Justice will not 
prosecute insurance companies for 
past violations of the anti-trust laws 
unless such activities are continuing 
and are not within the present 
limited exemption.” 


Insurance Moratorium 


The legislation referred to by Mr. 
Biddle is the Insurance Moratorium 
Act, which, while a derivative of 
the Bailey-Walter bill, differs mate- 
tially from that proposal. The In- 
surance Moratorium Act became law 
with its approvai by President 
Roosevelt on March 9, 1945. It was 
the result of a legislative proposal 
originally submitted by the National 
Association of Insurance Commis- 
sioners. In distinction to the Bailey- 
Walter bill, which was sponsored by 
the stock fire insurance companies 
only, this bill had the endorsement 
of virtually the entire insurance fra- 
ternity. Its scope and purpose are 
best stated in the words of Presi- 
dent Roosevelt himself : 

[ have given my approval to 
S.340, the insurance bill, which 
passed the Congress last week. This 
bill grants the insurance business a 
moratorium from the application of 
the anti-trust laws and certain re- 
lated statutes, except for agreements 
to boycott, coercion or intimidation, 
or acts of boycott, coercion, or 
intimidation, until January 1, 1948. 
The purpose of this moratorium pe- 
riod is to permit the States to make 
necessary readjustments in their 
laws with -*spect to insurance in 
order to briny them into conformity 
with the decision of the Supreme 
Court in the South-Eastern Under- 
writers Association case. After the 
moratorium period, the anti-trust 
laws and certain related statutes will 
FOR SEPTEMBER, 1945 


be applicable in full force and effect 
to the business of insurance except 
to the extent that the States have 
assumed the responsibility, and are 
effectively performing that responsi- 
bility, for the regulation of what- 
ever aspect of the insurance business 
may be involved. It is clear from 
the legislative history and the lan- 
guage of this Act, that the Congress 
intended no grant of immunity for 
monopoly or for boycott, coercion 
or intimidation. Congress did not 
intend to permit private rate fixing, 
which the Anti-trust Act forbids, but 
was willing to permit actual regula- 
tion of rates by affirmative action of 
the States. The Bill is eminently 
fair to the States. It provides an 
opportunity for the orderly correc- 
tion of abuses which have existed 
in the insurance business and pre- 
serves the right of the States to 
regulate in a manner consonant with 
the Supreme Court’s interpretation 
of the anti-trust laws.” 

The action of Congress in passing 
this law signifies its acquiescence in 
the decision of the Supreme Court 
in the South-Eastern Underwriters 
case, as the basis of the legislation is 
the recognition and affirmation by 
Congress of its power under the 
commerce clause to regulate inter- 
state commerce in insurance. Thus 
at long last the legislative, executive 
and judicial branches of the Federal 
government are in agreement that 
insurance is commerce and the un- 
realistic fiction established in Paul 
v. Virginia is but a historical mem- 
ory. 

I am sensible of the honor and 
privilege that were mine, as a law 
enforcement official of the United 
States government, in being per- 
mitted to play a part in this signifi- 
cant legal drama. The investigation, 


the indictment, and the decision 
itself all have been criticized and 
denounced. Soine exprobating may 
have been deserved. But I am con- 
fident that benefits will flow to all 
whose lives, property, or affairs are 
touched by the great national, or 
international, institution of insur- 
ance from the official recognition 
that this industry, served by and 
serving millions, is now entitled to 
take its true place. By the side of 
hundreds of other trades and indus- 
tries, it will go forward in the 
American way, sharing with them 
the discipline and the protection of 
the commerce clause of the United 
States Constitution. 


MULLIGAN PRESIDENT WAR 
DAMAGE CORPORATION 


HARLES B. HENDERSON, 
Acting Federal Loan Adminis- 

trator, announces that the directors 
of War Damage Corporation have 
accepted with regret the resignation 
of Howard J. Klossner as president 
and director, a position to which he 
was elected in February of 1944, to 
succeed Will L. Clayton, who re- 
signed to take up other important 
duties of a public nature. Effective 
immediately Henry A. Mulligan, 
who has been treasurer and director 
of the corporation since its establish- 
ment, becomes president. He is also 
director and treasurer of the R.F.C. 
Mortgage Company and director of 
the Federal National Mortgage As- 
sociation. Concurrently with the 
above changes, the directors an- 
nounce the elevation of Willard E. 
Unzicker from assistant treasurer to 
vice president and the appointment 
of Facius W. Davis, formerly assist- 
ant treasurer, to treasurer. 
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Unless otherwise stated policyholders’ 


FINANCIAL STATEMENT FIGURES. 


surplus reflects actual market values of securities. 


justment expenses incurred to earned premiums; expenses incurred to written premiums. 


Stock Fire Companies 


* Last 000 omitted. 
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GREAT AMERICAN 


GREAT AMERICAN INDEMNITY 


AMERICAN ALLIANCE 
AMERICAN NATIONAL 
COUNTY FIRE 
DETROIT FIRE & MARINE 
MASSACHUSETTS FIRE & MARINE 
NORTH CAROLINA HOME 
ROCHESTER AMERICAN 
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PERSONAL PROPERTY 


HEN you start cleaning the 

garage or basement, you will, 
no doubt, be amazed at the amount 
of tools and equipment you have on 
hand, such as lawnmowers, clippers, 
garden tools, and the like, all repre- 
senting considerable in value and all 
subject to mysterious disappearance, 
burglary, or theft. If they were 
valuable vesterday, they are more so 
today. “Hard-to-get”’ articles should 
be insured, and the Personal Prop- 
erty Floater is the one way to com- 
pletely insure all of your personal 
belongings, including these tools and 
equipment, children’s bicycles, tri- 
cycles, and other conveyances 
against practically every known 
peril. Your assureds are in the same 
position you are, so tell your neigh- 
bors about this excellent policy. It 
will surprise you how interested they 
will be. NOW is the time to sell it 
—NOT tomorrow. 


-Security Fire 


x *«* * 


PRODUCTS LIABILITY 


HEN you write products lia- 

bility insurance on a manufac- 
turer, you should always consider 
the desirability of adding the manu- 
facturer’s dealers as additional in- 
sureds. 

This additional coverage is very 
valuable to a great many manufac- 
turers in maintaining the good-will 
of their dealers. In the event of a 
claim or suit against the dealer based 
on fault or defect in the product due 
to the manufacturer’s negligence, the 
responsibility of defense or settle- 
ment would then be undertaken under 
the manufacturer’s policy, thus re- 
lieving the dealer of all the expense 


and inconvenience of defense. 
—Standard Service. 
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SELLING TIPS 


from lhe HOME OFFICE 





TRANSPORTATION LOSSES 


IXTY million dollars’ worth of 
freight was lost or damaged in 
transit in this country in 1944 
one-third more than in 1943. This is 
a tremendous amount of money to 
be lost by American business. Some 
of the $60,000,000 may have be- 
longed to clients of vours. If so, 
did you have the pleasure of telling 
them that their loss was covered by 
insurance? Why not make sure now 
that all merchants, manufacturers 
and others who ship or receive goods 
have the proper inland marine form 
to cover their individual needs, espe- 
cially in these days of difficult trans- 
portation ? 
Fireman's Fund Record. 


x * * 


FUR CEILINGS ARE HIGHER 


NCREASED costs, taxes—they add up to 

higher prices. The aim is to prevent in- 
flation, but taxes are necessary to help 
finance the expenses of total war. Certain 
articles which are considered necessities are 
in reality luxury goods. Fur garments and 
garments trimmed with fur come under this 
category and are thus subject to taxation. 
For some time now fur garments have been 
subject to a 20% retail tax—The Messenger. 
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PACKETS FOR WOMEN 


ERE’S an original up-to-the- 

minute plan being promoted by 
an agent in Oklahoma City: insur- 
ance packages designed for the big 
new market—business women. They 
insure clothing, furniture, music, 
books and all personal effects on an 
extended coverage basis, including 
burglary, robbery and theft in or out 
of the home; and personal accident 
insurance is extended to cover hos- 
pital and doctor bills. Sometimes 
the total premium can be financed, 
and the commission income is worth- 
while.—A merican Insurance Group. 











TALK WITH THE JEWELER 


F YOU are well acquainted with 

a leading jeweler he may be willing 
to tell you in confidence the names 
of his clients. Point out to him that 
the owner of insured jewelry is a 
better post-loss prospect than the 
uninsured owner. The jeweler will 
know many people besides his own 
clients who have valuable jewelry. 
Security Insurance Companies. 
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BUYER'S ADVICE 


1. Don't tell me about the weather 
I know as much about it as you 
do. Besides, six other salesmen 
told me all about it before I could 
stop them. 

2. Don’t tell me how the war should 
be won. I’m doing the best I can 
on the home front, and I’m leav- 
ing the rest up to the generals 





and admirals. Don’t talk war at 
all; everyone else is talking it. 

3. Don’t tell me about the mistakes, 
misfortunes, and stupidities of 
your competitors. Let them hob- 
ble along as best they can without 
your comment. 

4. Please don’t give me any tips on 
which horses to back. I won last 
year on a salesman’s tip, and then 
he was peeved because I refused 
a shipment of off-standard goods. 
I lost on another tip and had to 
give the salesman an order just 
to prove I wasn’t mad at him. 

5. Tell me everything you know 
about insurance, about your com- 
pany. Give me ideas and sug- 
gestions on how I can use, to 
best advantage, what you have to 
offer. This will build you up in 
my estimation, because so few 
salesmen bring these simple, nec- 
essary facts to my attention. 
The Marylander. 
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THE INSURANCE SALESMAN 
IS LUCKY! 


HIE insurance business enjoys 

some very real advantages today. 
Thanks to the fact that it requires 
no critical materials, it does not have 
to wait until after the war to put 
out its new models. 

For example, the Residence Tire 
Policy covering household contents 
has extended ten per cent of its pro- 
tection (up to a limit of $1,000) to 
cover the owner's possessions while 
temporarily removed to other loca- 
tions in the United States, Canada 
or Newfoundland. This has given 
this old standby, which had remained 
virtually unchanged for over half a 
century, a new lease of life. It has 
given you a new reason why a man 
should carry adequate insurance on 
his household possessions—so_ that 
he will have enough Outside Cover- 
age to cover his possessions while 
on a vacation trip. 

The addition of Outside Coverage 
to the Residence Burglary form has 
greatly stimulated sales activity in 
that line. This recent change in the 
Fire policy covering household con- 
tents should enable you to increase 
your volume of Fire business. 

' Manufacturers of automobiles, 
radios, refrigerators and_ other 
things must wait until the war ends 
to bring out their new models. The 
insurance salesman is lucky. The 
new models in his line become avail- 
able to him as they are developed. 
He’s able to offer them to the buying 
public at a time when people have 
lots of money and few places to 
spend it—The Travelers Protection. 
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NOW IS THE TIME 


OW, when so many more 

people have property that should 
be insured, is the time to build up 
not only your volume but also your 
clientele. Many of your own clients 
have more insurable property, and 
more kinds of insurable property, 
than before the war. In both your 
advertising and personal calls tell 
them about the “all-risks’’ personal 
coverages they should have. For if 
you don’t, your competitors prob- 
ably will—and you may lose ac- 
counts.—Security Insurance Com- 
panies. 
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THEY CAN AFFORD IT 
TODAY 


ILLIONS of 


Americans are 


now investing their increased 
earnings in war bonds and other 


Many of these people 
have felt in the past that they did 
not need automobile insurance be- 
cause they had no tangible assets. 
Today they are no longer “judg- 
ment-proof.” Their property, their 


property. 


war bonds, their savings, should be 


protected with insurance. 

Make a list of people in your com- 
munity who are earning more than 
ever before in their lives. You can 
get their names from your friends, 
your neighbors, and their neighbors. 
These people can afford automobile 
liability insurance and will buy it—if 
you tell them about it—Connecticut 
Indemnity. 


WINDSTORM 
Wine does millions of dollars of damage 


to property every year. Yet, few home 
owners are prepared to meet that emergency. 
It's probably because few people are aware 
of such coverage, and the ones who do 
know of it, likely do not realize how little 
it costs. An excellent market for this season. 
—North America Fieldman. 


TELL THEM WHAT THEY 
RISK 


HE average homeowner has no 

quarrel with liability or burglary 
insurance—he simply knows very 
little about them. First of all, he 
thinks both forms cost too much. It 
should not be very hard to unsell 
this idea. In the case of residential 
liability, he is not aware of his ex- 
posure. Even if he knows his legal 
responsibility, he probably does not 
realize how many persons come upon 
his property in the course of a year 
Just the paper boy and the milkman 
may account for 700 visits. Most 
property owners are startled when 
such facts are brought to their at- 
tention. They usually act when re- 
minded that a residential liability 
policy assumes their legal expenses, 
and that even an unreasonable in- 
jury claim can be costly —The Mes- 
senger. ‘. 


CHECK AND DOUBLE 
CHECK 


F YOU haven't been urging your 
assureds to take out “‘all-risk’’ coy. 
erage on their bags and_ persona 
belongings when they leave on a tri; 
of some kind, you aren't fulfilling 
your obligation to them in rendering 
good insurance service. True, they 
might readily enough check their 
luggage, but it would pay them t 
“check and double check” first for ir 
many instances the coverage isn't as 
complete as could be obtained under 
either a Personal Effects or a Per- 
sonal Property Floater policy. For 
instance, we have recently read the 
Interstate Commerce Commission's 
regulations pertaining to checked 
luggage when traveling by bus, and 
we find bus companies are liable for 
only $25 for each piece of luggage 
checked and then pay claims only in 
that proportion of the loss that the 
damaged article bears to the total 
value of the declared contents of the 
parcel. You'd be surprised how 
detrimental this pro-rata clause can 
be in claim recovery. An “all-risk’ 
insurance policy provides complete 
protection at much less inconveni- 
ence to the traveler and eliminates 
considerable “‘red-tape” in effecting 
recovery should loss occur—Security 
Fire of Davenport. 


PACKAGING 


HE product you sell is not vac- 
uum packed ; it’s not sold in fancy 
jars, bottles or cans bearing colorful 








labels and lithographed caps. It 
can’t sparkle on a shelf and say, 
“Here I am. Don’t I look good?” 
Good packaging of insurance is im- 
possible. Your product is the most 
intangible thing in the world—as 





long as it is not needed. Its only 
evidence of existence—the policy— 
lies hidden in a strong box, out of 
sight, unrationed, forgotten. But 
when fire strikes, that’s a different 
story. Then the intrinsic value of 
your product comes to light; amid 
the surrounding blackness, ashes and 
broken walls of a home or prosper- 
ous plant the insurance contract says, 
“Here I am. Don’t I look good ?”— 
Fireman's Fund Record. 
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Alert Agents will Help Joe Develop New Fields 
Joe and his home town Insurance first move. You can bet that Joe will 
Agent will have something very im- cooperate. 
wai portant in common: Their future The General of America Companies 
—e is pai ; are urging all of their Agents to take 
rtul | Joe will need a job —a job with a me ra ‘ 
It | : positive action in developing post-war 
ae real future. Mr. Agent will need man- ; ae a 
d?” / power to develop and service increas- yams te tine corey ee Bee 
= | ing needs for liability and other ad- opportunities, and to bring into their 
10S ; . . 
vancing forms of insurance. businesses the men who will be our 


a 


It’s up to Mr. Agent to make the 


GENERAL INSURANCE COMPANY OF AMERICA 
GENERAL CASUALTY COMPANY OF AMERICA 


FIRST NATIONAL INSURANCE CO. OF AMERICA 


H. K. DENT, President ... Home Office: SEATTLE 


leaders in the years ahead. 





BRANCH AND SERVICE OFFICES IN PRINCIPAL CITIES THROUGHOUT THE UNITED STATES e CANADIAN DEPARTMENT, VANCOUVER, B. C. 





FINANCIAL STATEMENT FIGURES 


Untess otherwise stated policyholders’ surplus reflects actual market values of securities. 
justment expenses incurred to earned premiums; expenses incurred to written premiums. 


Stock Casualty Companies 


* Last 090 omitted. 


+ Losses and ad. 





















































































































































FINANCIAL OPERATING—Before Federal Taxes 
* Policy Com- as Wi “4 *Other . 
. ° ° ° bined J Stat. [Change] Net | Invest- “ed Dirt. 
a ietactiaclatae aa Total sn 7 = Net Net t t Loss | Under. Prem. nveste ment Federal lends 
Admitted Special Loss | Unearned J Prems. Prems. | Loss | Exp. | & Exp, [ writing | Reserve] ment |Gains or] Taxes De- 
Assets | Rocerves|Reserves| Prems Written | Earned J Ratio |Ratio| Ratfo | Results Equity [income] Losses J Incurred] clareg 
Accident & Casualty ..... 6-30-44 5.258 b2.400 1.268 1.346 1.437 59.2 48.6 107.8 187 45 56 38 
mow York, N.. ¥. «... .12-31-44 5.508 b2,500 1,427 1,339 2.758 63.8 48.5 112.1 105 48 115 64 1236 
6-30-45 5.860 b2.467 1,411 1,708 1,976 1,608 54.9 43.4 98.3 128 92 5S o2 
Atlantic Casualty ...... . 6-30-44 328 b169 99 53 ny) 51 62.2 24.4 86.6 a } 2 
Newark, N. J. ..... .12-31-44 338 b169 115 53 1% 103 71.8 42.6 114.4 16 6 5 
6-30-45 354 b185 106 aT 62 52 34.1 23.6 57.7 10 1 5 1 
Bankers Ind. ............. 6-80-44 9,888 3.406 3.516 2.582 2.706 2.511 51.1 107 79 322 $7 
PeOWOTE, Bhs De ccccecscs 12-31-44 10,275 3.600 3.728 2.629 st) 5,117 53.0 270 S88 382 218 1% 
6-30-45 11,216 4.212 3,892 2.906 3,095 2,818 57.9 69 97 481 133 
Boston Casualty ...... 6-30-44 224 b185 19 9 82 82 53.4 46.3 99.7 2 1 5 9 
Boston, Mass. ........ .12-31-44 228 b186 27 8 163 164 51.2 45.1 96.3 6 4 , 4 
6-30-45 223 b189 22 8 82 82 57.2 47.9 105.1 4 2 1 9 
Buckeye Union ........... 6-30-44 1.502 1,451 1.645 1.673 1.539 49.9 31.9 81.8 243 57 51 19 128 oy 
Columbus, Ohio .12-31-44 1,780 1.591 1,728 3.412 3.302 50.8 38.1 889 3°28 a0 115 112 68 rs 
6-30-45 1,941 1,541 1,886 1,915 1,652 53.0 37.1 90.1 77 63 61 57 20 
Capitol Indemnity ....... 6-30-44 484 278 53 123 133 118 50.5 54.7 105.2 15 5 4 
Indianapolis, Ind 12-31-44 518 246 112 136 281 253 69.7 50.6 120.3 66 10 Ss , 
6-30-45 585 269 115 163 177 150 50.3 50.6 100.9 -17 9 5 4 
Camtral Burety .cccecccccs 6-30-44 11,708 4.423 4,469 2.397 2.750 56.7 35.7 92.4 125 85 116 -15 68 3 
Kansas City, Mo ..12-31-44 12.068 4.577 4.485 2.561 5.487 55.2 35.9 91.1 351 62 174 $3 18% 12 
6-30-45 12,065 4.781 4,249 2.615 2.740 51.7 39.1 90.8 229 ST 87 -]2 72 7 
COMMDIA CAB. cccicccccss 6-30-44 11.338 5.159 2.980 2.431 2.525 2.144 248 36.2 61.0 674 152 130 201 200 250) 
New York, N. Y. .12-31-44 11.694 4,552 3,240 2.450 4.479 4.078 37.2 42.5 79.7 677 160 273 262 1.016 On) 
6-30-45 12,115 4,901 3,077 2,632 2,353 2.172 30.7 43.5 74.2 467 73 146 189 300 »5() 
Commercial Standard . 6-30-44 4.962 1,116 1,592 2.25 34.4 96.9 16 44 4 13 
Fort Worth, Texas 12-31-44 5.084 1,132 1,708 4,432 33.4 95.8 8s 79 105 2 54 
6-30-45 5,334 1,127 2,015 2.604 3.7 93.9 40 92 61 20 33 
Continental Casualty . 6-30-44 19.545 12.818 19.220 37.3 86.8 1.767 576 540 1.084 S70 2M 
RO, BER. scsaiciseese 12-31-44 20.721 12.735 3 28.9 93.0 2.006 516 1,203 1.427 S50 9) 
6-30-45 23,184 14,789 58.8 86.6 1.663 810 519 1,789 700 400) 
Employers Reins. -». 6-30-44 25.395 10,967 4,788 5,730 5.263 42.0 45.4 87.4 36S 187 246 470 199 240 
Kansas City, Mo. . 12-31-44 25.975 11,383 4,757 10.932 10.496 46.1 46.5 92.6 592 7 513 497 941 4) 
6-30-45 27,072 12.558 4.809 5,259 5.206 38.0 45.0 83.0 849 21 261 ~=591 399 240 
Eureka Casualty .. .. 6-30-44 3.809 976 2,205 492 1.033 956 31.7 93.6 "6 15 25 6 21 
Philadelphia, Pa. .12-31-44 4,160 1,084 2.400 492 2.150 2.074 31.0 94.5 Ss 13 68 70 1 
6-30-45 4.405 1,171 2.511 552 1,062 1,001 32.0 96.5 7 14 34 67 92 10 
Federal Life & Cas. ...... 6-30-44 2,016 b983 180 819 843 826 55.5 89.5 Sh 7 80 3 50 Ps, 
Detroit, Mich. ve eeees+12-31-44 2.616 b1,084 176 323 1.665 1.645 55.0 80.5 162 9 16 11 10 “% 
6-30-45 2,790 b1,207 194 324 843 842 56.7 94.2 $7 1 25 48 5 18 
Fidelity & Casualty ..... 6-30-44 74,529 28.320 26.915 15.668 17.849 16.422 47.8 36.7 84.3 2.952 657 1.322 675 
New York, N. Y. .......12-81-44 75.465 29.021 28.587 15.751 32.397 30,888 55.5 36.9 92.4 1715 357 «1.8 1,628 1.3 
6-30-45 82.070 33,146 28.629 16.726 18,199 17,369 49.7 36.8 S65 2.084 515 1, 965 675 
Fidelity & Deposit........ 6-30-44 7.062 6,847 5.833 5.782 24.8 52.9 77.7 26 662 240 
Baltimore, Md. .........12-31-44 4,741 6.942 10.960 10,814 17.9 54.1 72.0 73 1.286 720 
6-30-45 4,796 7,647 6,439 5,734 21.2 53.2 74.4 352 733 40) 
Glens Falls Ind. ......... 6-30-44 18,345 7,088 4,418 4.893 4.578 51.6 41.9 93.5 141 118 210 152 609 
Glens Falls, N. Y. . 12-31-44 18,960 5.721 4.468 9,405 9,040 45.9 42.4 883 927 102 425, 133 99 100 
6-30-45 20,072 6,267 4,939 5,344 4,874 48.4 3 9.7 1 213 109 152 
tHartford St. Boiler ..... 6-30-44 25.618 11,218 1,280 13,791 3,881 3,105 42.6 367 607 ; 240 
BeePererG, COMR. ...iccss 12-31-44 > 10,851 1,154 13,962 7.302 6.356 41.4 783 1,040 1 480 
6-30-45 12,092 1,316 12,341 1,899 3,520 30.7 373 781 240 
Hawkeye Casualty .. 6-30-44 b611 522 708 783 773 38.2 18 4 23 13 
Des Moines, Ia. ........ 12-31-44 b606 601 743 1,581 1,536 54.2 38 13 4 29 
6-30-45 b653 570 778 871 8386 39.3 19 6 40 16 
Ce rer re 6-30-44 8.182 2.610 2,307 50.3 106 $41 188 
New York, N. Y.........12-81-44 3,804 5.085 4,713 56.7 130 514 251 245 
6-30-45 3.734 2.946 2.625 45.6 112 496 70 
Indemnity Ins. ........... 6-30-44 51,604 18,515 18.795 11,536 11.854 9,875 51.2 34.0 85.2 810 750 703 1,854 360 : 
Philadelphia, Pa. ....... 12-31-44 53,369 21,264 20.102 10,711 21.254 20,100 50.3 37.3 87.6 2.131 397 1.536 2.455 870 750 
6-30-45 59,722 24,782 20,962 12,471 12,214 10,455 52.7 34.9 87.6 517 670 826 2.724 261 
a Serres 6-30-44 1,377 763 483 426 9 99.1 16 18 5 : 
Tulsa, Okla. .12-31-44 1.480 778 893 859 1 1.1 4 10 25 g 6 
6-30-45 1,505 801 456 447 1 102.0 Ss 3 3 9 
Inter-Ocean Cas. ......... 6-30-44 81.580 b&840 1.124 1.110 40.3 46.5 S6S 139 6 4 55 26 on 
Cincinnati, Ohio 12-31-44 1.677 bS61 2.200 2182 40.1 47.6 &7.7 259 7 se 103 185 49 
6-30-45 1,789 b1,030 1,238 1.232 42.0 48.8 90.8 110 2 39 80 26 24 
a. Includes dividends to poli¢yholders d. Received from Home Office. 


b. Bonds amortized; stocks authorized values. 
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FROM YOU? 





““Tt’s customer goodwill’? say most of the 

Producers we’ve asked. “‘Sure, we have 

to know the insurance business from A to 

Z, but technical insurance knowledge with- 

out customer confidence is as useless as a 
light bulb without electricity.” 


That’s how we look at it, too. And since 
our future is closely tied to that of our 
Producers, the services and policies of 
American-Associated are constantly being 
improved and expanded to help you build 


up the goodwill and confidence of your 
customers. 

A good example is the “Advertising 
Guide”’ just released to our Agents and 
Brokers. It tells you what to do before you 
advertise and how to get the most from 
your advertising dollar. It’s full of ideas 
for building customer confidence. 

If you haven’t received your copy, just 
ask for it at your American-Associated 
Branch Office. 





ICAN AUTOMOBILE 


MERICAN 


ASSOCIATED INDEMNITY 
CORPORATION 


ASSOCIATED FIRE & MARINE 
INSURANCE COMPANY 
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" INSURANCE COMPANIES ©“ J 
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FINANCIAL OPERATING—RBefore Federal Taxes ie 
Com- . a nd *Other e 
3 . any hd ° bined Stat. | Change] Net Invest- ° Divi. 
Name of Company Date . . Net t + Loss [Under- | Prem. [invest-|_ ment || Federal dends 
Los Unearned Prems Loss | Exp. | & Exp. J writing | Reserve] ment |Gains or] Taxes De. 
Reser ’rems en | Earned Ratio |]Ratlo| Ratio J Results| Equity [income sses P Incurred] clared 
Kansas B 6-30-44 HOS tH 4.5 52 #2 18 32.8 34.6 24 + 12 o- 16 
Topeka IX 12-31-4 67S 626 3 Sv) SO 19.2 38.6 57.8 ot . 2+ 5 24 32 
6-50-45 Tee 638 1 ot 62 41 16 12.7 44.3 14 9 17 2 18 
London & Lat shire 6-30-44 8.345 2.768 2.678 89.0 63 116 79 101 38 
Hartford, Conn 12-31-44 8.632 2 O67 2.908 92.5 190 59 160 138 79 
6-30-45 9.211 oor 142 99.4 145 131 75 73 -1 
Manufacturers Ca 12.10% $771 6350 82.5 154 107 141 78 p273 
Philadelphia, Pa $326 © 4,331 90.1 191 217 136 379 = p62 
4.854 $106 W747 25 104 92 89 p320 
Mass. Bonding 11.188 10.604 87.8 326) 561 414 711 279 280 
Boston, Mass 12.308 12.044 92.8 968 178 839 911 479 560 
13,241 11,984 S8.5 408 561 426 628 141 280 
National Auto 2,215 99 3.189 84.0 379 144 59 23 191 1259 
Los Angeles, Cal 2,715 8,011 7.100 86.6 599 319 126 38 263 1511 
3,172 $910 4.454 90.5 208 160 73 89 257 
National Cas 1,400 2.789 48.5 39.2 87.7 300 28 61 147 134 50 
Detroit, Mich 1.410 5,792 49.0 40.6 89.6 573 32 137 183 358 125 
1,562 3.219 49.9 35.9 85.8 394 63 71 180 195 50 
National Surety . 970 t.767 $530 19.9 52.9 72.8 j Pe 118 435 1,665 560 500 
New York, N. Y SOG 9.170 9,007 22.3 55.9 78.2 1,960 82 986 1,679 800 —-1,500 
7,115 5,837 4,620 22.2 49.0 71.2 701 609 413 1,763 430 500 
New Amsterdam 7.693 9.145 57.0 36.6 93.6 16 443 769 525 250 
saltimore, Md 7.155 16,428 0.4 SS.7 89.1 1,409 905 1,130 1,249 500 
8,410 9,205 52.7 36.7 89.4 296 431 857 450 250 
North American Aci 1.840 7S4 1,692 2.810 38.2 55.0 93.2 130 36 46 1 99 60 
Chicago, Ill 1.915 S48 1,877 5.805 56.7 53.7 90.4 409 86119 98 -12 225 120 
b1 087 942 2 001 5,210 39.8 50.4 90.2 23 56 47 8 158 60 
Ocean Ace. & Guar. 7.968 1.645 5,264 4.629 33.4 40.2 73.6 816 254 294 405 400 r&804 
New York, N. Y 7.640 5,661 9,257 8,606 46.4 42.0 S84 732 260 603 515 715 1,134 
8,292 5,758 $901 $4,804 38.0 39.9 77.9 1,029 39 33 355 273 r824 
Ohio Casualty . 3,75 80.9 641 73 113 163 345 84 
Hamilton, Ohio 3.8 84.8 969 139 236 159 441 180 
$25. 76.4 837 137 106 94 395 0% 
Selected Risks Ind 921 S11 12 88.9 51 12 21 30 41 18 
Branchville, N. J 1.050 907 $05 90.3 101 13 45 54 74 36 
1,120 946 dG 91.2 33 20 21 46 22 21 
Standard Accident 11,864 15.603 8.400 86.0 1,014 294 15 650 
Detroit, Mich 14,53: 9 8.076 90.3 1,512 169 10 810 
15 : 9,219 84.3 952 479 257 120 
Texas Indemnity cnl6 $40 $2 323 41.8 4 45.2 179 1 20 10 
Galveston, Texas con {72 48 629 5.2 5.9 61.1 244 1 41 21 9 15 
227 157 41 261 50.4 7 S41 125 2 18 9 
United Pacific . 2 5,114 1.930 45 32.1 4.4 107 70 63 53 74 42 
Tacoma, Wash 2 4.522 2.001 5.587 9.2 92.6 323 99 111 102 281 84 
2.3: 3.809 2,184 2,448 49.1 93.4 48 73 94 17 42 
U. S. Casualty - ‘ 17.040 5.649 7.005 971 51.9 366 S885 311 126 172 245 200 e3 
New York, N. Y 1: 17.416 6.051 7529 8.064 56.7 38.1 94.8 372 73 339 290 149 e68 
1S.846 6.912 7,550 $183 52.6 34.6 87.2 311 214 178 288 150 e34 
U. S. Fid. & Guar 6-30-44 94.909 31.311 23.947 1.693 45.1 40.1 85.2 2,268 73 969 1.753 1,500 750 
Baltimore, Md 12-51-44 HO.N80 52.607 15.0: $4,119 44.6 38.8 83.4 7.023 751,919 2.061 5.485 1,500 
6-50-45 102.649 34.061 os »? 498 50 14.9 95.0 664 754 1,098 2.385 1,800 750 
U. S. Guarantee 23,495 13.416 349 2,640 31.0 36.4 67.4 692 110 231 701 359 160 
New York, N. Y g WB 15.200 © 3.586 5.131 31.8 39.4 71.2 1,459 67 485 781 812 470 
24.565 13,994 1346 2,679 26.3 38.9 65.2 775 47 210 690 597 160 
a. Includes dividends to policyholders p. To policyholders. 
b. Bonds amortized; stocks authorized values r. Remitted to Home Office. 
ce. Convention market values, t. Book values, 


e. On preferred stock. 
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This Oriental “SEAL OF LIFE” was tamous long before Confuclus. 
Eight trigrams and sixty-four hexagrams signify sky, marsh, fire, 
thunder, wind, water, mountains, with an all-enveloping “Harmony”. 
The Northern Assurance Symbol means SOUND PROTECTION 
against these elements in their uglier moods. 


ly : 





4 pat 8 pi sets 
BEST'S FIRE AND CASUALTY NEWS 














e68 


a 


ee renee 





No headlines blazon your victories . . . no medals 
gleam upon your chests . . . yet you fire insurance 
men have earned a salute from all America! 
Thanks to your all-out fire prevention work, 
vital war production has been spared the terrible 
toll of fire. Thanks to your untiring efforts, 
Americans in every walk of life have been aroused 
to meet the menace of fire. And thanks to the 
protection you have provided, workers on the 
home front and fighting men overseas can drive 


ahead, with untroubled minds, to Victory! 


Yes, you fire insurance men have done fine work. 
But an even greater task lies ahead. For with 
each day, the fire hazard mounts. In the haste 
and confusion of war many normal precautions 
are being relaxed or overlooked, while safety 
factors are being extended dangerously. 

To meet this challenge, fire prevention work must 


be pushed to the limit. War production must be 


safeguarded from the crippling losses of fire. 


— 








Tune in Earl Godwin, ‘veteran Washington newspaperman 
and commentator, every Thursday night on the Blue Network. | 
See your local newspaper for time and station. 








ongratulations are tn Order. 


Protection must be provided for the new con- 
struction to be undertaken as wartime controls 
are eased. America must be aroused to meet the 
dangers of wartime obsolescence . . . must be 
the fact that 


markets must be cultivated more actively than 


awakened to today’s broader 


ever. 

Great, indeed, is the task before us. Yet it will 
grow in magnitude until Victory and beyond. 
Only by determined and unremitting effort can 
we meet the great responsibilities and even 


greater opportunities which face us today. 





President 


Published 


AFFILIATED WITH 


HOME OFFICES: BALTIMORE 3, MD. 
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' F.&G. FIRE 


FIDELITY & GUARANTY FIRE CORPORATION 


Member: National Board of Fire Underwriters 


UNITED STATES FIDELITY & GUARANTY COMPANY 


SELL WATER DAMAGE 


EVER before has there Leen a 

greater Opportunity tor agents 

io sell \yater Damage Insur- 
ance. Not only has the need tor 
such protection increased but more 
and more prospects appreciate its 
value. 

Let's briefly review the record as 
to the need. 

Last summer, severe rainstorms 
were experienced in various sections 
of the country. Then, in September, 
ihe Atlantic Seaboard was visited by 
a hurricane. Finally, the past winter 
has been one of record low temper- 
atures and unusually severe snow 
and ice storms. As a result, roofs, 
skylights and their flashings have 
taken a terrific beating. In some 
cases, they have failed to stand the 
test and buildings and contents have 
been damaged as a result. In other 
cases, they have apparently with- 
stood the various attacks but are now 
in such a weakened condition, they 
afford a false sense of security. In 
the very next heavy rain storm, a 
serious leak may develop. 


Inside Hazards 


But damage resulting from leaky 
roofs and skylights is only one type 
of loss covered by a Water Damage 
policy. In addition, the “‘inside”’ haz- 
ards such as the plumbing, heating, 
air conditioning and refrigerating 
systems also afford many possibil- 
ities for loss. Because of the labor 


by GEORGE S. MILTIMORE 


Miscellaneous Casualty Department, 
Aetna Casualty and Surety Company 
Superintendent, 


and material situation resulting from 
the war, it has been impossible to 
maintain such systems properly with 
result that many losses from these 
sources already have occurred and 
others may be expected with ever 
increasing frequency. 

In view of the foregoing facts, 
certainly no one can question that 
property owners today have greater 
need for Water Damage Insurance 
than ever before. 


Agents’ Problem 


As an agent, your problem is to 
reach them and after reaching them, 
to sell them. 

First, let’s consider where to reach 
these prospects. They are to be 
found among the better retail stores, 
the wholesalers, the manufacturers, 
banks, offices, hotels and apartments. 
Risks in this group who already are 
on your books for other lines should 
be particularly good prospects. But 
whether on your books, or not, you 
will find that it pays to see them. 
To many, the subject of Water 
Damage Insurance will be “some- 
thing new” and may well be the 
means of adding one or more new 
clients to your books. 





So tar, we have been discussing 
only direct Water Damage Insur- 
ance—the kind which pays a policy. 
holder for loss or damage to his own 
property. But in many cases, the 
owner of the damaged property isa 
tenant in a building and believes that 
the cause of loss was the building 
owner's responsibility—or perhaps 
the responsibility of another tenant, 
In such cases, claim for damages 
invariably is filed against the build- 
ing owner or other tenant, or both, 

Therefore, in addition to direct 
Water Damage Insurance, policy- 
holders also should have Water 
Damage Insurance against Liability 
Imposed By Law—a form of pro- 
tection which has been growing by 
leaps and bounds in recent years. 


Real Opportunity 


Yes, Water Damage Insurance 
offers a real reward to all agents 
every month of the year. 

Do you realize that the volume of 
Water Damage Insurance written by 
the Etna Casualty and Surety Com- 
pany has increased 100% in the 
past four years? This means that 
an ever increasing number of /£tna 
Agents are now selling this impor- 
tant form of protection. If you are 
not included among the agents, now 
is the time to get on the band wagon 
Do it today and “let George do it” 


tomorrow. 
The ZEtn -1ser 








Territorial Bonds “ 


C. J. DEVINE & CO. 


vy Chicago - Boston - Philadelphia - Pittsburgh 


—SPECIALISTS IN— 


United States Government Securities 


Federal Land Bank and Other Agency Issues 


48 Wall Street, New York 5, N. Y. 
Direct Wires to all Offices 


Municipal Bonds 


Cleveland - Cincinnati - St. Lovis - San Francisco y¥ 


w 








BEST'S FIRE AND CASUALTY NEWS 


















































“USsing 
Insur- 
pe slicy- 
1S OWn 
S, the 
ty isa 
es that 
ulding 
erhaps 
enant, 
mages 
build- 
both, 
direct 
( ilicy- 
Vater 
bility 

pro- 
ig by 


>. 


rance 
yents 


1e of 
n by 
om- 
the 
that 
‘tna 
por- 
are 
now 
son 
av” 





























vS 





Biclencing industry’s check book—without war contracts 
—is the sweeping readjustment miracle expected of our 
financial institutions. With the prospect of five to eight 
million unemployed during the reconversion period, all 
America is looking to the banking industry for speedy 
assistance in solving changeover problems. 

In providing blanket bonds and other types of insur- 
ance protection to the leaders of this great prosperity 
building industry, we are “Serving the Leaders”. 


UNITED STATES 
GUARANTEE COMPANY 


NEW YORK CITY 


SURETY CASUALTY 


FIDELITY 


Aviation Insurance through Associated Aviation Underwriters 





FIDELITY 


Se H& 
FORGERY 


in| 


ELEVATOR AND 
GENERAL LIABILITY 





RESIDENCE AND 
MERCANTILE BURGLARY 








; 


tt ge tr 
, ¢ 


RFR . 


~ 
= 
_ 


ay , The 








SURETY 


Ny 
ox \: 
-\\ 66 
2 
2 ay 2 
. 


AUTOMOBILE LIABILITY 





HOLD-UP 


—,! 
Al 7 eit 


nee ' 


PLATE GLASS 





BLANKET BONDS FOR 
FINANCIAL INSTITUTIONS 








- 


F denote analincatinadiontheineenth dicaisiedid on c<extetakamcaetas 


ene 


BOOK OF CONFLAGRATIONS 


UL W. KEARNEY, widely 
famed as & writer on fires, fire 
protection and fire prevention, i» the 
author of a wew and beautifully 
ed book, privately published 
the Ward LaFrance Truck Divi 
sion of Great American Industries, 
with an introduction by T. Alfred 
Fleming, Director of Conservation, 
National Board of Fire Under- 
writers. Titled “The Ward La- 
France Book of Conflagrations,” 
this new book is illustrated with full- 
color plates of seven recent con- 
flagrations. Particularly appropriate 
during a period when so many fire- 
resistant buildings are burning, it 
tells the stories, from the fire chief's 
standpoint, of dozens of the most 
destructive fires of our times. In ad- 
dition, it has an appendix of useful 
information for fire fighters to aid 
in deciding what types of fire-fight- 
ing equipment are needed for vari- 
ous conditions. 
Perhaps the most telling point 
made by this book is an explanation 
of why thousands of dollars worth 


of fire-fighting equipment are, and 
must be, called out to fight fires 
most of which cause under S100 in 
damage Example after example ts 
cited to show that the difference 
between a minor fire and a con 
flagration doing millions of dollars 
in damage lies in gaming control of 
a fire in its first five minutes. While 
65% of all fires do less than $100 
damage, 1% of the fires account for 
65% of the national fire loss. 

The book defines what a fire chief 
knows, and fears, as a “quick 
burner.” It tells why “fire breaks” 
are so vital in modern construction, 
and cites instance after instance of 
conflagrations that never would have 
happened had it not been for vertical 
and horizontal openings which were 
invitations to the spreading of air 
heated to temperatures of from 
1,000 to 3,000 degrees Fahrenheit— 
hot enough to make solid concrete 
drip like ice cream in a hot summer 
sun. 

“Since San Francisco’s 1906 ex- 
perience we have seen conflagrations 


that leveled over ten | 
ings among them si 
ing smaller areas 
around $40,000,000 
twenty-six others « rted « 
ranging trom a mer © hendy 
battling cemalished five 
dred and over of 4 
fires was as small wi | started 
are most of the he ilhon ¢ 
breaks we have annoally ® 
country.” The Wa lak 
Rook of Conflagrat tells by 
these destructive fires (|: vcloped» 
in many cases how the: might he 
been prevented 
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Published primarily 
Fire Chiefs, to whon 
sent, and priced at $ 
book is offered free to | 
active in fire prevention and prote 
tion work in their communi 
They may be secured by writing 
Mr. A. Ward LaFrance, g 
manager, Ward Lal rance T 
Division, Great American Indu 
tries, Inc., Elmira, New York, 
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The Best Insurance in the World 
U.S. WAR BONDS 








American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 
New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynolds, Inc. 


92 William Street, New York 


Losses paid exceed Three Hundred Million Dollars 
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arter! FAR cry trom the obd-time 
m « stands used for testing an 
a crait engines and propellers 


Prniiee the new $550,000 Twin Test 
is he tds reces tly constructed byw the 


ed. a Prapelle 1 Division of Curtiss 
ht ha Waght Corporation, This, the larg 
at private!) owned laboratory of its 


ype in the world, has many “firsts 
Nerica Hl io its credit 
is | 
py, A Series of Firsts 
ce 
prom For the first time two venturi 
United ype or “straight-through” cham- 
ting ‘hers are provided for testing pro- 
peillers up to 30 ft. in diameter 
Tro swung by in-line or air-cooled en- 
Indu gines of 5,000 hp, or more—a por- 
k tent of the future in aircraft, since 
the largest props so far designed 
are 1814 ft., swung by 2,200 hp. 
engines. Whereas the old cells that 
were pressed into use for the testing 
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IRSTS IN PROTECTION 


Curtiss-Wright Test Cells Guarded 
by Carbon Dioxide Fire Protection 


of propellers were L-type or L-type 
origmaliy built for engin 
model tests, the new outezed twin 
chambers furnish airflow that simu 
lates the straight airstream to which 
propellers are subjected in actual 
fligit. Each of the twin cells is 38 
ft. wide at the front and rear, con 
stricting to a J1-ft. circular venturi 
in the center 

\nother unique feature is the 
fact that engines and propellers of 
a wide variety of sizes can be 
mounted on the huge steel tubes in 
the gasoline engine cells by means 
of adjustable rings which keep the 
propeller in the same position in the 
venturi regardless of engine length. 
Precise control of engine operation 
is afforded for the first time by a 
combination of cooling systems, with 
uniform uninterrupted airflow pro- 
jected by blowers through the pro- 
peller disc on which engines are 


nt plane 


Test cells protected against fire. Shielded nozzles at right can release a dense cloud of 
carbon dioxide to snuff out fire during tests of aircraft engines. 


mounted lwo blowers totalling 
1,100 hp. can be used simultaneously 
for the cooling of air-cooled on 
gines. ne of these blowers can be 
commected with ether cell, can be 
used as @ suction or a pressure 
blower by operating suitable damp- 
ers. Suction or pressure air-cooling 
can thus be obtained on either pusher 
or tractor type propeller installa- 
tions. 


An important feature is the sound- 
proof control room located centrally 
between the twin cells, providing 
remote control for all equipment in 
both cells. For the convenience of 
operators, all essential gages and 
controls for the stress-testing of 
engine-propeller units are grouped 
together around the observation 
windows, one of which faces each 
cell. 


Protecting Valuable Proving Ground 


Another, and in many respects the 
most important, “first” is the fire- 
extinguishment system which pro- 
tects this valuable proving ground. 
Just as the test cells with their mod- 
ern facilities are vast improvements 
over the past, the high-pressure 
carbon dioxide fire-fighting system 
represents the ultimate in modern 
design and efficiency for guarding a 
special hazard. The use of such a 
system to guard this particular oper- 
ation places renewed emphasis on 
the speedy method of delivering fire- 
smothering carbon dioxide gas 
which characterizes the many in- 
stallations designed to cope with a 
wide variety of special hazards. 


Combatting Flammable Liquid 
Hazards 


Flammable liquid hazards exist 
in the testing of engine-propeller 
combinations. Large quantities of 
high-octane gas and oil are used 

(Continued on the next page) 
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Firsts in Protection—Continued 


daily to measure the performance of 
engines and propellers. Although 
mishaps are not likely to occur, a 
leaky valve, a broken fuel line, the 
backfiring of an engine or a short in 
the electrical wiring could cause a 
disastrous fire. To circumvent any 
fire damage, caution dictates that 
maximum protection should be pro- 
vided to safeguard a valuable labora- 
tory such as this one and the con- 
tribution it makes to the advance- 
ment of the aeronautical sciences. 
Speedy extinguishment is the prime 
requisite for complete preparedness. 
This is accomplished by delivering 
instantly at the outbreak of fire 
sufficient quantities of carbon diox- 
ide gas at such a rapid rate that the 
oxygen content of the air is reduced 
in a matter of seconds to a point 
below which fire cannot exist. This 
unexcelled protection is ensured by 
the specially designed built-in high 
pressure carbon dioxide system. 


Gas Ammunition 


A battery of 28 steel cylinders 
each containing 50 Ibs. of liquefied 
carbon dioxide under pressure of 
850 Ibs. p.s.i. at 70°F. serves as the 
ammunition for this unique system. 


Carbon dioxide cylinders protect the oil and gas room and contro! room. 


Upon release, the gas instantly ex- 
pands to about 450 times its stored 
volume flowing through shielded and 
vent nozzles which are strategically 
placed near each hazard to prevent 
turbulence and to permit control of 
the fire-extinguishing gas. 

The 28 cylinders, which are lo- 
cated in a supply room midway be- 
tween the two cells and slightly to 
the rear of the control room, are 
manifolded in four frames. Ten 
cylinders deliver gas to either Cell 
A or Cell B, with ten as a reserve 
supply which can be diverted to either 
cell. For the oil and gas room and 
for the control panels, one bank of 
four cylinders forms the primary 
discharge, with the other bank of 
four serving as a reserve for either 
of these hazardous areas. Each bank 
is operated by automatically con- 
trolled routing valves: 114-in. valves 
for each of the twin test cells; 4-in. 
valves for each of the two control 
panels, and 34-in. for the oil and gas 
room. A quick-acting lever valve is 
located in the cross-over line be- 
tween the cylinder frames, to shift 
control to the reserve supply of cyl- 
inders after the main bank has been 
discharged. Springloaded check 
valves control each of the four lines 
leading from the four banks of 
cylinders. 


Entire 


system is automatically and manually controlled with break-glass pull boxes for each 
bank of cylinders. 
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Four pairs of remote-com 


break-glass pull boxes are located; ‘ 


the control room, one box in ed 
pair operating the main supply ¢ 
gas and the other operating the x 
serve supply. The entire system 
both automatically and manyj 
controlled. Two pull boxes whic 
control the main and reserve dig 
charges into the test chambers ; 
located beneath each of the two coq 
trol panels within easy reach of 
operators, and two pairs for the ey 
tinguishment of flames in the oil; 
gas room or the master contr 
panels are attached to the wall als 
within easy reach. 


Fire Killed Three Ways 


If fire should occur in either t 
chamber, there are three separa 
means of extinguishment. The cop 
tents of ten cylinders are sent rush 
ing through six shielded nozzles | 
cated within the test chamber wher 
a double hazard is presented by 
maze of fuel lines teeding the « 
gines and electrical wiring connect 
ing the cell with the control pane 
This blanket of carbon dioxid 
quickly decreases the oxygen conter 
of the air from the normal 21 per 
cent to as low as 15 or 14 percent. Ij 
addition, the carbon dioxide flood 
the carburetor through vent nozzle 
so directed that the fuel flow stop 
immediately. Another vent nozdl 
conducts the fire-killing gas direct 
to the air duct, automatically shut 
off the blower system. If permite 
to run, the suction or pressure blow 
ers would otherwise fan the flame 
and spread the fire. 


Hazards of Fumes 


The hazard inherent in the gas am 
oil distributing and storage rooms 
of quite a different nature than 11 
the test chambers. Here the hazatj 
is the ignition of fumes. Pips 
leading from the storage tanks car 
the highly inflammable high-octani 
gasoline and oil through mains to ti 
oil and gas distribution room atl 
thence to the test cells. In this roo 
the consumption of oil and gas 
measured by scales and the temper 
ature of oil is controlled. Adjoining 
the control room, the gas and a 
room is separated only by three fir 
glass doors which must be opentl 
to admit workers. Flames omg 
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e-conrdyating at this point would endanger 
cated imine control room also. In order that 
in ethe room may be entirely isolated 
ipply from other parts of the building in 
+ the rll case fire breaks out inside, a rise-of- 
ystem temperature actuator is installed in 
nanualiim the ceiling. At the outbreak of any 
$ whidll fre this actuator sends an impulse 
rve dig which automatically operates the ex- 
ders aq tinguishing system and pressure 
WO col trips to close the glass doors as well 
1 of tilda the louvres located near the floor 
the ed below the glass doors. Immediately 
: Oil anf the contents of four 50-lb. cylinders 
contra are released in the room through six 
rall als shielded nozzles ranged round the 

wall. In a matter of seconds the 

blanket of carbon dioxide snuffs out 
s the flame. A pressure-operated 

switch is also located in the oil and 
her te g28 room, which, at the outbreak of 
fre, automatically shuts down either 
he con lower unit that is in operation. 


A Matter of Seconds 


‘whergg All equipment for the test cells is 
d by @ operated by remote control from the 
he eg two master control panels facing 
onnect™ Cells A and B. In addition, the con- 

i trol room contains gages located on 
lioxid§ both sides and above the windows 
‘onten™ facing the cells. Here are recorded 
11 perf the observations on propeller and 
ont. Iqm engine reaction under all typical and 
flog emergency operating conditions. 
iozze@ Fire occurring behind the control 
’ stop panels might, of course, cripple the 
nozzi@™ operation of the test cell. Heat actu- 
irecti™ ators are strategically placed so that 
shu carbon dioxide will reach immedi- 
mite ately any fire occurring out of sight 
blowg§ behind the panels, automatically re- 
and™ leasing into either affected enclosure 
the contents of four 50-Ib. cylinders. 
The reserve bank of four cylinders 
—manually operated—is available in 
case of an emergency. Three 
shielded nozzles behind each panel 


1S and - ; - 
in deliver the smothering blanket which 
an ig “tnguishes the fire within seconds. 
Pind High Speed Control 

car No serious fires have occurred at 


eg the laboratory, and none are likely 
0 the "0 Cause serious damage because of 
- and the high speed with which extin- 
room Stishment is accomplished. In fact, 
as i Mterruptions because of fire are not 
aper likely to be of long duration. Re- 
ining P2lrs can be made quickly since car- 
{ olf bon dioxide, being inert, causes no 
fire Trosion or other damage to any 
eel “Dject it touches. The damage to 
rig “Uipment is confined to fire dam- 
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When Gaslight Bowed to Electricity 


Eighty years have passed since Millers 
National Insurance Company was 
founded in 1865. Its charter was 
granted by special act of the Illinois 
legislature in the era of candles and 
gaslight . . . fourteen years before 
Thomas Edison developed the first 
commercially successful incandescent 
lamp and won a great victory in 
man’s age-long battle with darkness. 


In 1879, when Edison introduced his 
new electric light, Millers National 
was well started on the steady, healthy 
growth that continues to this day. 
Sound business judgment applied to 
the operations of this service institu- 
tion put it on a solid basis from its 
very inception, a position from which 
it has never varied. 


With security of the policyholder al- 
ways a basic concern of its manage- 
ment, Millers National has kept pace 
with new ideas, new procedures, new 
developments as they arose through 
eight decades of advancement. As a 
result, Millers National today holds a 
position of eminence among the na- 
tion’s fire insurance companies. 
Founded in 1876, Illinois Fire stands 
side by side in the same position from 
which to go forward with ever greater 
service in the years to come. 





THOMAS EDISON — 1879 


os 
SERVICE 


Known in the in- 
surance business as 
advertising head- 
quarters for alert 
agents, these com- 
panies have sales 
tools that give effec- 
tive aid in selling. 
Well-known is their 
| PRACTICAL PROS- 

PECTING PLAN, 
their tested adver- 
tising material, and 
solicitation ideas. 
This service is keyed 
directly to practical 
agency needs of its 
army of agents on 
the firing line. 
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MILLERS NATIONAL INSURANCE €0. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE 137 W 


SERVICE 


HEADQUARTERS FOR 


JACKSON BLVD... CHICAGO 


ALERT AGENTS 








age only, with no mess from the ex- 
tinguishing agent to clean up. 
With this fire-fighting system en- 
gineered so scientifically that all 
hazards are guarded automatically at 
all times by large quantities of car- 
bon dioxide gas rapidly delivered to 


the affected areas, this vital cog in 
the design of planes for the future 
has the assurance that any fire emer- 
gency will be met with instantaneous 
effectiveness. 


Information concerning design and manufac- 
turer of fire-fighting equipment can be obtained 
upon request to the Editors. 
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liobility Insurance — Unusual Case 
volving Injuries to Employees of 
on Independent Contractor of the 
Insured 


A cement manufacturing com- 
pany carried a liability policy which 
required the insurer “to pay * * * 
any sums for which the insured shall 
become liable as damages imposed 
by law on account of bodily injuries, 
induding death * * * suffered, or 
alleged to have been suffered, by any 
person or persons while at the prem- 
ises, * * * if caused by the opera- 
tion of the work described in State- 
ment 4 (cement manufacturing ).” 
The policy specifically excluded 
bodily injuries caused by work done 
for the insured by an independent 
contractor, or work done in the con- 
struction of new buildings. 

The cement company, prepara- 
tory to the construction of a new 
building, employed a pile driving 
company, admittedly an independ- 
ent contractor, to drive test piling 
for the purpose of ascertaining 
data with respect to sub-surface 
conditions. While engaged in erect- 
ing a pile driving machine on 
the premises of the assured in 
close proximity to a high tension 
dlectric line, two employees of the 
independent contractor were killed, 
and several others were injured, 
when a deadly current of electricity 
jumped from the high tension wires 
to the pile driver. Notice of the 
accident was given by the insured to 
the insurer and the latter made an 
investigation. The insurer then 
denied liability for the accident and 
injuries on the ground that the 
claims arose out of the work of an 
independent contractor and out of 
work being done as part of the con- 
struction of a new building, and 
were, therefore, within the specific 
exclusion of the policy. 
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Suits were subsequently instituted 
against the insured on behalf of the 
killed and injured parties. The de- 
fense of these suits was tendered to 
the insurer but the latter refused to 
defend. The insured thereupon set- 
tled the suits and subsequently insti- 
tuted a suit against the insurer to 
recover the sums paid in settlement, 
which sums were admitted to be 
reasonable, plus the expense in- 
curred in defending the suits and ef- 
fecting the settlements. The United 
States Circuit Court of Appeals for 
the Fifth Circuit awarded judgment 
in favor of the insured against the 
insurer. Gulf Portland Cement Co. 
v. Globe Indemnity Co., (May 
1945) 149 F. (2d) 196. 

The policy unquestionably cov- 
ered the insured for injuries caused 
by the insured in carrying on the 
work of manufacturing cement. The 
entire plant of the insured was oper- 
ated by electricity and the high ten- 
sion wires were for the purpose of 
supplying the necessary current to 
carry on the manufacturing enter- 
prise. The Court regarded the lines 
and the current passing through 
them as being integral and essential 
parts of the cement manufacturing 
process. The electric current was, 
at least, a proximately concurring 
cause of the injuries and the deaths. 
The Court therefore held that the 
insured was protected by the policy, 
as the exclusion in the policy did 
not exclude accidents wherein the 
insured’s negligence concurred with 
excluded acts in causing the acci- 
dent and resulting injuries. 


nd Flory, Cleveland 








Large Pacific Northwest Insurance Company 
requires the services of a man thoroughly 
experienced in Automobile, Fire, Theft, Colli- 
sion and Property Damage claims for position 
of Home Office Claims Examiner. Excellent 
opportunity. Box 74C, Alfred M. Best Co., 
Inc., 75 Fulton Street, New York 7, N. Y. 





















Automobile Liability Insurance—lt Is 
Not Necessary for the Insurer to 
Show Prejudice in Order to Avoid 
Liability Because of Delayed Notice 


The driver of a laundry truck 
parked it at a curb opposite the en- 
trance to a hotel for the purpose 
of delivering a basket of laundry to 
the hotel. The driver removed the 
basket from the truck, and while 
dragging it across the sidewalk to 
the hotel entrance, he bumped into a 
pedestrian and caused the latter to 
fall and to sustain bodily injury. 
The truck was covered by a liability 
policy which included in the cover- 
age injuries resulting from unload- 
ing operations. 

One of the conditions of the policy 
was that, in the event of accident, 
written notice should be given to the 
insurer “as soon as practicable.” 
The accident occurred on December 
16, 1942. No report of the accident 
was made at or near that time. On 
March 25, 1943 an attorney, repre- 
senting the injured pedestrian, wrote 
a letter to the insured asserting a 
claim for damages on behalf of the 
injured party. Still no notice of the 
accident, and of the assertion of a 
claim, was given by the insured to 
the insurer. Six weeks later a suit 
was instituted by the injured claim- 
ant against the insured. The suit 
papers were sent by the insured to 
the insurer and this constituted the 
first notice given to the insurer of 
the accident and of the claim. Upon 
being thus notified of the accident 
and of the suit, the insurer filed an 
action in the Federal District Court 
in which it sought a declaratory 
judgment adjudicating its non-liabil- 
ity under the policy to the insured 
and to the injured claimant. 

Upon the foregoing facts it was 
held by the United States Circuit 


(Continued on the next page) 
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The Judge Says—Continued 


Court of Appeals, Second Circuit, 
Preferred Acc. Ins. Co. v. Castel- 
lano, (April 1945) 148 F. (2d) 761, 
that the insurer was absolved of all 
liability under the policy, including 
the obligation to provide a defense 
for the insured. The Court was of 
the opinion that, while the accident 
may have been regarded as being so 
trivial as to cause the insured to 
believe that no claim would be made, 
which fact might excuse the in- 
sured’s failure to give notice after 
the occurrence of the accident, there 
was positively no excuse for the 
insured’s failure to report the acci- 
dent and claim to the insurer when 
the letter asserting a claim was re- 
ceived from the claimant’s attorney. 
The notice given when suit was filed, 
which was six weeks after the re- 


ceipt of the claim letter, was held 
not to have been given “as soon as 
practicable” and constituted a breach 
of the specific condition of the pol- 
icy and absolved the insurance com- 
pany from all liability. 

It was the contention of the in- 
sured that in order for the insurance 
company to be relieved of liability 
on account of the delayed notice, it 
must show that it suffered harm 
as a result of the delay. In over- 
ruling this contention the Court fol- 
lowed the rule announced in a lead- 
ing New York case, Coleman v. New 
Amsterdam Casualty Co., (1928) 
247 N. Y. 271, 160 N. E. 367, which 
holds that it is not necessary for the 
insurer to prove that it was actually 
prejudiced by the breach of an ex- 
plicit condition of the policy in order 
to be relieved of liability under the 
policy. 





Security —American 


American insurance is providing broad service and 
sound protection to millions of people at a steadily 


reduced cost 


IT PROTECTS 


THE HOME OWNER—against fire, theft and liability. 
THE MOTORIST—against accidents and liability. 
THE WORKER—against loss by injury on the job. 
THE BUSINESS MAN —against hazards of many kinds. 
THE FARMER—against fire, storm, hail, liability. 
YOUR FAMILY—against death, sickness, accident. * 


THIS PICTURE OF AMERICAN CITIZENS 
UNITED BEFORE THE SHRINE OF LIBERTY 
1S REPRODUCED FROM A PUBLICATION 


OF THIS COMPANY ISSUED IN 1854. . 


style! 
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The agent is the direct 
representative of a great 
industry, devoted to pfo- 
tecting people from loss! 











SPECIAL LEGISLATION 
SUB-COMMITTEES 


x A meeting of the All-Industry 
Special Legislation Committee 
held at The Waldorf-Astoria i, 
New York on August 8 and 9, ¢op. 
siderable progress was made in the 
discussion of the meaning of Pyblic 
Law 15 and the impact of the Clay. 
ton Act, the Robinson-Patman Act 
and the Federal Trade Commission 
Act to the business of insurance. 

After a free discussion, the fol. 
lowing subcommittees were gq 
pointed to pursue the study further 
and bring back reports with recom. 
mendations if possible at the next 
meeting of the committee to be held 
in New York on September 19 and 
20, looking toward a completion of 
the studies by October 15, the date 
set for the next meeting with the 
Federal Legislation Committee of 
the National Association of Insur- 
ance Commissioners. 


Subcommittee on the Clayton Act 


National Board of Fire Under- 
writers, Chairman 

American Mutual Alliance 

American Life Convention 

Association of Casualty & Surety 
Executives 

Health & Accident Underwriters 
Conference 

Life Insurance Association of 
America 

Surety Association of America 


Subcommittee on Robinson-Patman 
Act 


John McFall, Chairman 
Robert L. Hogg 
Harry E. Moore 
W. Ray Thomas 
Hovey Freeman 
John R. Cooney 














American Mutual Alliance 


Ohio Farmers 


INSURANCE COMPANY: LEROY, O. 
Chartered 1848 


MEMBER * THE NATIONAL BOARD OF FIRE UNDERWRITERS 






sour 
Conol B 


Subcommittee on Federal Trade 
Commission Act 

PACI 

Dave E. Satterfield, Jr., Chait- § **"™ 

man 

Charles A. Loughin 

W. E. McKell 

Henry Moser 

American Mutual Alliance 
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PA THE INSURANCE AGENT IS A GOOD MAN TO KNOW 
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YOU CAN JOIN THE MARINE OFFICE- without initiation. 


When sea-going travelers cross the Equator for the first time they undergo 
the ordeal of an initiation to become Shellbacks in the realm of Neptunus 
Rex. 


But when you “cross the line” with the Marine Office of America bound for 

marine insurance production your way is eased by the help of marine in- 

surance specialists. Whether it is Ocean Cargo, Air Cargo, Hull, Protection 

HEAD OFFICE AND and Indemnity or any one of more than a hundred kinds of ocean and 
EASTERN DEPARTMENT ° ° : ° ° ° 

116 John Street, New ‘York 7, New York inland marine isurance, you will be provided with the proper forms and 

¥ information to obtain the business. We will prepare the policies for you 


WESTERN DEPARTMENT 
Invwronce Excitunge Bidg., Chicago 4, Il, —the business goes on your books. 


— 
SOUTHERN DEPARTMENT i Marine Office i i 
Cane! Building, New Orleons 12, Lo. Write > te ee tee “ sais - a aan: - — 


. 
PACIFIC DEPARTMEN?PT 
340 Pine Street, Son Francisep 4, Col. 


NORTHWESTERN DEPARTMENT 


sees 7) MARINE OFFICE 


. of AMERICA 


a ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE 
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No! No! Ogden! 


You never cuddle up to a boiler 
that’s running a high temperature! 


The best treatment for any boiler, and incidentally for 
yourself, is to buy Residence Boiler Insurance. 


$15,000 protection 
costs only $12.00 for the average residence 


It pays for loss by Explosion, Cracking, Burning, or 
Bulging of boilers and other vessels; for extra cost to 
expedite repairs; for damage to your pronertv and the 
property of others resulting from boiler a [7] os 
Périodic inspection provided with the pc a 
creases operating efficiency and avoids tra} 
accidents by correcting unsafe conditions. | | PROMOTING F. & C. RESIDENCE BOILER INSURANCE 
Keep your boiler “normal” and your mindp ~ 
for folder “Why Worry About Boiler A] Nationally— 

name of our local representative. Write 1)” The advertisement shown here is appearing 


Lane, New York 8, N. Y. in September issues of national magazines 


THE FIDELITY and CASUALT a folder shown above —a poster on the same 


OF NEW YORK 
A Member Company of 














subject—reprints and 2 col. newspaper mats of the 
advertisement are available for the use of F. & C. 
agents in their local advertising. Write the Adver- 





tising Dept., 80 Maiden Lane, New York 8, N. Y. 


ANCE CO. «© FIDELITY-PHENIX FIRE INSURANCE CO. « 
) AMERICAN EAGIE FIRE INSURANCE CO © FIRST 
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“HEALTH AND ACCIDENT 
~ UNDERWRITERS CON- 
FERENCE 


HE 1945 Annual Meeting of the 
Health and Accident Underwrit- 
es Conference which was post- 
earlier this year will be held 
Tues. Wed., Sept. 25, 26, at the 
Edgewater Beach Hotel, but with 
only officers, Executive Committee 
members, and the chairmen of cer- 
tain selected committees present. 
Necessary routine business will be 
transacted including the election of 


officers. 













Business Trends 


Accident and health premiums for 
the first six months of 1945 showed 
a15% gain over the total premiums 
reported by United States com- 
panies through the first half of last 
year, according to an announcement 
released by Harold R. Gordon, man- 
aging director of the Health and 
Accident Underwriters Conference. 
Based upon the present rate of pro- 
duction as compared with a grand 
total of $518,000,000 in accident and 
health premiums collected in 1944, 
Mr. Gordon estimates that 1945 
should produce over $600,000,000 in 
premiums. 


AIRLINE TRAVEL 
INSURANCE 


SSOCIATED Aviation Under- 

writers, United States Aviation 
Underwriters, Business Men’s As- 
surance Compaiy, Continental Casu- 
alty Company and Indemnity Insur- 
ance Company of North America 
have recently announced improved, 


cheaper and broader airline travel ° 


accident insurance coverage, imme- 
“ag effective or effective August 


FOR SEPTEMBER, 1945 


All aviation accident policies is- 
sued by companies in the Associated 
Aviation Underwriters Group will 
hereafter be extended to cover on 
all American Flag airlines in the 
world, as well as on any airline in 
the Western Hemisphere and on air- 
lines operated between North Amer- 
ica and the United Kingdom of 
Great Britain and Ireland or the 
continent of Europe, with coverage 
provided on the same or a connecting 
airline to any other airport in that 
area. The cost of this coverage will 
be $1.20 for $1,000 principal sum; 
blanket medical reimbursement in- 
surance can be obtained, if desired, 
for $2.00 for the first $500 and 
20¢ for each succeeding $100 unit. 
The basic accident coverage may be 
extended by rider to include travel 
on any airline in the world, and on 
military aircraft operated world- 
wide by ATC, NATS, RAFTC and 
RCAFTC. The additional cost for 
this coverage is $1.80 per $1,000 
principal sum and $2.00 for the 
first $500 of medical reimbursement, 
with a 20¢ charge for each succeed- 
ing unit of $100. Coverage on civil 
aircraft having NC licenses, not 
operated by airlines, will now be 
provided throughout the entire 
Western Hemisphere at the follow- 
ing rates, additional to the basic 
rates: $1.80 per $1,000 principal 
sum; $2.00 for the first $500 of 
medical reimbursement and 20¢ for 
each succeeding unit of $100. 

If complete world-wide coverage 
is desired, as well as coverage on all 
NC aircraft in the Western Hemi- 
sphere, this may be obtained for a 
total premium of $4.80 per $1,000 
principal sum; $6.00 for the first 
$500 of medical reimbursement and 
60¢ for each succeeding unit of $100. 
Weekly indemnity may be obtained 
with any of the above variations of 
accident coverage. 

The highlight of the new program 
announced by the group of com- 


panies for which United States 
Aviation Underwriters, Inc., acts as 
aviation insurance underwriters, is 
that passenger insurance will be 
written up to $100,000 on American 
Flag airlines in any part of the 
world at $1.40 per thousand, the 
same premium rate now in effect for 
domestic airline travel. Other fea- 
tures include group coverage at spe- 
cial rates for employees of organiza- 
tions whose personnel frequently 
travels by air and individual cover- 
age at $1.40 per thousand on ap- 
proved foreign airlines in the West- 
ern Hemisphere. 

Continental Casualty has an- 
nounced an aviation ticket accident 
insurance policy with premiums 
based on the cost of the ticket (25¢ 
per $5,000 on any fare up to $150) 
which covers travel on any airline 
anywhere in the world, including 
British and American military trans- 
port where a fare is charged for 
civilian travel. It is currently sold 
only at Pan American and American 
Export ticket offices and at travel 
agencies routing passengers over 
these lines. 

Business Men’s Assurance Com- 
pany announces two important addi- 
tions to its accident coverage. Ef- 
fective August 1, B.M.A. policy- 
owners who have or apply for acci- 
dent contracts or accident insurance 
in combination with other B.M.A. 
services, will be given added avia- 
tion protection at no additional cost. 
Hereafter, such policyowners are 
protected when they travel anywhere 
in the world in a regular passenger 
airline, or while a passenger in civil 
aircraft operated by a licensed pilot 
when within the mainland of North 
America and on any island within 
50 miles. This supplement is effec- 
tive for any loss resulting from in- 
juries sustained on or after August 
1, 1945 and prior to January 1, 
1947. In addition to much more 


(Continued on the next page) 
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A. .& H. Developments—Continued 


liberal protection for air passengers, 
the ca gaged also announces a new 
plan of accident protection for 
pilots, members of the crew, the 
steward or hostess, pilots of private 
planes and student pilots. Under this 
new service, the business man who 
occasionally pilots a plane may have 
regular accident protection in the 
course of his business and special 
accident protection while he flies his 

ane. The airline pilot and mem- 

rs of his crew, including the 
hostess or steward, may have regular 
protection while not engaged in their 
work and special coverage while on 
duty. Benefits under this new serv- 
ice include cash amounts for death 
resulting from accident and for spe- 
cified injuries. The maximum death 
or dismemberment benefit is $5,000. 
Medical expense allowances up to 


Indemnity Insurance Company 
has announced the inclusion of $25 
blanket medical coverage with each 
$1,000 principal sum on foreign 
travel accident policies without addi- 
tional charge and the broadening of 
the air travel rider for attachment 
to all full cover commercial accident 
policies to remove the “300 miles 
over water” restriction and extend 
the coverage to protect the insured 
while traveling anywhere in the 
world as a passenger on a scheduled 
trip over its established route. This 
new coverage is an experiment and 
is effective only until January 1, 
1947, unless officially continued. 


BEST’S A & H BUYERS’ GUIDE 








U.S. GROWTH of HEALTH and ACCIDENT INSURANCE 
1920-1944 


1920 fH Number of People Covered* 
1934 PO HY Sach fagure=1 million people 
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Premium Income 
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Source. Health 6 Accident Underwriters Conference 
c 
samate 


More than 40,000,000 Americans are estimated to enjoy health and 
accident insurance protection today, as shown by the above chart. 
The chart also shows that the rate of growth in number of persons 
protected by health and accident insurance policies has been much 
more rapid than the rate of growth in premium income. The reason 
is that health and accident and hospitalization protection has been 
made more generally available to working people through the rapid de- 
velopment of group insurance. The number of employers who are 
offering their employees group protection grows larger every day. 
Some employers pay the entire cost, and other plans are based upon 
sharing the cost between employer and employee, so that the latter 
is protected at exceptionally low expense. Even where the full cost 
is borne by employees, the low rate is not burdensome. 

Despite the dynamic growth in the number already covered, fur- 
ther rapid growth may be reasonably expected in the immediate 
future. This makes it evident that the percentage of population pro- 
tected is rapidly approaching a figure which will refute completely 
the argument of advocates of compulsory governmental programs that 
insurance companies are not reaching the people who really need their 
protection. 





Economic Security 
Chicago 3 (Vines 

















COMPLETE — VALUABLE — VITAL 


All the essential data on accident and health 
companies, ratings, policies, hospitalization 
contracts and other vital information on the 
business. All data instantly available, easily 
read, in pocket-size book form—cost only 
$2.50 a copy. That's the new and improved— 


BEST’S A. & H. BUYERS’ GUIDE 


75 FULTON STREET 
NEW YORK 7, N. Y. 








ALFRED M. BEST CO., INC. 


BEST'S FIRE AND CASUALTY NEWS 











PROTECTIVE INDEMNITY COMPANY 


A NAME IDENTIFIED WITH EFFICIENT SERVICE AND PROMPT CLAIM PAYMENTS 
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AUTOMOBILE 
BURGLARY 
LIABILITY 
ACCIDENT 
' PLATE GLASS 
COMPENSATION 
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80 MAIDEN LANE, NEW YORK-EDWIN B. ACKERMAN, PRESIDENT 
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FIDELITY 
CASUALTY 


Ree-tmsurance 





AMERICAN 


RE-INSURANCE (CO. 


99 JOHN STREET, NEW YORK 7, WN. Y. 
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Products Liability 


Under a Products Liability policy, 
ould claims arising out of damage 
» (a) false teeth (b) a glass eye 
t) hair, without injury to the scalp, 
s covered ? 

Unless a special endorsement is 
tached, the ordinary products form 
vers bodily injuries only. It has 
een fairly well established that false 
eth and a glass eye are not a part 
bf the body but are items of per- 
mal property. Hence, claims of 
his character would not be covered. 
The human hair, however, is an 
Integral part of the body and dam- 
ge to it would constitute a bodily 
nury even though the scalp is not 
nvolved. 


Abstractor's Liabililty 


In an Abstractor’s Liability pol- 
y, what would be the assured’s 
ights relative to an error in the 
beparation of an Abstract made 
rior to the inception date of the 
dlicy and while no insurance was in 
fect, if claim is not presented 
gainst the assured until after the 
fective date of the policy? 

The Abstractor’s Liability form 
8a “discovery policy” and covers 
Hrors discovered within the term of 
me policy regardless of when such 
tors are committed. In applying 
or the policy, the assured usually 
farrants that he has no knowledge 
Mf any circumstances which might 
ve rise to a claim. Assuming that 
Mls warranty has not been breached 
d the error is actually discovered, 
or the first time, during the cur- 
ey of the policy, the assured’s 
ability would be fully covered. 


OR SEPTEMBER, 1945 
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Edited by C. W. TIERNEY 
Board of Trade Building, 
Chicago 4, Illinois 


EDITOR'S NOTE 


This section is devoted to brief and spe- 
cific answers to sometimes puzzling problems 
encountered by insurance adjusters and 
claims men relative to loss adjustments and 
coverage. Answers to questions are based 
upon the knowledge, judgment and experi- 
ence of men fully qualified in the particular 
field of inquiry and are based upon recog- 
nized principles of the adjusting profession 
rather than upon “legal angles.” 

In making this material available, ‘The 
Independent Adjuster," official publication 
of the National Association of Independent 
Insurance Adjusters, has indicated that all 
may not agree with the answers and that 
the editor will welcome and give voice to 
those who dissent. Furthermore, our readers 
may send direct to the editor such questions 
as they desire answered. To the end of 
avoiding a theoretical discussion of a broad 
subject which could be more properly cov- 
ered in an extended article, the editor re- 
quests submission of a definite set of facts 
constituting the problem. To encourage the 
free flow of questions, it has been thought 
best not to disclose the names of the in- 
quirers. 


O.P.A. Ceilings 


A Texas Federal judge recently 
ruled that an assured is not limited 
to the O.P.A. ceiling in his recovery 
under a fire and theft or collision 
policy. Assume that an insurer ac- 
cepted this decision as binding and 
paid an assured $3,000.00 for a car 
with a warranted ceiling of $1,- 
600.00 ; if the car is recovered after 
payment, can the insurer legally ac- 
cept $3,000.00 for the salvage, if 
offered, or must the car be sold for 
a maximum of $1,600.00? 

Whatever the rights may be as be- 
tween the insurer and the assured, 
the O.P.A. takes the position that the 


tila 





ceilings apply to all sales. As an 
actual sale ot the salvage would be 
necessary, it must be concluded that 
the insurance company could not 
legally realize more than $1,600.00 
from the transaction. This appears 
to be a potent argument against the 
decision reached by the Texas Court. 
It is difficult to distinguish between 
a sale for salvage purposes and the 
settlement of a total theft loss which 
also involves the execution of a bill 
of sale from the assured to the in- 
surer. 


Claims by Armed Forces 


In handling claims by members of 
the armed forces under third-party 
liability coverage, we have from time 
to time received letters claiming re- 
imbursement for the Government 
for the cost of medical and hospital 
services rendered to the injured 
serviceman and for loss of time dur- 
ing disability. Can the injured per- 
son give a release which will bar the 
Government's demand? 

Apparently not. In the April 1943 
Bulletin of the Judge Advocate Gen- 
eral’s office, the position of the Gov- 
ernment is thus stated: “The Gov- 
ernment is not concerned with any 
settlement between the soldier and 
a third person. . . . Any such set- 
tlement would not affect the Govern- 
ment’s right to proceed against the 
third person for all the hospital costs 
and pay of the soldier injured.” On 
May 18, 1945, the United States 
District Court for the Southern Dis- 
trict of California handed down a 
decision holding that the Govern- 
ment has a cause of action separate 
from and independent of the service- 
man’s demand. 
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The surest way to win a prospect’s 
interest is to promise him more value 
for less money. This you can do quite 
easily when the subject is Property 
Insurance. Today, Property Insurance 
costs considerably less, on the average, 
than ever before—despite the fact 
that coverage is far more inclusive. So 
why not send a brief message to your 
prospect list —highlighting this im- 
portant fact — to this effect: 


Do you know you can buy Prop- 
erty Insurance today for less 
money than ever before . . . and 
that while you save money you'll 
get considerably more coverage? 


Take automobile insurance: You 
used to be covered for fire and 
theft only. But today, and for 
less money, you are also covered 
for windstorm and water damage, 
explosion, malicious mischief, 
glass breakage—even theft of 
tools and equipment! 


On all forms of Property Insur- 
ance today’s average rate is 40% 
less than 25 years ago. Isn’t that 
sufficient reason to obtain the 
extra protection you need, now? 


Hundreds of Agents have found a 
brief, simple message such as this an 
effective way to line up new business, 
Try it on your prospect list. 


FIRE ASSOCIATION GROUP, 401 
Walnut Street, Philadelphia 6, Pa. 
Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. 


ANOTHER INTERESTING AD 
in U. S. NEWS and NATION’S BUSINESS 


for September, emphasizes the pres- 
ent low rate of Property Insurance 


and suggests an immediate check-up. 
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On September 25, 1690, the only issue of 
America’s first newspaper—called ** Public Occur- 
rences’’—was published in Boston, Fearful of its 
effect upon the populace, the authorities put an end 
to the project by promptly suppressing the publica- 


tion. A far more successful venture has been the 
efforts of companieslikethe Fire Association Grow 
to minimize fire hazards—with subsequent reduc. 
tions in property insurance rates. So successful, in 
fact, that these rates are today at an all-time low, 





1945 SEPTEMBER hath 30 days 


“The war against inflation 
needs your support, too!” 





ASTRONOMICAL 
CALCULATIONS 


EASTERN STANDARD TIME 








Latitud. +35° 
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To obtain local times of sunrise and sun- 
set: for longitades other than the stand- 
ard time meridians (i.e., 75°, 90°, 106°, 
and 120°, for Bastern, Centra!, Mountain, 

the 


» ‘ate “gt ‘ant 


time four minutes for each degree west 
of the standard meridian. 
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1—Sa. — 1939, Germany invades Poland. 

2—Sv. — 1864, Atlanta captured by Gencral Sherman, 

3—M.—LABOR DAY 

4—Tv.— 1609, Henry Hudson discovers Manhattan Island, 

5—W.—1774, Ist mecting Continental Congress 

convenes. 

S—Th.—@ New Moon, 8:43 A. M., E. S.F. 

7—Fr. — 1822, Brazilians celebrate end of Spanish 

8—Sa. — 1943, Italy surrenders unconditionally, 

9—Su. —Is all your property insured adequately? 
10—M. — 1942, British armed forces invade Madagascar, 
11—Tw.— 1944, Roosevelt-Churchill meet at Quebec, 


12—W. — 1927, New York State celebrates 1 50th birthday. 


13—Th.— 1888, Chinese Exclusion Act passed by Congress 
14—Fr. — ) First Quarter, 12:38 P.M., E.S.T. 
15—Sa. — 1935, Swastika made official emblem of Reid. 
16—Sv.— 1915, United States-Hayti treaty signed, 
17—M. — 1787, U.S. Constitution completed and signe 
18—Tu.— 1793, Washington lays cornerstonc, 
U.S. Capitol. 
19—W. — Property insurance rates are at an all-time low, 
20—Th.— 1848, Ist mecting American Association, 
Advancement Science. 
21—Fr. -@ Full Moon, 3:46 P.M., E.S.T. 
22—Sa. — First Day of Autumn. 
23—Su. — 1942, British Forces occupy capital 
24—M. — 1862, Writ Habeas Corpus suspended. 
25—Tu.— 1943, Stettinius becomes Under-Secretary Stat 
26—W. — 1898, Gcorge Gershwin, composer, bor. 
27—Th.— 1732, Ist issue “‘Rhode Island Gazette” 
published. 
28—Fr. — € Last Quarter, 6:24 A.M., E.S.T. 
29—Sa. — Check with your Agent or Broker for« 
property Insurance check-up now. 
30—Su. — 1896, National Ass’n., Insurance Agents forme. 
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The Reliance Insurance Company 


Fire Association of Philadelphia 
PHILADELPHIA 
mt 


OBSERVATION for September: 


MORAL for September: 


It is unwise to assume your property insurance isia 
line with today’s steadily increasing replacement 
costs. You should know. 


Phone your Agent or Broker today! 


FIRE ASSOCIATION GROUP 


Lumbermen’s Insurance Compeny 
Philadelphia National Insurance Comper 
PENNSYLVANIA 

SYMBOL OF SECURITY SINCE 1817 
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ECENT DEVELOPMENTS 


na Fire Group: Agency field force 
mssignments of Century Indemnity and 
sdard Surety and Casualty have been 
sunced as follows: William F. Wilks, 
mer special agent in the Newark terri- 
has been transferred to Pittsburgh 
feld manager. He succeeded Kenneth 
Beals, who was transferred to Colum- 
while Ernest Killer, formerly field 
ager for Ohio, has been transferred 
om Columbus to Chicago, where he will 
sialize in fidelity and surety produc- 
W. A. Sadler is transferred from 
icago to be field manager at Newark. 
slcolm W. deVesty, field manager at 
yark, has been transferred to the 
me office at Hartford, as field manager 
the Connecticut territory. This move 
eases Victor R. Macdonald, present 
mnecticut field manager, for country- 
ide production. Effective September 4, 
stern Massachusetts and Vermont ter- 
ories were detached from the present 
ome office territory and set up as a 
arate area under field manager James 


Mat. HP Monning at Springfield, Massachusetts. 
: * 


* 
ina Life Group: Donald G. Vaughan 


pits. as been appointed assistant manager of 


T 


: low, 


engineering and inspection depart- 
mt of the Aetna Life Affiliated Com- 
nies, Walter S. Paine, manager of this 
partment, also announced the following 
pointments: Fred W. Sehl, chemical 
gineer, placed in charge of laboratory 
search, to be assisted by James L. 
ane, electrical engineer; Roger T. 
aite, electrical engineer, placed in 
of electrical and illuminating 
oblems, and coordination of office 
ork; Engineers Kenneth E. Turn and 
chard H. Capen, graduate engineers, 
med special assistants to Mr. Vaughan 
field service operation, in addition to 
ir work in specialized mechanical en- 
neering research problems; Charles F. 
cé, appointed supervising marine en- 
heer; Walter P. DeVries, engineer in 
arge of the salvage division; and 
ward D. Bastert, engineer in charge 
field reports. 
x * * 


rican Indemnity: H. W. Nixon 
s been appointed special agent, super- 
sing activities in Iowa and eastern Ne- 
ska. He has represented the Maryland 
walty Company in Iowa for the last 
en years, and previously operated his 
n local agency. He succeeds D. B. 
old, who has been named manager 
P the recently opened Kansas City 
ranch office. 
xk * 


a Assurance: Edward Sweitz, on 
Of absence since 1942, first to serve 


OR SEPTEMBER, 1945 


IN THE FIELD 


in the army and later to engage in war 
work at Chicago, has returned to his 
former position as special agent in Kan- 
sas and western Missouri. This field was 
being covered by Robert S. Peterson, 
who is now at Cleveland supervising a 
portion of the Ohio territory until Lt. 
C. D. Brown, Jr., attached to the U. S. S. 
Pittsburgh, returns from navy duty. 
x *k * 


Automobile: £. N. O’Beirne, the com- 
pany’s southern manager announced re- 
cently the appointment of Lawrence P. 
Compton as special agent in Alabama. 
Mr. Compton was formerly with the 
Home of New York at its Washington 
office. 
es = 

Boston: Early last month William E. 
Lowe was named inland marine manager 
in New York City. Mr. Lowe entered 
the insurance field in 1928, handling avi- 
ation coverage. In 1935 he joined the 
inland marine department of the New 
York office of the Insurance Company 
of North America. Since that time he 
has specialized in inland marine produc- 
ing and underwriting. 


Glens Falls Group: An educational and 
research department has been formed 
under the directorship of W. E. Malla- 
lieu, Jr., to meet a growing need for 
more comprehensive educational and re- 
search facilities. One of Mr. Mallalieu’s 
immediate responsibilities will be to as- 
sist in the administration of the training 
program for returning veterans. He is 
the author of a portion of the 100-hour 
educational course of the National Asso- 
ciation of Insurance Agents and has 
assisted in preparing the new publication, 
“Bringing You Up-To-Date” which is 
sponsored jointly by the NAIA, National 
Board of Fire Underwriters, Inland Ma- 
rine Underwriters Association and Asso- 
ciation of Casualty & Surety Executives. 
For two seasons, he acted as fire lecturer 
for the educational program of the New 
Jersey Association of Agents and served 
in the same capacity for the Insurance 
Society of New York. 

Kenneth J. Thompson has been ap- 
pointed to the newly created post of 
director of casualty and underwriting 
production in the New York office of the 
Glens Falls Indemnity. He has been with 
Glens Falls since 1928, and previously 
was in the New York office of the 
U.S. 'F. &G. 

x * 


Home Indemnity: George B. Gay has 
been appointed manager of the compen- 
sation department. He has had twenty- 
three years of insurance experience, and 


for the past two years has been manager 
of the compensation and liability depart- 
ment of the Connecticut Indemnity Com- 
pany. Philip D. Jackson has been ap- 
pointed manager of a new office opened 
in Oklahoma City. He was formerly 
with the U. S. F. & G., is a native of 
Oklahoma, and will supervise that state. 
x *k * 


Home Insurance: With the appointment 
September 1, of Hunter M. Gibbons, 
formerly state agent, as manager of the 
Richmond, Virginia, office, there followed 
two other changes in the company’s field 
staff. Taking over Mr. Gibbon’s former 
duties is Warren L. Gravely, who had 
been state agent for southwest Texas. 
Special Agent Charles L. Tea of Okla- 
homa City was promoted to take charge 
of that territory. The latter had repre- 
sented the Home as special agent since 
1931. He formerly served as office man- 
ager for a prominent general agency in 
Oklahoma. Mr. Gravely entered the 
company’s employ as a special agent and 
in 1943 was made a state agent. 

x * * 
Kansas City F. & M.: Gene K. Thomas, 
recently appointed special agent in Kan- 
sas, assisting Cecil C. McGee, state agent 
was formerly manager of the Sorenson 
Brothers agency at Topeka. Richard R. 
Saul, the new general auditor and super- 
visor of systems and procedure was re- 
cently released from the army after serv- 
ing for five years. Previously he was 
with Aetna Casualty for 12 years as a 
home office special agent. 

me 
McGee, Wm. H., & Co.: Louis W. 
Eppel of Rutherford, New Jersey, has 
rejoined the field force of this organiza- 
tion after two years service as Captain 
in the United States Army Transport 
Command. Practically all his duty was 
in the South Pacific. Mr. Eppel, who 
has resumed work in his former territory 
of New Jersey and eastern Pennsylvania, 
is well known in boating circles as Power 
Editor of “Rudder” magazine. 

xk *& 


National Liberty: Charley V. Price has 
left the Fire Companies’ Adjustment Bu- 
reau to represent the National Liberty 
as special agent in the state of Missis- 
sippi. This territory is under the super- 
vision of State Agent Yerger with head- 
quarters at Jackson, Mississippi. 


(Continued on the next page) 


Eatamtas Hen npntymt ade cy one 



































zeO i Srentns irneiny = Seinen 8 pt nt 


ar 
= 


CP ine 





eee 





Pech Tide a indaens 


Se a eee 










wnt id hs heme die en NR a < SLi ele a 


ne aca A And i a A ha a 


Recent Developments—Continued 


National Union: As successor to Charles 
P. Kuffel, recently appointed state agent 
for Illinois, outside Cook County, this 
company now has Harom S. Holt serv- 
ing as engineer at its Chicago office. Mr. 
Holt was previously engaged for three 
s in an engineering capacity with the 
ar Department, Army Air Forces, 
Wichita, Kansas. At the outbreak of the 
war he was associated with the Kansas 
Inspection Bureau. 


om & 


New York Underwriters: Byron B. 
Gray, formerly special agent in Michigan, 
has been named Indiana state agent to 
take the place of Frederick D. Payne 
who has resigned. Mr. Gray was with 
the Indiana Inspection Bureau before 
joining the New York Underwriters. 


xk kk 


Northern Assurance: As successor to 
J. T. Woodroffe, who has been trans- 
ferred to Chicago, the company now has 
R. Y. Dievendorf serving as manager of 
its St. Louis service office. Mr. Dieven- 
dorf, Illinois state agent for 10 years, 
comes from an insurance family, as his 
father and brother operate the Earl 
Dievendorf & Son agency at Canajoharie, 
N. Y. Pending appointment of a new 
successor in Illinois, Mr. Dievendorf 
continues to service many Illinois agents. 











Royal Liverpool: Another veteran who 
has returned to his former duties in the 
insurance business is Jack Hartney, state 
agent in western Oklahoma. This post 
was covered by Richard W. Wallace, 
state agent in eastern Oklahoma during 
Mr. Hartney’s absence. Mr. Hartney’s 
father is E. W. Hartney, agency superin- 
tendent for Royal-Liverpool at Chicago. 


R ®& -® 


Scottish Union: Raymond J. Haun spe- 
cial agent in western New York and 
northern Pennsylvania, has been elevated 
to act as agency superintendent of Scot- 
tish Union and its subsidiary companies 
in the eastern territory. Educated at 
Syracuse University, Mr. Haun received 
his early insurance training with a large 
Syracuse agency. Later he was with the 
Travelers and then became special agent 
of Firemen’s of New Jersey. 


x kk 


Security of lowa: Released from the 
army, Vern Hartung has returned as 
Illinois special agent. Mr. Hartung, who 
has been with the company about ten 
years, did some traveling in Illinois from 
1940 to 1942. 

xk kk 


Standard Accident: Merle J. Thomp- 
son has been appointed manager of the 
accident and health department, effective 






September 1. He succeeds 
Huntington, who has resigned Hen 
the general agency business in Chic 
Mr. Thompson has been assistant mn 
ager of the agency department, 
joined the company in 1924. 








"2 * 







The Travelers: Philip B. Putnam, ye 
eran of both World War I and Ws 
War II, has been released from mifit 
service and reappointed assistant manage 
of the Seattle branch office. 

George H. Cosby, Jr., has returned 
the organization as manager, casi 
fidelity and surety lines in the Atlant 
branch office. Jesse M. Robbins, who ha 
served as acting manager during the af 
sence of Mr. Cosby, is continuing as 
member of the staff as assistant 
Mr. Cosby was manager of the offs 
when he went on active duty as a Reserva: 
Officer March 4, 1942 with the rank dim, 
captain. BHU 

Melvin W. Carle has returned to Th 
Travelers after serving in the arme 
forces during his second world war ay 
has been appointed assistant manager 
casualty, fidelity and surety lines of the 
Yonkers, New York, branch office, 

V. V. Sweeney has been reappointed 
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assistant manager, casualty, fidelity ax Ev 
surety lines at the Fourth Street branch 

office in Philadelphia, following his 

lease from the United States Naval Re “At th 
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describes the full measure of insurance 
in National Automobile and Casualty’s 


MONEY AND SECURITIES POLICY 


BROAD FORM 


"*ALWAYS THE LAST WORD 
IN BROADER PROTECTION’ 


NATIONAL 
Automobile and Casualty 


Insurance Co. 
LOS ANGELES 


INDIANAPOLIS—HOUSTON—DALLAS—SAN FRANCISCO 
SEATTLE—PORTLAND—SAN DIEGO 


your circ 
you to Ff 











A 
This contract provides broader coverage /' 
than any combination of specific Inside | 
Hold-up, Safe Burglary and Outside 
Hold-up policies. Insurance inside | J 
and/or outside of the premises can be 

obtained at the insured’s option. | A 
' 


at 














BEST'S FIRE AND CASUALTY NEMMEOR SE 























enry sal Viewpoint—Continued 


“Probably the most rapid ap- 
mach to men of your age is through 
te sale of personal accident insur- 
. The first year that you are in 
ie business you should produce ap- 
yximately $1,000 of general busi- 
«sand sell two Accident insurance 
jicies a month with an average 
mium of $20 per application to 
woduce $500 in Accident premiums. 
his will yield you an average 
‘Monthly income the first year of ap- 
M@yoximately $27. It can be more 
less, depending upon your ability 
work and circulate. 
“Looking ahead, at the end of the 
“hid year your general business 
would increase to approximately 
1000 in premiums and your Acci- 
mt account with a slight annual 
nrease should amount to $1,800; 
hen your income will be about $100 
month. 
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Eventual Income High 


“At the end of five years your 
knowledge of the business has 
pradually increased and likewise 
your circle of customers to enable 
you to produce approximately $7,- 


000 in general premiums and in- 
crease your Accident production to 
at least one application a week, giv- 
ing you approximately $3,800 in Ac- 
cident premiums. Now your income 
has increased to $200 per month. 

Five years later you are gradually 
gathering momentum; your friends 
have more substantial incomes and 
responsibilties. You are not only 
guarding jealously the business that 
you have on the books, but picking 
up new business as you go. At the 
end of ten years we figure you 
should have approximately $20,000 
in general premiums plus $7,600 in 
Accident business which will give 
you an average monthly income at 
the end of ten years of approxi- 
mately $500. 

“After twenty years in this busi- 
ness you will be forty-two years old. 
Your acquaintanceship has steadily 
increased and you are coming into 
the most productive years of your 
life, as are your friends. You are 
more efficient and sales-minded and 
ought to have a $50,000 premium 
account plus a $14,000 Accident ac- 
count which will be paying you ap- 
proximately $1,000 a month or $12,- 


000 a year. 


“Now let us compare your income 
in the insurance business with that 


you might have had with the na- 
tionally known Left-Handed Mon- 
key Wrench Company, Inc. 


Comparative Monthly Income 


Insur- Other 

ance Business 
lst year (age 22) $27 $100 
3rd year (age 25) 100 125 
5th year (age 27) 200 175 
10th year (age 32) 500 250 

20th year (age 42) 


“Bill, these figures were taken 
from the record of an average pro- 
ducer in our business. We think you 
are above average. In closing there 
is just one more thought. The insur- 
ance account you build up in this 
business is the result of your own 
effort. Suppose, for instance, that 
at the end of twenty years you have 
to quit working, you have built up 
in this business a form of annuity 
that is yours. On the other hand 
suppose after you have been with 
the Left-Handed Monkey Wrench 
Company, Inc., a depression sets in 
and due to no fault of yours the 
company sees fit to continue without 
you. Do you want to start out all 
over or perhaps go on relief? You 
make your own comparison, Bill— 
we have a desk ready for you.” 








Bhat’s what an Illinois broker 
Bets for having suggested Credit 
Pusurance to just one client 


| 
| 


hd the case of this Illinois broker is by no means 
ptusual. We can show you many cases in which a 
ingle sale of Credit Insurance pays the broker $250, 
... Right now, 


#00, $1,000 and more a year 








among your clients, are manufacturers and whole- 
salers who need American Credit Insurance . .. to 
insure the payment of their accounts receivable 
through the years of uncertainty that lie ahead. 


Our “Credit Insurance File Booklet” gives you the 
basic sales information you need. For a copy write: 
American Credit Indemnity Company of New York, 
First National Bank Bldg., Baltimore 2, Md. 


PRESIDENT 


- Ld ples 
American —s 
oi | Y | 
Credit Insurance 
Guarantees Payment N ape yy 





of Accounts Receivable 


OFFICES IN PRINCIPAL CITIES OF UNITED STATES AND CANADA 


OR SEPTEMBER, 1945 
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Rhode Island_ 
A Small State with an 
Impressive Background 


LOCK ISLAND, located about. ten miles 

from the southern shore of Rhode Island, 
was a tempting spot for visiting privateers 
during the French-English War of 1689. 
Because of its isolated position, lack of ade- 
quate defense, and its convenient supply of 
cattle, hogs, sheep, poultry, etc., it was raided 
again and again by French marauders. While 
a force of mén had to be kept on guard 
perpetually to combat these unwelcome visi- 
tors, their efforts were often futile against 
the well armed pirates. On one occasion, a 
heavily armed French privateer ship was 
taken by a small sloop “Newport” manned 
by fifteen courageous young Newporters led 
by the two young Wanton brothers, Wi!liam 
and John. When the privateers fired a shot 
across the Newport’s bow, the sloop gave 
every sign of meekly drawing along side, but 
instead it slid with great speed under the stern 
of the big ship, and the Rhode Islanders, after 
fastening the two ships together with grap- 
pling irons, climbed over the stern and shot 
all the crew who appeared on deck. The rest 
of the crew finally surrendered, and were 
taken to Newport to be tried and hanged. 
But in spite of such spirited resistance, the 
privateers continued to molest the Block 
Island residents until 1706. Today the island 
is occupied principally as a summer resort, 
and many fishing enthusiasts sail from here 


_in search of tuna and swordfish. 


The personnel of the Rhode Island 
Insurance Company is on guard 
365 days of the year, protecting 
the interests of its policyholders. 








STATE REGULATION 


AST fall an agent of the / 
Mess Farmers Insurance Compa, 
(a small Arizona benefit aggo¢ 
tion), who had been enjoined frp 
aoing business in New Y ork with 
a license, brought court agtig 
against New York Superintendey 
Dineen attacking the constitutio, 
ality of certain regulatory sectig, 


W of the New York insurance law g 


the grounds that by virtue of 4 
S.E.U.A. decision all state laws ap 
regulations became invalid ingoj; 
as they affect foreign insurance cog 
panies and their agents. 

In a lengthy opinion ( Mendda 
Dineen), New York Supreme Coy 
Justice Hecht upheld the right of ti 
state to regulate insurance in the fol 
lowing words: 

“This court accordingly dete 
mines that all of the provisions , 
the insurance law here under attad 
are not violative of the United State 
Constitution. To hold otherwig 
would not only disregard well settl 
principles of constitutional law 
an express declaration of policy 0 
the part of Congress, but wo 
create a chaotic condition in a fie 
which intimately and vitally affect 
the welfare of the people of thj 
state.” 

A similar decision under simil 
circumstances was handed down i 
California. 


AUTO COLLISION CREDITS 
DROPPED 


HE National Automobile Unde 

writers Association announced 
August 21, that gasoline ration o 
lision premium credits have been 
continued in 42 States and the Ds 
trict of Columbia. The six States 
covered by the announcement 018 
N.A.U.A. were Louisiana, Mid 
gan, Mississippi, New York, Tes 
and Virginia, where rate revisiil 
are subject to the approval of inst 
ance supervisory authorities. Ab 
donment of special credits, 20% a! 
10% on A and B cards respective 
was dictated by the Governmetl 
action in eliminating all gasoline 
tioning requirements as of Augi 
15th. The N.A.U.A. has suggest 
that companies hold up October 
newals in New York and that ™ 
collision business be written 
manual rates without any 
pending the outcome of a comlt 
ence with Superintendent of Ins 
ance, Robert E. Dineen. 
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ISURANCE BY MAIL 
JE insurance-buying public is 
being warned again by James M. 
Cormack, Tennessee Commis- 
mer of Insurance and Banking, 
against doing business with insur- 
ace companies not licensed in Ten- 
yessee. These companies advertise 
through the medium of magazines or 
the mails and Commissioner McCor- 
mack’s warning applies to similar 
tion in other states. 
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of tl “Jt is interesting to note that one 
WS ami gon-admitted company during the 
Isola glendar year of 1944, received total 


premiums on a nation-wide basis 
mounting to over $2,000,000, 
whereas the policyholders which 
mid these premiums received only 
t of thf approximately $400,000 in return as 
the fol enefits paid. The underwriting ex- 
pense of this particular company for 
- deter 1944 was approximately $1,250,000 
Ons OMof which amount more _ than 
" attacl $300,000 was for home office sal- 
 Stateff aries, During the same period an- 
lerwisl other company received premiums 
settle amounting to $275,000, whereas the 
W ali policyholders were paid claims 
licy @ amounting to only $40,000. A third 
Would company advertising the tremendous 
a fell saying to any person purchasing one 
affe @ of its policies had a premium income 
f thi in 1944 of $982,000, while losses 
paid were only $155,000. 
“@ “It should be kept in mind that 
Wn I any resident of Tennessee who pur- 
chases insurance in an unlicensed 
ire company is, if he presents a claim, 
DIT at the mercy of that company. The 
Tennessee Department of Insurance 
and Banking always advises citizens 
Jndeg of the State against buying insurance 
ced @ in any association or company unless 
mn cil the association or company is li- 
en dig censed by this Department to do 
e Dig business in Tennessee. An _ unli- 
es Censed association or company is 
of tm Not under the supervision of this 
Midi Department, pays no taxes to the 
Tea State and should it become necessary 
isiomg ‘0 bring suit there would be no one 
insujg in the State on whom service could 
itm =“Practically every form of insur- 
tive ance can be obtained from com- 
neti panies licensed to do business in the 
nem™ State of Tennessee and at a price 
ugig Which allows a small profit on a 
stig Volume of business but which en- 
rtm ables these companies to pay 
| na Promptly all just claims. The Ten- 
n @essee Department regularly exam- 
crea es the financial condition, business 
ni@@y Practices and policy forms of these 
qq COmpanies. They are required to 
meet the Department’s standards or 
face the loss of their licenses.” 








WAR OR NO WAR! 


AGENTS ARE SELLING 
MARINE INSURANCE 

















a the United 
States, commercial exports and im- 
ports are still being shipped and received, in 
increasing volume. Chances are that several manufac- 
turers in your city are exporting finished goods or importing 
raw materials. Perhaps you now handle their fire and casualty business, 
These are your prospects for marine insurance! 


At the same time there should be prospects for import marine insur- 
ance: department stores, specialty shops, distributors and wholesalers. 
Many manufacturers import raw materials—some of them are forced to, 
since war needs have taken their former American source of supply. 
Imports may start their trip on a dog sled or on a coolie’s back, then 
travel by plane or by camel caravan, then by steamship or aeroplane 
and finally by train and truck. Marine insurance covers them all the way 
to the assured’s factory or warehouses in America. 


YOU CAN SELL an Open Policy which automatically covers all 
import and export shipments. Even though there has been a cessation 
of hostilities, there is still risk of mines, and banks require war risk 
protection which of course includes cover against mine damage. 


MARINE INSURANCE is an essential part of foreign trade. Such 
shipments into or out of your city are insured. But this insurance fre- 
quently is placed at a distant seaport or in a foreign country or bought 
from someone else, perhaps the seller of the goods or some inter- 
mediary. You can offer a local, personal service, unhampered by the 
many difficulties of wartime communications. You can probably dupli- 
cate—perhaps materially improve—the existing marine insurance cover- 
ages. Before you look for any new prospects, please be sure to check 
over your present clients to find out how their shipments are insured. 


APPLETON & COX offers Agents a complete marine insurance 
service, with skilled underwriting and effective assistance in getting and 
keeping this specialized class of business. 


WITH OUR HELP many Agents are getting a steady monthly pre- 
mium income from marine insurance business. Why not try it? 


APPLETON & COX, INC. 


111 JOHN STREET - NEW YORK 7, N. Y. 
SERVICE OFFICES IN OTHER PRINCIPAL CITIES 


Westchester Fire Ins. Co. * The Indemnity Marine Assurance Co., Ltd. 
Royal Exchange Assurance * U.S. Fire Ins. Co. * Agricultural Ins. Co. 
The North River Ins. Co. * Western Assurance Co. 
Seaboard Fire & Marine Ins. Co. * Empire State Ins. Co. 
Standard Ins. Co. of N. Y. * The Allemannia Fire Ins. Co. of Pittsburgh 
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Problems We Face—Continued 


regarding or favoring the enactment 
of any particular or appropriate 
type of state regulatory insurance 
legislation. The Department of Jus- 
tice merely points out that after 
January 1, 1948 to the extent that 
the insurance business is not regu- 
lated by state law, the anti-trust laws 
are applicable to prevent monopolies 
and restraint of trade, just as they 
are applicable to any other business. 
This then places squarely up to the 
states the sole responsibility for en- 
acting the type of legislation that 


will preserve the states’ right to 


regulate insurance within the mean- 
ing of the Act of Congress of March 
9, 1945. 

All of this must take into con- 
sideration legislation to equalize the 
premium tax on all classes of busi- 
ness, repeal of retaliatory laws, and 
a bill to provide for uniform rate 
making and rate practices. Legisla- 
tion should, and I might say, must 
be adopted which will absolve offi- 
cers and directors of insurance com- 
panies from any responsibility in 
complying with such laws in the 


event these laws should thereafter 
be held to be invalid. In the face 
of what has transpired in the up- 
setting by the courts of legal deci- 
sions of many years standing, and 
the shattering of all legal precedents, 
who would dare say that a decision 
holding officers and directors liable 
in the absence of any law to the con- 
trary is not within the realm of possi- 
bilities. With all this disorder and 
confusion both within and without 
our ranks no one can prophesy with 
any degree of certainty what other 
vexatious problems may plague us, 
or what additional changes we will 
be compelled to make in order to 
comply fully with the state laws that 
are now being and are to be here- 
after enacted. 


Postwar Adjustments 


Despite our present difficulties and 
the time it takes to cope with them, 
we must nevertheless take time out 
to look to the future, and to plan 
for postwar adjustments, and there 
are many factors falling in that cate- 
gory that require thought and atten- 
tion at this time. It has been said, 


“In time of peace, prepare for 


and the antithesis of that is “Ip tind © 


of war, prepare for peace,” 

We rust reckon with the difficy) 
ties of reconversion, since convert 
ing industries to civilian produgtig 
after the war may well be a cog 
process fraught with almost certai, 
increased moral and physical hazard 
It has been estimated that at the eng 
of the war the army, navy and 
ernment will have fifty billion do 
lars of surplus supplies on hand 
exclusive of plant and equipmer 
No doubt, manufacturers and dj 
tributors will be in the market tg 
purchase these supplies to meet the 
private pent-up demand for them 
This again poses a complex problem 
to determine in case of log the 
proper sound values for such com 
modities purchased under varying 
contracts and prices. In the po 
period we will undoubtedly see th 
greatest productive capacity in ou 
history as there will be a greatd 
mand for durable goods such a 
refrigerators, radios, kitchen ten 
sils, automobiles and a host of other 
items the manufacture of which 
ceased completely during the war 
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AIRCRAFT LOSSES 


Insurance Companies 
Have DICKSON 


do the investigating and adjusting. 


Departments Under Management of Experienced Men: 
AUTOMOBILE — CASUALTY — FIRE — FLOATER 
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INSURANCE STOCKS 
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DICKSON 


ADJUSTING COMPANY 


1627 K St. N. W. WASHINGTON 6, D. C. REpublic 6389 
Night Service: MIchigan 6390—TAylor 5611 


Territory: MARYLAND—VIRGINIA—DISTRICT OF COLUMBIA 
Aviation Service to: WEST VIRGINIA—N. CAROLINA 


MACKUBIN, LEGG & COMPAR! 


Established 1899 


Members New York Stock Exchange 
New York Curb Exchange (Associate) 


BALTIMORE NEW YORK 














BEST'S FIRE AND CASUALTY NE 








INTER-OCEAN 
REINSURANCE 


COMPANY 


CEDAR RAPIDS, IOWA 


NEW YORK. 90 


On the other hand, we may find a 
good deal of our productive capacity 
meapable of recovery to civilian 
production, and again that is where 
the moral hazard creeps in. 


Aviation Insurance Outlook 


Aviation insurance is a subject 
that may well arrest the attention 
of underwriters in the formulation 
of any postwar program. Most of 
the aviation insurance written today 
is placed through a number of fire 
and casualty aviation pools or syn- 
dicates. However, these pools, and 
individual companies which write 
the class, may well take heed of the 
investigation of aviation insurance 
by the Civil Aeronautics Board, 
which made it clear that if private 
companies fail to provide an ade- 
quate aviation insurance market the 
federal government will proceed to 
do so. Therein lies a veiled threat, 
the implications of which are ob- 
vious, for if the government once 
enters the aviation insurance field 
the next step would undoubtedly be 
fo explore and ultimately extend its 
_ to other classes of insur- 
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JOHN ST 


The total number of licensed civil 
aircraft in the United States at 
present is about 20,000. When this 
is contrasted with about 28,000,000 
licensed passenger automobiles it is 
readily apparent that aviation is still 
in its infancy. Someone has said 
that “America is going to fly,” and 
I think postwar events will vindicate 
that statement, as the number of civil 
aircraft will undoubtedly increase 
after the war. It seems safe to as- 
sume that a vast number of the 
aircraft now in combat duty in the 
various war zones will be converted 
to commercial use following the war. 

This will create a problem for 
underwriters, who will be faced with 
an ever-increasing number of new 
types and kinds of aircraft, the un- 
derwriting of which cannot be 
gaged or solved by any formula 
or statistics based on past experi- 
ence. Furthermore, any prewar ex- 
perience would more or less go for 
nought as a guide for postwar un- 
derwriting in view of the vast dif- 
ference between prewar and post- 
war aircraft. Aviation insurance 
underwriters are of the opinion, that 
because of the relatively brief un- 
derwriting experience on the class, 


SAN FRANCISCO 
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aviation insurance, like marine in- 
surance, is a matter of judgment 
underwriting which is not susceptible 
to formula rating. In other words, 
it is contended that no practical rat- 
ing structure is possible for aviation 
insurance, and it should therefore 
be considered an unregulated class 
as to rates. The trouble with that 
contention is that if aviation insur- 
ance is excluded from state regula- 
tory control it may under the Act 
of Congress fall under federal con- 
trol, since after January 1, 1948, 
the anti-trust laws will be applicable 
to insurance to the extent that the 
business is not regulated by state 
law. This would also be true of any 
other class of insurance not subject 
to state regulation. 


Automobile Insurance Outlook 


What of the automobile business ? 
It appears to be the consensus that 
the moral hazard in this class may 
increase materially as we approach 
the final phases of the war. This 
will be influenced by a drastic re- 
duction in the present abnormal 
utility value of the automobile and 

(Continued on the next page) 
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LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopeless. 

All Clothing. 

Rugs, Carpets. 

Linens. 


Laces. 

Tapestries. 
Furniture Fabrics. 
Cushions. 


REWOVEN, RESTORED, REPAIRED 
Recommended by Nat'l. Museums, Press, Fire 
Co's., and Adjusters everywhere. 


LA MERS STUDIO 


142 EAST 34th ST., NEW YORK CITY 
(Near Lexingtor Avenue) 


LExington: 2-3574 (26th Year) 
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/ ~ HOTEL AND BUNGALOWS 


In Tucson 


SANTA RITA HOTEL 
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In Kartsad City 
HOTEL BELLERIVE 
Lovely Suites Mees . toast Qemeattinn Facilities 


FRANK HABERL, Mor. 
Write Above Hotels for Descriptive Foiders and Rates 





Problems We Face—Continued 


the auto home trailer. At present 
these two items represent a “must” 
in the scheme of things for the 
average transient working in a war 
defense area. 

During the period of transition of 
war production to civilian produc- 
tion we may look forward to an epi- 
demic of fortunate or welcome fire 
or total thefts, or at least the aban- 
donment of mortgaged cars and 
trailers to the finance companies. 

Automobile collision rates were 
recently increased, but it is the opin- 
ion of underwriters that this increase 
will not overcome the steadily 
mounting collision loss ratio. The 
only factors that would tend even 
partly to correct the situation is the 
immediate availability of parts, 
tires, new automobiles and man- 
power. 

Many companies have in the past 
developed finance business with the 
thought in mind that on a volume 
basis they would show an under- 
writing profit. With very few ex- 
ceptions such ventures have proven 
if not disastrous, at least highly un- 
profitable. 


Relaxation of Restrictions 


When V-Day arrives we can ex- 
pect a relaxation of speed restric- 
tions and gasoline rationing. Taking 
into consideration the average age 
and condition of the automobiles on 
the street today—the very latest 
model manufactured being now 
three years old—the removal of 
these restrictions can only tend to 
bring about a rise in accident fre- 
quency. 

There has been a lack of proper 
maintenance of highways and streets 
during the war period, and this will 
likewise have its effect as an acci- 
dent producer. The law of supply 
and demand will naturally continue 
to govern the speed with which 
values will revert to a normal level. 
The determining factor here will be 
the length of time elapsing between 
the end of the war and the time when 
new cars commence rolling off the 
production line. 

As you probably are aware, in the 
ascertainment of sound values and 
loss in the adjustment of automobile 
claims, companies are not permitted 
to avail themselves of the ceiling 
price with respect to sales and ex- 


changes as established by the O.PA & 
which ruled that under its repy, 


tions “the term ‘sale’ does not ref 

to the adjustment of losses made js 
connection with settlements of 
claims under policies of insurapod 
against fire, theft, collision and othe 
loss of property or other coverage 
even though the right of subroga 
tion may be involved.” 

As a breeder of arson, that ruling 
of the O.P.A. is a good runnin 
mate to the valued policy law, ] 
think that no one will deny that ; 
rule is obviously inconsistent whic 
provides for a fixed ceiling on an 
automobile for the man who wants 
to sell his car to a neighbor or toa 
dealer, and at the same time stipy. 
lates that the ceiling shal! not apply 
in the adjustment of a loss under z 
policy of insurance. Under such, 
condition of affairs it is not difficult 
to prophesy where an unscrupulous 
car owner would find the most luer- 
tive market if and when he decides 
to dispose of his car. 

Insurance has often been weighed 
in the balance and has never yet been 
found wanting, and it will not bk 
found wanting in the present emer- 
gency. Come what may, we mist 
pledge ourselves to go forward with 
an unswerving determination to meet 
the complicated conditions now con- 
fronting us with a sane, construc 
tive and enduring program. 











































POHS REOPENS INSURANCE 
SCHOOL IN NEW YORK 


ERBERT J. POHS has te 

opened the Pohs Institute of 
Insurance in New York City at 14 
Nassau Street, directly opposite 
City Hall, which has been closel 
because of the war. Mr. Pohs and hi 
faculty have been giving the identicd 
course at the Marquand Schools of 
the Central Branch Y. M. C. Ai 
Brooklyn, where Mr. Pohs has beet 
instructor in charge of Insurance 
Courses since 1937. 

The same course will now be givea 
in New York and Brooklyn, thus 
fording students the convenience 0 
location. Courses will start at Pols 
Institute in New York and the Mar 
quand School in Brooklyn on Sep 
tember 10th in preparation for tht 
Brokers Examination to be givé 
by the New York State Insurant 
Department in December. 
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PAB PLATE GLASS RATE 
+, CHANGES 


i fARIOUS changes in the Manual 
ranca 1 of Glass Insurance effective 
z) t 13 were announced by the 
we Yaional Bureau of Casualty and 
~ “R Surety Underwriters. Rate changes, 
ro ith increases and decreases were 
. Bgade for a number of states follow- 
«OM nga review of the latest experience. 
nningH 7one rate sheets containing revised 
“a wne rates for Boston, Wayne 
which COUBtY Michigan; and Cook 
in anf county, Illinois, have been dis- 
fe tributed by the companies to the ap- 
be: propriate field offices and reprinted 
re Menual pages were sent directly to 
aa holders of the Glass Manual. The 
rial nile and endorsement providing for 
mine blanket coverage of glass in 
residences have been reworded to 

uh broaden the coverage for clarifica- 
. tion and to make the blanket cover- 
cide available for  three-family 


r 


ighed 

deaf =VIRGINIA APPROVES 

at bef WORKMEN'S COMPENSA- 
ot TION RATING PROGRAM 


be om Virginia, State Corporation 
cong © Commission has approved, effec- 
true. uve September 1, 1945 on new and 

renewal business, the Workmen’s 

Compensation Rating Program on 

which a public hearing was held on 
CE June 26-27 , 1945. The Rating Pro- 
K gram will then be in effect in 27 

states and the District of Columbia. 

It provides for the gradation of ex- 
| Te pense allowances by size of risk, 
¢ ol such gradation being applicable to 
| IM that portion of the premium in 
ositt™ excess of $1,000 on any risk. Em- 
os ployers subject to the program are 
dhisffoffered the choice of four optional 
tid rating plans, the first a Guaranteed 
ls olf§ Cost Plan under which that portion 
A. itffof the premium in excess of $1,000 
betti#is subject to discounts to reflect 
ane@expense gradation. The other three 
. —°ptions are Retrospective Rating 
etl Plans under which the experience of 
sal: ithe risk is reviewed after expiration 
¢ of Mf the policy and an adjustment in 
Pols premium is made based upon the 
Mar actual experience under that policy. 
Se? Risks having operations in more than 

one state may combine their opera- 








“You certainly give service” 





When a judicial or court bond is required, prompt, accurate, 
intelligent service is essential. That’s the kind of service you 
can expect from Standard Accident, backed by long experience 
and a nationwide organization. 


A Standard Court Bond is acceptable anywhere—an assurance 
of unquestioned security and satisfactory settlement of any just 
claim. When soliciting business of this nature from attorneys 
you will find Standard advertising helps of inestimable value. 


A Standard field man will welcome an opportunity to tell you 
about Standard court bond service and to explain in detail how 
our direct-mail advertising can make your selling job easier. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF AMERICA’S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 





F.1.A. MAGAZINE 














GEORGIA REQUIRES 
ANNUAL REPORT 


HE new Georgia Constitution re- 
cently adopted requires that in- 


HE Factory Insurance Associa- 
tion has announced the inaugura- 
tion of an educational magazine ti- 
tled “Sentinel” which will be devoted 


waijtions in two or more states for the surance companies file annual state- to information on fire protection 
ance se of rating under this pro- ments instead of the semi-annual re- and fire prevention. The magazine 
gram. ports with the Comptroller-General. will be published bi-monthly. 
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it Have Been Buili 
without Insurance? 


Boulder Dam, the highest dam 
in the world... contributes 
immeasurably to development of 
natural resources in the south- 
western section of the nation. 


Men and machinery alone might 
not have ventured so much... 
nor accomplished so much .. . in 
this vast undertaking, without the 
protection of insurance to cover 
possible risks in construction. 


Agents of Central Surety, working 
in every state of the Union, are 
agents of national progress... 
providing the protection which 
encourages American industry to 
go forward constantly to greater 
achievements. 


CENTRAL SURETY AND INSURANCE ©RPORATION. 
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MRONAUTIC AND AUTOMOTIVE Inter- 


surance Exchange, Kankakee, Illinois 
General Manager Appointed 


Appointment of Reynolds R. Challoner as general 
manager has been announced by Aeronautic and Auto- 
notive Insurance Agency, Inc., attorney-in-fact for the 
Aeronautic and Automotive Inter-Insurance Exchange 
of Kankakee, Illinois. The appointment was effective 
August 1, 1945. For the last nine years Mr. Challoner 
has been associated with the Employers Mutuals of 
Wausau, Wisconsin, recently as sales manager of the 
Chicago office. 

The exchange has been in business for one year, and 
its attorney-in-fact acts as general agent for other com- 
panies, as well as managing the exchange, specializing 
nairplane and automobile coverages. The management 
states that authorized capital of the attorney-in-fact 
has been increased to $500,000 and additional stock will 
soon be offered to the public. It also announces plans 
to expand the facilities of the organization, including 
the application for licenses in surrounding states. 
F, Waldo Roth is president, Frank O. Omer, vice presi- 
dent and William P. Beckers, secretary-treasurer. 


MERICA FORE Group, 
ew York, N. Y. 


id-Year Figures 


The Continental Insurance Company and the Fidelity- 
Phenix Fire Insurance Company, co-owners of the 
America Fore Group, reported net premium volumes of 
$16,528,523 and $13,243,531 for the first half of this 
year compared with $15,261,115 and $11,925,274 for the 
same period of 1944. 

Assets of Continental at market on June 30, 1945 were 
149,474,898 and policyholders’ surplus was $107,209,- 
yo, marking the first time in its history that the latter 
gure exceeded the $100,000,000 level. Fidelity-Phenix 
reported assets of $122,283,255 and policyholders’ sur- 
plus of $88,650,528. 

Although substantial additions were made to unearned 
premium reserves ($2,530,811 by Continental and $2,- 
007,532 by Fidelity-Phenix), both companies reported 
mall statutory underwriting profits for the six-month 

period, Continental, $171 5 di and Fidelity-Phenix, 
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CASUALTY — SURETY 





$231,510. Dividends to stockholders, however, were 
amply covered by net investment income which amounted 
to $2,384,238 for Continental and $1,936,279 for Fidel- 
ity- Phenix. 

Net adjusted earnings for the half year were equal 
to $1.49 per share for Continental after Federal income 
tax of $0.29 per share and to $1.69 per share after tax 
of $0.30 per share for Fidelity-Phenix. Per share 
liquidating values on June 30, 1945, excluding equities 
in subsidiaries, were: Continental, $59.41; Fidelity- 
Phenix, $65.06. 


. 


ASSURANCE Company of America 
New York, N. Y. 


Commences Operation 


The Assurance Company of America, wholly owned 
affiliate of the Northern Insurance Company of New 
York, was licensed by the New York Itisurance Depart- 
ment on July 27. The new company, which began busi- 
ness with initial resources of $2,000,000 (capital stock 
$1,000,000 and net surplus $1,000,000), is authorized to 
write fire and allied lines including automobile and in- 
land marine. 

Affairs of the company are directed by officials of 
the parent organization headed by George Z. Day as 
president and William Williams and Charles H. Conklin 
as vice presidents and the board of directors of the two 
companies are identical. 


COAST AUTOMOBILE Corporation 


Los Angeles, California 
New Company 


Coast Automobile Insurance Corporation was re- 
cently chartered under the laws of California with an 
authorized capital of $500,000. The company has ap- 
plied to the State Insurance Department for a permit 
to sell 100,000 shares of par value $1 each at $2 per 
share. Automobile lines will be written with the excep- 
tion of public liability and common carrier liability. 
Principal officers of the company are: Hill M. Killian, 
president ; E. E. Rogers, vice president and Robert C. 
Brown, secretary-treasurer. 
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CONTINENTAL Casualty Company 
Chicago, Illinois 


& 
f pan) 


Ele 
Governc 


Six Months’ Earnings 


On a per share basis, Continental Casualty Company 
earnings in the first half of 1945 were underwriting 


$3.33, equity in unearned premiums $1.62 and net jy ey 
vestment income $1.04. After federal taxes of $14—o He 
the net per share was $4.59. The June 30th statementfied was 1 


shows assets of $64,128,954, capital of $5,000,009 
surplus of $11,943,355, and voluntary reserves off. 
$5,700,000. Excess of market over statement valydl: 
of assets was $540,723. Volume gained 11%, totaling 
$21,285,141 for the half year. Underwriting profit wa 
$1,662,971, net investment income $519,176, other jn 
vestment gains $1,789,081. Dividends declared werelleensc 
$400,000 and $700,000 was set aside for federal taxes. 


EMPLOYERS Insurance Company of Alabame 


Birmingham, Alabama il super 
4 Mr. Ke 
ial Ch tendent 

Officia ange er Yor! 

W. H. Hoover, president, has been elected chairmangg"™" he 
itle Guat 


of the board of directors, retaining the title of pres- 
dent. He succeeds the late F. M. Jackson, Sr, a the con 


chairman of the board. filiated 
een asso 


bents, fir: 
omas \ 
psuranice 
artford 
he auto 
e Hartt 
t became 

Stockholders of the Excelsior Insurance Companygnderwrit 
at a special meeting held August 13, approved plans 
for the issuance of new shares of capital stock. 
Financing when completed will raise the paid-in capital 
from $370,000 to $400,000 and will add $15,000 tc 
net surplus. 

The action of stockholders in authorizing the issw 
ance of new shares brings about the fourth chang 
in capitalization within a period of three years. 
amount paid in was increased from $250,000 to $30); 
000 in 1943, to $330,000 in July: 1944 and to the amount 

0, 


EXCELSIOR Insurance Company of New York 
Syracuse, N. Y. 
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now presently outstanding, $370,000, early in 1945. filed in 
e mid-y 
on and | 
GOVERNMENT EMPLOYEES Insurance oD 


Company, Washington, D. C. 


written 

Capital Increase “ey ‘9 
b th | 

On August 8, 1945, 500 shares of par value $100 ool 
were sold at $200 per share thereby increasing WH. .. 
capital from $250,000 to $300,000 and adding $50,000 sts, to 
to surplus. Stockholders made a contribution of $500 Biss 5 ¢ 
to surplus in February and $125,000 in July. A stl. tn. 
dividend of $50,000 was declared in April thereby gm comp: 


creasing the capital from $200,000 to $250,000. 
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ar ORD ACCIDENT AND INDEMNITY 


bmpany, Hartford, Connecticut 
Elections 


Opanyil Governor Raymond E. Baldwin of Connecticut was 
TitingMeted as director of the Hartford Fire Insurance Com- 
et ine and the Hartford Accident and Indemnity Com- 
$1.40 He has twice served as Governor of Connecticut 
emenii,d was receritly elected a director and vice president 
0,000 8% general counsel of the Connecticut Mutual Life 
©S olfrance Company. 
The board of directors of the Hartford Accident and 
talingjemnity Company recently elected Harry A. Kearney, 
oe T. Merrick and William H. Wallace as vice 
nie ts. Messrs. Kearney and Merrick have been 
wager and associate manager of the company’s New 
Mitk office. They will continue to direct the affairs of 
ut office. Mr. Wallace, who has been superintendent 
the fidelity and surety department of the Hartford’s 
stern department, will come to the home office and 
| supervise the bonding department of the company. 
Mr. Kearney joined the company in 1924 as super- 
tendent of the fidelity and surety department of the 
lew York office. His insurance career began in 1912 
en he joined the Philadelphia branch office of the 
itle Guaranty and Surety Company and was assigned 
) the contract bond department. Mr. Wallace became 
filiated with the company in 1923. He has always 
een associated with the company’s bonding depart- 
hents, first doing office and field work under the late 
omas W. Thompson. Mr. Merrick has been in the 
ork Msurance business since 1907. In 1910 he joined the 
attiord Fire as assistant to the superintendent of 
he automobile and transportation department. When 
¢ Hartford Accident commenced business in 1913, 
thecame associated with that company as automobile 
pany nderwriter at the New York branch office. 
plans 
tock. 
pital 
0 to 
_ BARTFORD STEAM BOILER Inspection and 
om surance Company, Hartford, Connecticut 













ma 


Dresi- 
ry 36) 


perating Results 
oul As a result of the abnormal situation which has pre- 
ailed in the boiler and machinery insurance business, 
tmid-year figures of Hartford Steam Boiler Inspec- 
mn and Insurance Company require special interpre- 
ion. During the unstable rate period of 1943-44, 
tat amounts of boiler and machinery business were 
written for four and five year terms, so that few 






ums written of the Hartford to fall to $1,899,000 
the first half of 1945, compared with earned pre- 
ums‘ of $3,520,000 for the same period. Calculation 
€ expense ratio, which includes large inspection 
sts, to premiums written (our standard basis) pro- 
ices a figure of 115.9%. This is a meaningless ratio 
der these circumstances. It should be observed that 
company reports a statutory underwriting profit of 
(Continued on the next page) 
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WHY DON’T YOU USE 
WESTERN SURETY ORDER BLANKS? 


WESTERN SURETY 


COMPANY 
175 W. Jackson Bivd. 
Chicago 4, Illinois 


Agents are invited to write for samples of the order blanks 


developed as part of our program of success through helping 
agents to succeed. 


ONE OF AMERICA’S 
OLDEST BONDING COMPANIES 
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HARTFORD STEAM BOILER—Continued 


$210,000 for the six months, which is traceable to 
reduction in unearned premiums from $13,962,099 
$12,341,000 in which an estimated $486,000 of equi, 
was released to surplus. By assuming that the expencs 
which vary in proportion to premiums written are 33 
of net writings, a reasonable approximation of + 
earnings may be obtained. On this basis, operatioy 
for the first half of 1945 show ratios of losses to prs 
miums earned, 30.7%; acquisition expenses to 5 
miums written, 33.0%; other expenses, includiy 
inspections, to premiums earned, 44.7%, a total q 
108.4%, indicating an underwriting loss of 8.4% { 
the period. Comparable ratios for the full year 19 
are: Losses, 41.4% ; acquisition, 33.0% ; other, 46.4%, 
total 120.8%. The company will gradually benefit fro 
the new, increased rates adopted in August, 1944 a 
current loss experience is favorable. 


IMPROVED RISK MUTUALS 
New York, N. Y. 


Dividends Cut 3% 


The Improved Risk Mutuals, an underwriting ¢ 
ganization composed of fourteen prominent mutual fi 
insurance companies, changed the rate of its divider 
refund from 20% to 17% effective August 31. 
move takes note of a greatly increased burning a 
now being experienced by fire underwriters as highe 
claims coupled with rate reductions in recent years h 
been responsible for a marked drop in the group 
margin of underwriting profit. 


INSURANCE COMPANY of North America 
Philadelphia, Pennsylvania 


'M id-Year Figures 


Very substantial gains in assets, policyholders’ st 
plus and premium volume were recorded by Insuran 
Company of North America during the first six mont 
of 1945. Assets at the mid-year date with securiti 
at actual market values were $174,177,345 and polio 
holders’ surplus was $117,044,923 compared with $lé 
999,034 and $105,560,922, respectively, on Decemix 
31, 1944. - 

Net premiums written in the first six months of $2 
438,190 reflected an increase of nearly 11% compatt 
with the same period of 1944. Underwriting operat 
for the current period were at a break-even level (ld 
ratio 62.2%, expense ratio 37.9%) but with the add 
tion of $931,770 to unearned premium reserves, ! 
underwriting account on the statutory basis develop 
a small loss of $384,555. Net investment income 4 
vanced 1114% to $1,794,316 while investment appre 
tion exceeded $11,000,000. 

Net earnings (parent company basis) after Fede 
income tax of $67,618 were equal to $1.43 per sm 
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inst $0.72 per share in the first half of 1944. Liqui- 
ng value on June 30, 1945 excluding equities in 
to timliates was $108.14 per share. 
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WMBERMEN'S MUTUAL Insurance Company 
 trulilonsfield, Ohio 


© Pri dends Reduced 


) p 


Cr | PRS POE 


tal qg lower dividends on use and occupancy and certain 
h P metal working classes have been adopted by Lumber- 
- jgqqnen’s Mutual Insurance Company. Rates on these risks 
now 10% compared with 20% previously paid. Re- 
ms on other classes of business not affected by the 
mange in dividend policy are: lumber 20%, general 

ire 20%, inland marine 15% and auto 20%. 
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UMBERMEN'S UNDERWRITING Alliance 


ansas City, Missouri 
Large Profit 


The Lumbermen’s Underwriting Alliance, special- 

iagting in lumber risks, had an underwriting profit of 

16% of earned premiums during the first half of 

45. With earned premiums of $1,067,099 as against 

874,572 for the first half of last year, incurred losses 

ighamose from $386,170 to $448,175 but on the larger vol- 
shavgpme the loss ratio dropped from 44.2% to 42.0%. 


Increased business and profitable operations placed 
he reciprocal’s total assets on June 30, 1945, at $3,- AN. D ALLI ED LIN. ES 
03,962 as compared with $2,837,616 at start of year. 
burp a3 pny of a oo advanced 
tom $1,347,658 to $1,585,432 and $56,243 was added - . . 
0 the contingent excess loss reserve to place that fund Distinguished service to agent 
t $392,251. and assured for more than 


235 years has earned the SUN 
x 2 its world-wide recognition. 


ICHIGAN MILLERS Mutual Fire Insurance 
ompany, Lansing, Michigan 


ds Lowered 


On September 30, the Michigan Millers Mutual Fire 

surance Company is changing its dividend rates from 

Wo to 15% on automobile lines and general fire busi- 

8$ except apartment buildings, dwellings and their 

ontents. Rates on inland marine lines will remain un- 

manged at 15% and the return on mill and elevator 
i'd allied risks will continue at 20% and 25%. 
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t's Announcement 


Reporting to policyholders, agents and brokers, de- 

“opments prompting the adoption of reduced divi- 

mds, the company’s president, S. L. Baker, explained 
(Continued on the next page) 
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MICHIGAN MILLERS MUTUAL—Continued 








= that, “the past two or three years have been exogs 
ingly difficult ones for all insurance companies 4, 
losses have been heavy. 


UN ITED STATES “The companies have been faced with drastic redyd 


tions in the rate levels and the considerable broadeninih. 
CASUALTY COMPANY of coverages. As a result, losses have increased beyongls 

anything that we in the insurance business could forg 
see. In view of the uncertainties which lie ahead, y 
feel it is prudent, at this time, to take a conseryati 
attitude regarding savings to policyholders by adjusting. 
the percentage of return more in line witli conditig 
which face us. 


“Therefore, on all new and renewal business, cay 
celed or expiring, on and after Sept. 30, 1945 
savings will be on the basis of 15 per cent on fir 
windsiorm and allied coverages including automobj 
and inland marine, with the following exceptions; 


“ “Dwellings, apartments and their contents occupie—NATIO 
solely for dwelling and apartment purposes will dC 
. a” on 0 
tinue at 20 per cent. 


New Co 


Past Results 


Home Office i 
- - ’ oo Natio 
a As pointed out in our report on the Michigan Mille .- “ 
60 John Street New York City Mutual in the 1945 edition of Best’s INsuRANcE Re veya 
PorTS, fire and marine volume, dividend payments 9 stock R 
the company in 1944 were greater than reported unde, --. 
writing earnings for the ninth successive year, 3 
though the rate of return on general fire business wal v4 cur 
reduced from 25% to 20% in February, 1942. xe ae 
One reason dividends were not covered by statuton at prese 
underwriting earnings was that reserves for unearned transact 
premiums had to be steadily enlarged in line with tha The inc 
increase in net premium writings from around $2,000 Solberg 
AUTO PLAN 000 in the early thirties to more than $3,400,000 if rado, ar 
1944. But, with growth in the volume of. busines 
“ ae transacted, the company’s combined loss and expe 
Use Springfield Group Advertising to ratio also rose sharply, from an average of 73.8% ove 
help carry out in your community the the five years ended 1938 to 83.9% for the five yea sb 
1940-1944, inclusive, with the high operating ratio qj Corpor 
BANK AND AGENT AUTO PLAN 86.2% recorded in 1944. 
(official insignia shown above) spon- Seeks N 
sored by the National Association of 


Insurance Agents. 
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The 
MOTORS Insurance Corporation tion ha 


ance Cc 


: 7 New York, N. Y. interfer 

For information merce 

Write to the Business Promotion Department Ohio Litigation The co: 
F . ? Colum! 

John W. Bricker, former Governor of Ohio, am applica 
Paul R. Gingher, general counsel of the Ohio Ass0 The 
ciation of Insurance Agents, are serving aS Spell nied py 
counsel in litigation raised by the Motors Insuram@] ,.¢,... 


THE SPRINGFIELD GROUP Corporation, and William J. McGraw, attacking 2% any wh 


W. 8. CRUTTENDEN, President ing by the Ohio Insurance Division that licenses 9% he weit 
Sten Ay ended ee py gaat eases m= yanree surance agents or solicitors shall not be issued @ i, yo. 


ee ee applicants connected with the automobile business. poratio 
itn sooner Amacom” Mr. Bricker and Mr. Gingher were named to tt tional ; 


OF FIRE INSURANCE COMPANIES the ruling by Hugh S. Jenkins, Attorney General @@ in refu 
ES AGREES A Om €xercis 
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rT AL BENEFIT Health and Accident 


«ciation, Omaha, Nebraska 


“a Gains 

> tedudl Net premium writings of $24,020,000 are reported 
adeningl. Mutual Benefit Health and Accident Association, 
beyon jor the first half of 1945, or 22% more than in the 
d forg ame period of 1944, and the rate of growth indicates 
cad, wiiat 1945 total production should exceed $50,000,000. 
TVativl Almost all of the business is on individual, commercial 
justin plicies. An increase of over four points in loss ratio, 
dition, 56.4%, is shown, while the expense ratio dropped 
seatly two points to 34.4%. Underwriting profit was 
$723,000 for the half year and investment income 


S, Lali 
45, thgggi75,000. At June 30th assets were $43,505,486, sur- 
mn fire pus $14,409,536 and contingent reserve $2,500,000. 


mobi 
S : 


NATIONAL FARMERS Union Automobile 
ond Casualty Company, Salt Lake City, Utah 


‘cupie 
Il co 


New Company 
National Farmers Union Automobile and Casualty 


Company was incorporated June 16, 1945. The author- 
ized capital is $350,000, represented by class A and B 


Mille 
ER 


ach stock. Stock in the amount of $275,000 par value will 
be issued. Articles of the corporation provide for the 
t, “following lines of business to be transacted: fidelity 
S Wal and surety, liability, accident and health, automobile, 
and miscellaneous. It is reported that the company 
utongy at present will apply for a certificate of authority to 


amme@ transact automobile insurance and liability insurance. 
h ti The incorporators are L. G. McCubbin, Harvey R. 
Solberg, C. E. Huff, C. E. Lewis, all of Denver, Colo- 
00 if rado, and Paul V. Kelly of Salt Lake City, Utah. 


yet’ NATIONAL SURETY MARINE Insurance 
Corporation, New York, N. Y. 


Seeks Massachusetts’ License 


The National Surety Marine Insurance Corpora- 
tion has instituted an action seeking to enjoin Insur- 
ance Commissioner Harrington of Massachusetts from 
interfering with the corporation in doing interstate com- 
merce within the Commonwealth of Massachusetts. 
The corporation presently is licensed in the District of 
Columbia and all states except Massachusetts where 
application has been on file since 1940. 

_The principal ground on which license has been de- 
med by the State of Massachusetts is the corporation’s 
tefusal to agree not to write any classes of business 
anywhere in the United States that are not permitted to 
be written under certain sections of the insurance law 
in Massachusetts. These sections of the law, the cor- 
poration contends, are unenforceable and unconstitu- 
tional and the action of the Insurance Commissioner 
in refusing a license on this basis is an unconstitutional 
€xercise of power by that official. 
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Who Wouldn’t Have 
High Blood Pressure! 


If you have had to work extra tricks through the war 
years, as many agents have, you can readily understand 
what’s happened to thousands of boilers, compressors, 
turbines and other power equipment. That’s why right 
now they should be having regular inspections of the kind 
afforded by Hartford Steam Boiler. 

This situation offers two opportunities to the insurance 
agent. By including Hartford Steam Boiler policies in 
his sales, he helps his clients maintain the safety and 
reliability of their power equipment. And he adds sub- 
stantially to the income of his Agency. 

No wide technical knowledge is required. Agents have 
found that the Special Agent of the Hartford Steam 
Boiler in their territory will cover the technical angles 
for them. He can provide expertly whatever help is 
needed in selling and properly servicing this type of risk. 

Hartford Steam Boiler has the largest field staff of 
specialists in the country (both Special Agents and In- 
spectors) whose work is solely power-plant protection. 
This staff draws upon the experience acquired by the 
Company in seventy-nine years of concentrating on this 
one specialized line. 


Never was the time better for going after the Boiler 
and Machinery risks in your territory. 
Your Hartford Steam Boiler Special 
Agent can help you. Why not get him 
on the job? 





The Hartford Steam Boiler Inspection 
and Insurance Company - Hartford, Conn. 


or Power-plant Insurance, It Pays to Choose the Leader 

















THE IMPORTANT 
Plus... 


A comprehensive knowledge 
of the ever-changing insurance 
picture, backed by ample re- 
sources—these are indispen- 
sable to sound service. We offer 
these qualities to the agents we 
service—plus a sincere interest 
in, and understanding of, their 
individual problems. 


@ PEARL ASSURANCE COMPANY, LTD. 


@ EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 


@ MONARCH FIRE INSURANCE COMPANY 


ARGAMERICAN, 


HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 











NEW YORK 
26 Cliff St. 


CINCINNATI 
1417 Carew Tower 


SAN FRANCISCO CHICAGO 
369 Pine Street 175 W. Jackson Blvd. 


CLEVELAND 
313 Bulkley Bldg. 
PHILADELPHIA 
525 Chestnut St. 














NORTH AMERICAN Accident Insurance lume, ¥ 
Corporation, Chicago, Illinois year 19 
; $160,75 
yoain {rc 
gbsidiary 
Roy D. Diepenbrock recently resigned his positi 
as actuary of the Missouri Insurance Departmen; 
become assistant to the president of the North Amediere RRE 
can Accident Insurance Company of Chicago, which York 
short time ago announced plans for entering the jj r 
insurance field. ; 
, Months 


Operatio’ 
OHIO FARMERS Insurance Company pmpany |< 


LeRoy, Ohio sag 


ind loss ré 
pwer than 


' ; pses and 
S. Milton McKay, agent of the company at Xeni six m¢ 


Ohio, has been appointed a director succeeding thlred los 
late P. K. Tadsen. Mr. McKay has been a representaliags to 5C 
tive of the company in Xenia for more than thirty yeargom 45.9 
and is prominent in business and civic affairs in thafpmbined 
city. ponths e1 
estment | 
d divid 
PEARL Assurance Company 80,000. 
London, England iod ende 


surplus b 
Official Changes 


Recent Appointment 


New Director 


increased 


3,114,00 


Mr. D. J. Cowie, United States manager of the Pearl 6,000 t 
Assurance Company, Ltd., has announced the promo 
tion of Mr. Harold K. Jarvis to the position of brane 
secretary. rT, PAL 

A member of the Insurance Accountants Associa 'p | 
tion and chairman of the Uniform Accounting Com pi, Pau 
mittee of that association, Mr. Jarvis joined the staff, 
of the Monarch Fire Insurance Company in Cleveland id-Yea 
in March, 1930. He was subsequently elected to the pos 
tion of assistant treasurer for Monarch Fire Insuranog, The S 
Company and for The Eureka-Security Fire & Maringgitst fire 
Insurance Company. Feportec 

Mr. G. P. Fetick, who has been acting as joint chief of $11, 
accountant for the Pearl with Mr. Jarvis, continues sgpetiod ¢ 
chief accountant. Mr. Fetick is also assistant secretary of 1943 
of the Monarch Fire Insurance Company and of The profitab 


Eureka-Security Fire & Marine Insurance Company. oa 


require 
Subs 
PENNSYLVANIA Casualty Company the Sai 


: to offse 
Baltimore, Maryland a cons 


contrib 
Mid-Year Position share ¢ 


Assets 

An audit of Pennsylvania Casualty Company by fend m: 
Joseph Froggatt & Co., Inc., as of June 30, 14S surplu: 
shows assets of $5,506,091, capital of $1,000,000 aniiis45 91 
surplus of $635,312, representing a small decrease M9823, r 
surplus of $7,716 for the half year. Net premiumivalue 
written were $1,271,869, continuing the declining tread was $ 
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ye, which reached a peak of $6,575,000 for the 
year 1943. Operating income (underwriting) loss 
; $160,796, gross investment income $47,884, and 
¢gain from investments $150,542. The company is 
ahsidiary of Commercial Credit Company. 





FERRED ACCIDENT Insurance Company 
York, N. Y. 


Months’ Results 






Operations of the Preferred Accident Insurance 
mpany during the first half of 1945 produced an 
derwriting profit of $59,000. The statutory unearned 
mium reserve was increased $546,000 to $3,470,000 
j loss reserves carried at $3,592,000 were $391,000 
wer than reported as of December 31, 1944. Incurred 
ses and expenses reflected substantial decreases for 
six months period ended June 30, 1945. The in- 
med loss ratio dropped from 63.8% for the year 
44 to 50.5% for the first half of 1945 and expenses 
rom 45.9% to 40.7% for the corresponding period. 
in thaffombined losses and expenses incurred during the six 
yonths ended June 30, 1944 were 121.0%. Net in- 
estment income for the first half of 1945 was $81,000 
nd dividends declared to stockholders amounted to 
80,000. Investment earnings for the six months pe- 
jod ended June 30, 1944 were $102,000. Policyholders’ 
surplus based on actual market values for securities 
ncreased from $2,939,000 as of December 31, 1944 to 
114,000 as of June 30, 1945 and assets from $10,- 
#§56,000 to $10,733,000. 

















BT. PAUL FIRE & MARINE Insurance Company 


ft. Paul, Minnesota 





id-Year Figures 


@ The St. Paul Fire & Marine Insurance Company, the 
#rst fire company to release mid-year statement figures, 
reported net premium writings for the first half of 1945 
hiefot $11,066,434, a gain of nearly 5% over the same 
s agperiod of 1944 and more than 20% above the first half 
tay! 1943. Underwriting operations, however, were not 
Thegprofitable, the company recording a statutory loss of 
230,111 for the first six months but the bulk of the 
deficit was attributable to additional unearned premium 
tequirements of $418,570. 

Substantially higher earnings by its casualty affiliate, 
the Saint Paul Mercury Indemnity, were almost enough 
to offset the lower earnings of the fire division and, on 
a consolidated basis, net earnings after pension fund 
contributions and Federal income tax were $2.18 per 
shate against $2.27 per share in the first half of 1944. 
Assets on June 30, 1945 with securities valued at-year 
end market prices were $67,569,926 and policyholders’ 
surplus (including voluntary reserves) amounted to 
$45,810,070 compared with $64,980,447 and $44,172,- 
823, respectively, on December 31, 1944. Liquidating 
value of the shares (consolidated) at the mid-year date 
was $70.33 each. 
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A charted course—knowing where 
you're going before you start—is the domi- 
nant theme of every activity at Allstate, 
particularly in its sales organization. 









“Knowing where you're going” issues from 
years of trials and tests from which more 
and more productive courses have been set. 









To the Allstate Agent it means a perpetual 
flow of prospects that crowd more sales into 
his working day—because his prospects are 
largely pre-sold. 







Security in Progress— 







With confidence born of past performance, 
Allstate Agents foresee the towering stature 
of automobile insurance in the years ahead 
—and their own continued growth, (in in- 















come and in security and permanence ), with 
this growing, going organization. 


ALLSTATE, 
os 


ALLSTATE INSURANCE COMPANY 
ALLSTATE FIRE INSURANCE CO. 


HOME OFFICE: 20 N. WACKER DRIVE, CHICAGO 














A 
noteworthy 
CLAIMS 
SERVICE 


on 


BITUMINOUS strives to avoid litigation in 
the settlement of claims wherever that is 
possible. 


Investigation of accidents is underway as 
soon as notice of accident is received. 
This prompt service plus a genuine desire 
to “play fair” with all concerned, has re- 
sulted in many equitable settlements with- 
out the necessity of court action. 


Of course, where settlement out of court is 
not feasible, BITUMINOUS staunchly rep- 
resents their policyholder with the finest 
legal talent available. 


Remember BITUMINOUS CLAIMS SERV- 
ICE when talking Workmen’s Compensa- 
tion or liability coverages. 


ASSETS over $13,000,000 


SPECIALIZING IN: Workmen’s Compensation, 
Comprehensive Liability, Public Liability, Prop- 
erty Damage, Comprehensive Personal Liability 
and Automobile Liability. 


prrvuimous CASUAL 


ORPORATION 


ROCK ISLAND ILLINOIS 












SAINT PAUL MERCURY Indemnity Componiit TRAV 
St. Paul, Minnesota ord, | 


Half-Year Results 





t Prom 











A stockholders’ statement of Saint Paul Mercullftouis J. ] 
Indemnity Company, for the first half of 1945 reside 
an underwriting gain of $986,391, investment ing i s I 
of $353,402, and income tax provision of $408¢@Mervision 
Profit on sales was $11,541, contribution to pensilclary ste 
fund $72,241 and increase in surplus $870,478, py & ne 
cipal mid-year figures are: assets, $23,974,023 ; capi ity dep 
$3,000,000; surplus, $7,292,284. Net premiums written! adn 
were $5,637,156, an increase of $476,222. Unearni. Perkin: 
premiums are $5,768,328 ; loss reserves $5,093,377 ay j resel 
reserve for unknown and unreported losses $750 Wher 0 

Mr, Kern 
ier insu 
ms made 2 
SPRINKLERED RISK MUTUALS ire Janua 
New York, N. Y. e contin 
the home 
Unites with I. R. M. ility def 
Mr. Perl 


Policies of the Sprinklered Risk Mutuals renewelieyalty ac 
since September 1, 1945, have been written in tinted cas 
Improved Risk Mutuals subject to the same rate diptember, 
savings refund as all other policies. Recent studig d liability 
made by the two groups, reports H. F. Russell, Genfhy of tha 
eral Manager, failed to disclose sufficient differencg : compat 
in achievements to justify the expense of maintainingiions, 
a distinction. 

The Sprinklered Risk Mutuals had operated suf, 
stantially as a separate department of the Improvege™ Bor 
Risk Mutuals. The fourteen member companies par ' 
ticipating in the combination policies were identic preducti 














the management was the same and both groups og ment € 
policyholders received similar service. Suspension oe™™¢ ™ 
policies issued in the name of the Sprinklered Risgf™e 
Mutuals was motivated by the desire to increase sere) "4S ‘ 
ices to policyholders and the savings effected by thar of w 
change will be devoted to such purposes. p overs: 

Outstanding policies of the Sprinklered Risk Mutual “agg 


are not disturbed by the move. The contracts willr 
main in force until natural termination and withodg "¢ chi 
anticipated change in current rate of dividends apccordi 
savings. m the 2 
claims 

that 

ing th 
ihary | 
TRANSPORT Insurance Exchange The cor 
Los Angeles, California ty line 
mage fc 

Attorney-in-Fact Correction some 
the Ha 

Transport Underwriters Association is the corretjmy con 
name of the attorney-in-fact for Transport Insurancgit stor 
Exchange and not Truck Underwriters Association, am. The 
reported in Best’s Fire and Casualty News for Juljifiman 
1945. Truck Underwriters Association is attorney-igployees 
fact for Truck Insurance Exchange, Los Angelesiiidson ; 
formed in 1935. ts ar 


BEST'S FIRE AND CASUALTY NEWSER SEF 





, TRAVELERS Insurance Company 


ord, Connecticut 


Promotions 





wis J. Kempf and Sanford B. Perkins were made 

idents of The Travelers Insurance and The 
ers Indemnity Companies and will have joint 
svision of the compensation, liability, automobile, 
lary, steam boiler, plate glass and aviation business. 
Wyh have been secretaries of the compensation and 
department. Mr. Kempf will be in charge of 
administration of the casualty department and 
t, Perkins will have supervision of all rating matters 
jrepresent the companies in casualty boards, bureaus 
other organizations. 












Mr. Kempi joined The Travelers organization as a 
er insurance special agent in August, 1912. He 
s made an assistant manager of the Chicago branch 
fee January 1, 1915 and manager in 1916. He served 
econtinuously until September 1934, when he came 
the home office as secretary of the compensation and 
bility department. 








Mr. Perkins was employed by The Travelers in the 
newe@isualty actuarial department in 1917. He was ap- 
in tinted casualty actuary on January 1, 1920 and in 
ate ptember, 1923 assistant secretary of the compensation 
tudi@id liability department. In that capacity and as secre- 
 Geifiy of that department since 1940, he has represented 
rencae company in many rating and underwriting organi- 
alningitions, 


| sub 
roved 


mic Bomb Risk Safest 


Spar : : a 
eo Production of the atomic bomb, most destructive in- 
ps ojgument ever devised by man, proved one of the safest 


on ogptime risks to have been assumed by American in- 
Riggpance underwriters. The Travelers Insurance Com- 
serrgety has disclosed that, as one of its numerous cover- 
y tes Of war projects both on the western hemisphere 
"  # overseas, it provided liability claim service on 
itu Hanford Engineer Works, subsidiary of E. I. 
ill rq ont De Nemours and Company, which was part 
thou the chain of plants producing the atomic bomb. 
is a@ccording to the insurance company, no claims arose 

m the actual production of atomic energy. Virtually 

daims involving personal injury and property dam- 
that came to the company’s attention occurred 
ing the construction of the Hanford plant and 
iliary buildings. 





The company provided claim service on general lia- 

lines, including personal injury and property 
mage for the DuPont De Nemours organization and 
some 60 sub-contractors engaged in construction 
the Hanford project. Included in the contract were 
recy concessionaires, such as proprietors of depart- 
rancg@mt stores, drug stores, theaters and places of recrea- 
n, a8 he service also extended to the firm of Smith, 
Julf#fiman and Wright, who built the homes for the plant 
y-it@Ployees. In addition, the company issues fidelity 
relesmmds On a number of the plant employees, its recruiting 
ts and employees of the Olympic Commissary 
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IN CLEVELAND 
IT’S THE 


HOME OF THE FAMOUS 


VOGUE ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
CENTRAL DOWNTOWN LOCATION 





Company, which assumed the task of feeding thousands 
of imported workers. 

Hanford, site of the plant, was two years ago merely 
a small community of approximately 150 residents, 
located on the Columbia River, 40 miles north of Pasco. 
To this site came more than 60,000 workers, recruited 
from all parts of the nation. Actual construction began 
in June, 1943 when sub-contractors arrived for build- 
ing operations. At first Hanford was merely a trailer 
camp, but within a few months a village to house 
operations employees had been completed at Richland. 
Approximately 20,000 operations employees remained 
after the construction workers had departed. Actual 
production of the parts of the atomic bomb was under 
way by the latter months of 1944. 

There was no insurance claims of an unusual nature 
presented during the construction of the manufacturing 
periods, according to the insurance company. Most 
claims arose from automobile mishaps. These were 
considered natural because of the urgent haste of the 
operations and because of the heavy traffic on poor 
roads. 

The most ticklish phase of the adjustment of claims, 
according to the insurance company, was the necessity 
of keeping claims from reaching law courts, where 
attendant publicity might have drawn undesired atten- 
tion to the mysterious ®perations in progress in Han- 
ford. 
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